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State of the nation’s economy: 
Up 

Steer—The industry last week 
set a new record for sustained 
operations above capacity. Output 
was scheduled at 101.2 percent of 
capacity, the 11th consecutive week 
at a rate over 100 percent. Ingot 


production last week was set at) 


1,929,100 net tons. 

EMPLOYMENT — Total number of 
U. S. workers in May was 43,200,- 
000, a gain of 1,000,000 over May, 
1949. 


Cost or Livinc—Bureau of La- | 


bor Statistics’ index rose 0.8 per- 
cent between Apr. 15 and May 
15 to 168.6 percent of 1935-39 
average. Since Feb. 15, index has 
climbed 1.3. 

Reta. Stores—Sales during May 
rose 4 percent over April to $11,- 
555,000,000. Figure was 7 percent 
higher than mark in May, 1949. 

GasoLine—Consumption averaged 
56,929,000 gallons daily in first four 
months of 1950 in 29 states report- 
ing to American Petroleum Insti- 
tute. This was 7.1 percent higher 


| than in year-earlier period. 


‘ NATURAL 


Gas — Daily average 
production in April was 19,599,000 
gallons, 13 percent higher than 
last April’s level. 

Bank C.eartincs—Volume for 25 


: leading cities in week ended June 


' 


22 totaled $15,881,282,000, a rise of 
2.8 percent over like 1949 week. 
ConstTRUCTION — Commercial and 
industrial building in May totaled 
$164,000,000, a rise of $20,000,000 
over April but $1,000,000 below May, 
1949. 
FurniturE—Manufacturers 
booked 24 percent more orders in 
May than in April and 54 percent 
more than in like 1949 month. 
Raw FreiGHut—Highest level in 
almost a year was reported last 
week ended June 17 when 805,680 
cars were loaded. This was 1.2 
percent above preceding week 
and 24.1 percent over year-earlier 
week. 
Paper—Output reached a record 
2,067,000 tons in May, 18 percent 
above May, 1949. 


* * * 


Down 


TELEVISION — May production to- 
taled 376,227 sets, compared with 
420,026 in April. 

Money IN CircuLaTion—Amount in 
week ended June 22 totaled $26,- 

' 926,000,000, a decrease of $67,000,000 
' from week earlier and $419,000,000 
| from year earlier. 

ES * + 


General 


FeperaL Dericir—The red ink en- 

_ try at the end of the fiscal year, 
which ended June 30, will be less 
than $3,500,000,000, Treasury Secre- 
tary Snyder has said. President 


Truman last January forecast a 


 $5,000,000,000 deficit. 
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War Crisis Seen as Sales Spur; 
Auto Output Holds Peak Pace 


panic purchases in Southern California, while other cities 


While the Korean incident brought indications of panic 
buying in some cities of the country, automotive leaders 
in Detroit and government leaders in Washington last 
week were reported to be taking the situation calmly. 
The general opinion was said to be that decisive action by 
President Truman was likely to avert a war rather than 


precipitate one. 


Serious dislocation of automotive supplies was seen pos- 
sible, however, through consumer raids caused by panic. 
Increased buying pressure was seen on new Cars, and 
the used-car market was expected to strengthen. A spot 
check of several cities by AUTOMOTIVE NEws indicated 


Holiday to Trim 
Week’s Total 


June Sets New Peak 
With 855,447 Units; 
July Schedules High 


By Bernie Thomas 


Associate Editor 

HE auto industry last week 

wound up the best production 
month in its history, and general 
opinion was that the tense interna- 
tional situation will give future 
schedules added impetus. 

Barring total war, assembly in 
July should reach 780,000 cars and 
trucks in U, S. plants, with Aug- 
ust the month to watch for another 
peak effort. 

Preliminary calculations show 
that U. S. plants in June built 
721,232 cars and 134,215 trucks 
for a new alltime high monthly 
total of 855,447 vehicles, 

With only the DeSoto and Chrys- 
ler divisions and Cadillac building 
last Saturday, last week’s produc- 
tion in U. S. plants was off slightly 
to 155,067 cars and 30,593 trucks- 

(Continued on Page 34, Col. 1) 


Production 
Automotive News Estimates, 
U. S. Cars. Trucks 
199,111 


185,660 
Tid : * 


Last 1949 
Week Week Week 


For complete production totals 
by makes, see table, page 34. 
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* * + 


By William Ullman 

Washington Correspondent 
ASHINGTON.—This Capital 
City, always well populated 
with representatives of industry, 
its hotels filling up last 
week with many more flocking here 
to look after their respective in- 
terests in case the action in Korea 

should result in World War III. 

They are here to wait and 
watch for what the government 


Caution Is Urged 
On Panic Buying, 
Wild Rumors 


ETROIT.—Observers here be- 

lieve that wild rumors about 
the auto economy may result 
from the Korean incident. 

Even before the incident, there 
were rumors that this or that 
auto plant had switched from 
cars to tanks. 

Auto men caution against put- 
in such rumors. 
While the U. S. defense depart- 
ment can order a switch in a 
matter of minutes, the facts 


| about mass production are still 


the same: 

It would take months to switch 
an auto plant from cars to arms. 
* * + 

HERE were indications, too, 

last week that panic buying 
was developing on tires, batteries 
and other parts as well as cars 
themselves. 

Auto men point out that during 
the last war many people hoarded 
tires and batteries only to find 
that the tires quickly rotted and 

(Continued on Page 30, Col. 1) 





Makers Get Dealer-Council Plea 


\/ ASHINGTON. —All 
manufacturers which do not 
have elected dealer-factory coun- 
cils received last week “an urgent 
request” from NADA’s industry re- 
lations committee that “immediate 
consideration be given to the crea- 
tion of such elected councils in 
their respective dealer organiza- 
tions.” 

That action, it was stated, is a 
part of NADA’s aggressive 10- 
point program on industry rela- 
tions. 

At the same time it was pointed 
out by an NADA spokesman that 
replies received in a national sur- 
Vey conducted by the association 


automobile|indicated that 93 percent of all 


|dealers, representing all makes, 


favor elected councils. 
* * ob 
ECLARING that the demand 
from dealers for such factory- 
dealer councils “has grown into a 
ground swell,” the committee 
spokesman emphasized that “deal- 
ers’ one motivating idea about 
dealer-elected councils is that they 
will result in mutual benefits for 
factories and dealers alike.” 

“The common problems of deal- 
ers and factories need free and 
frank discussion,” a committee 
statement asserted, “and dealer- 
factory councils provide the best 





possible vehicles for this purpose. 


Several major manufacturers al-| 
elected dealer | 


ready have such 
councils, it was pointed out, and 
“dealer groups are brought together 
for consultation by one or two 


other factories that do not yet have | 
organized and dealer-elected coun- | 


cils.” 
ok + * 
T IS NADA’s contention, how- 
ever, said the committee state- 
(See COUNCIL, Page 31, Col. 2) 


In This Issue 


Registrations 
Used-Car Auctions ............ 
Production by Makes 


reported a normal market. There were, however, reports 
of nervousness on the part of dealers, who were preparing 
to jump either way. A few were buying wildly, while 
others cautioned against the danger of getting over- 


stocked. 


There was danger, too, that scare buying could upset 
the materials situation, although production of cars con- 
tinued at a record rate. The possibility of a rubber famine 


was seen. 


The New York stock market showed wide price varia- 


tions during the week, with 


* 


Stiff Civilian Controls 
If Needed 


| is likely to demand of industry 
| and trade in case the Korean 
blaze grows into a world con- 
flagration. 

Sweeping down upon the Na- 
tional Security Resources Board, 
the representatives found that 
agency already prepared with a 
master plan for meeting the situa- 
tion. They learned at the NSRB 
that suggested legislation is ready 
to be handed to Congress—but, ac- 
cording to W. Stuart Symington, 
chairman, the controls are not yet 
needed. 

This legislation would give the 
NSRB authority to freeze wages, 
prices and jobs, allocate raw ma- 
terials, mobilize industry for war 
production, and control civilian 
output. 

* + + 
ND there is little doubt that 
Congress would act promptly 
to grant such legislation if the 
need arises. 

That much was clearly indicated 
by the legislators, both Democrats 
and Republicans, who, in state- 
ments on and off the floor, rallied 
behind the President in his Korean 


action and showed they were col- 
(Continued on Page 32, Col. 1) 


Trial Is Ordered 
In Nationwide 


Bootleg Case 


ETROIT. — Recorder’s Court 

Judge John J. Maher ruled here 
last Wednesday that five members 
of a multi-million-dollar new-car 
bootlegging ring would have to 
stand trial for alleged evasion of 
Michigan sales taxes. 

The defendants are George Park- 
er; his wife, Esther; her son, Ken- 
neth Pence; Edward Gail and Rob- 
ert F,. Harper, alias several other 
names. 

Prior to Judge Maher’s deci- 
sion, Milton Fischer and Harold 
N. Harris, defense counsel, told 
him that if “Michigan has been 
defrauded of any sales taxes, the 
dealers who did business with 
these people are the ones who 
owe it.” 

Fischer took nearly an hour try- 
jing to convince the court that 
Michigan regulations place the 
burden for payment of sales taxes 
“squarely on the dealer.” 

* or + 
r[RSTIMONY during pre-trial ex- 
amination of the ring members 
revealed that they did business on 
a large scale with Hull-Dobbs, Inc. 
(Ford), Fort Wayne, Ind., and the 
(Continued on Page 29, Col, 1) 











a sharp drop at press time. 


July Registration 
May Set Mark 


Car Pressure Rising; 
Prices of Used Cars 
May Climb Higher 


By Bob Gordon 
Associate Editor 


mARS that the booming market 
for new cars was slated to slow 
down after the Fourth of July 
have probably been alleviated by 
the Communist attack on South 
Korea. 

Although the new-car market 
has been going so good that it 
might not have needed a “shot 
in the arm,” there is little doubt 
that the Korean conflict will act 
to increase the public’s pressure 
for new automobiles, 

It should also result in terrific 
pressure on dealers for immediate 
delivery. Such a trend would in- 
dicate that July new-car sales may 
reach an unprecedented level with 
all makes, including those which 
have not been participating fully 
in the current market, sharing in 
the sales harvest. 

+ + + 

RESSURE for immediate deliv- 

ery of new cars should cause 
a broadening of the market. Cus- 
tomers unable to get quick deliv- 
ery of one make will switch to 
another in order to get new trans- 
portation. 

A continuance of the 

(Continued on Page 31, Col. 


Korean 
1) 


Top Cars 


New-car registrations for four 
months, plus 30 states in May: 
1950 Pos. Make 1949 Pos. 

1—477,582 Chev. 263,752— 2 
2—409,686 Ford 271,052— 1 
38—177,617 Buick 125,094— 4 
4—150,262 Pontiac 91,237— 5 
5—126,673 Olds. $1,885— 6 
6—109,238 Mercury 57,230— 9 
7—105,486 Stude. 58,187— 8 
8— 96,039 Plym. 157,002— 3 
9— 59,555 Dodge 71,9538— 7 
10— 58,473 Nash 45,238—11 
11— 51,182 Hudson 54,064—10 
12— 30,125 Chrysler 41,011—12 
18— 26,553 Packard 33,207—13 
14— 25,448 Cadillac 28,828—15 

21,480 DeSoto 32,712—14 
12,980 Kaiser 19,240—16 
11,497 Lincoln 15,002—17 
9,648 Willys 9,251—18 
4,294 Frazer 8,730—19 
2,419 Crosley 4,790—20 
2,110 Austin 998—22 

391 Ang.-Pref. 2,576—21 


Total All Makes 
1,970,379 1,475,203 
For further details see page 
16, today’s issue. 
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ie 
Says Goodrich’s Collyer: 





Korea Spotlights Need 
For Synthetic Rubber 


By Jack Weed 


AKRON. — Estimating that this 
nation may again be approaching a 
“too little, too late’ stage in the 
event of war, John L. Collyer, 
president of B. F. Goodrich Co., 
last week told newsmen that hos- 
tilities in Korea back his plea of 
June 5 that the government should 
reactivate existing synthetic rubber 
plants which are now in a stand-by 
condition. 

Collyer said that unless these 
plants are activated, there is a 
possibility that not only trans- 
portation but agriculture would 
be hit a severe blow should we 
be plunged into a “hot” war. 

The Goodrich official feels that 
the Korean incident is a phase in 
a “systematic attempt” on the part 
of the Communists and their satel- 
lites to cripple American economy 
at its most vital points. 

Collyer also pointed out that 
while the industry has been able 
to build tires from synthetic rub- 
ber that are nearly equal to those 
containing crude, the combination 
of load and speed that truck tires 
need generates too much heat for 
satisfactory service. 

Not only were the “American” 


Litchfield Terms 
Natural Rubber 
Supply Low 


AKRON. — America’s supply of 
raw natural rubber is too low from 
the standpoint of national security 
and the price too 
high for economic 
stability, P. W. 
Litchfield, Good- 
year board chair- 
man, said last 
week in a review 
of the current 
rubber situation. 

Litchfield— 

who will reach 
his 75th birth- 
day and 50th 
year with Good- 
year this month—warned that 
statistically the rubber picture in 
this country is worse than it was 
just prior to Pearl Harbor, 

As an effective remedy, Litch- 
field urged that the government 
proceed at once to step up produc- 
tion of synthetic rubber to 50,000 
long tons per month, and that it 
start the creation of a stockpile of 
200,000 tons for possible national 
emergencies. 

The nation’s state of unprepared- 
ness in the matter of rubber supply 
is in strange contradiction to other 
vast moves being made by the gov- 
ernment to protect our national 
security, he said. 

The Litchfield rubber review, 
which did not anticipate the cur- 
rent Korean situation, warned 
against further dispersal of gov- 
ernment-owned synthetic rubber 
plants and responsibilities for their 
operation. He pointed out that dis- 
posal of three styrene producing 
plants, originally components of 
synthetic rubber producing facili- 
ties, had aggravated the present 
situation in the rubber supply. 

“The American synthetic rub- 

(Continued on Page 10, Col. 1) 





P. W. Litchfield 





rubber plants vital to the country 
in the winning of World War II 
but, claimed Collyer, their impor- 


tance to our economy is in evidence | 


right now. 

While the British and Dutch 
deplore the way crude rubber 
prices have risen recently (crude 
is quoted on the world market at 
29 cents per pound now but re- | 
cently has been as high as 35 
cents per pound), their anxiety 
is due mainly to their knowledge | 
that it is possible for this coun- 
try to produce man-made rubber 
at 18% cents per pound, Collyer 
said. 

Since Americans use rubber to 
the tune of 14 pounds per capita} 
as against a worldwide use of but 
one pound per person, neither of | 
the countries controlling the bulk 
of the crude rubber sources wish 
to see anything happen that will 
make them lose a large portion of 
the rubber market. 

This year it is estimated that 
this country will use some 1,100,000 
tons of rubber, of which 57 percent 
will be crude, as against 989,000 
tons for 1949, In 1945, this country | 
used approximately 800,000 tons of | 
rubber, of which but 14 percent 
was crude. May, this year, resulted | 
in an alltime peak in rubber con- 
sumption when 109,000 tons were | 
used in the manufacture of all rub- 
ber products. 

Asked if the government was 
stockpiling rubber against any 
eventuality, Collyer said that 
while no rubber man was sup- 
posed to know how much of a 
stockpile had been accumulated, 
he would guess that it equaled 
about the same amount as was 
in reserve when all the ships 
arrived after Pearl Harbor—ap- 
proximately 600,000 tons. But, he 
hastened to add, our consump- 
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editorial 


Conducted by 


INDUSTRIAL 
MARKETING 


tive News columnist. 





CORPUS CHRISTI, Tex.—-Used- 





tion of rubber in industry, in 
transportation, and on the farms, 
is much greater today. 

In addition to the press confer- 
ence with Collyer, the newsmen 
were taken on a tour through 
Goodrich’s new commercial belting 
plant where machines were being 
installed that will permit Goodrich 
to build large conveyor belts, not 
only better, but more economically, 
Collyer said. 

A side trip also included the 
hose plant where new processes of 
curing hose—including one where 
the hose is enclosed in a lead 
sheathing and hot water or steam 
is injected into the hose under 
pressure to cure the rubber——is be- 
ing used. 


Stainless Steel | 


Prices Raised | 


PITTSBURGH. — Price increases 
on a wide range of stainless steel 
products and galvanized steel pipe 
were announced last week by Car- 
negie-Illinois Steel Corp., Ameri- 
can Steel and Wire Co. and the 
National Tube Co. All are subsid- 
iaries of U. S. Steel. 

Stainless steel prices rose from 
one cent per pound to a cent and 
a half and galvanized steel pipe 
went up an average of $6 a ton. 
Blame for the price hikes was put 
on recent increases in the cost of 
nickel and zinc. 





DODGE SPORTABOUT—An improved version of the Wayfarer roadster, the Sportabout, 
‘was shown for the first time last week at the auto show held by Detroit dealers at Red 
Run Golf Club. It is understood that changes were made in line with dealer requests. For 
instance, the front seat is split, providing easier access to the rear, which has been length- 


ened to about 28 inches. This gives.more room to insfall seats in 


e@ rear, as some dealers 


had been doing in the roadster. Dodge calis the model ‘America's lowest priced full size 
open car." The advertised delivered price is $1,744.50—the same as that for the roadster. 
In addition, conventional windows are available rather than the push-in plastic windows 


of the roadster. 


| 
new cars from other states by non- 


as the deadline for clearing out 


car dealers in Texas are preparing 
to fight the attempt of organized | 
new-car dealers to win a temporary | 


injunction requiring a manufac- | 
turer’s certificate on all new cars| 
brought into the state. 


Director of the Texas Used Car 
Dealers Assn. announced that 
they had voted to intervene on 
behalf of the state departments 
that have been brought into 
court by the new-car dealers. 
Frank Cain, general counsel, will 
represent the TUCDA., 

The injunction hearing, sched- 
uled for a district court here last 
week, was postponed until July 10. 
Reason for the action—filed by the 
Texas Automobile Dealers Assn., 
Corpus Christi Automobile Dealers 
Assn, and 17 individual franchised 
dealers—is to stop importation of 


franchised dealers. 

Defendants are the state high- 
way department, its motor ve- 
hicle division, the state highway 





Government Asks 
Clearing Out of 
Tucker Plant 


CHICAGO.—Removal of the $250,- 
000 assembly line and tools from 
the defunct Tucker Corp. plant was 
demanded of the trustees last week 
by U. S. Attorney Otto Kerner jr. 

Kerner sought a court order for 
this action in an appearance be- 
fore Federal Judge Michael L. Igoe. 
The material occupies approxi- 
mately 165,000 square feet of space 
in the plant, which is being taken 
over by various governmental 
agencies scattered in numerous lo- 
cations here. 

The government has set Jan. 1 


the plant. 

Co-trustee Aaron Colnon said that 
removal of the tools to other build- 
ings, which are not needed imme- 
diately by the government, would 
be a simple matter. He added that 
the assembly line may have to be 
sold for scrap, especially if it is 
pulled up now. 








AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 
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Editorial 


Excellence 


Merchandising, Trade and Export Papers 
AWARD OF MERIT TO 


Automotive News 


For outstanding original research 
published during the period 
ending December 31, 1949 


in the twelfth annual 


competition 





AUTOMOTIVE NEWS HONORED—''For outstanding original research published during 
1949," Automotive News last week was presented a 1950 Award of Merit in the !2th annual 
editorial competition sponsored by Industrial Marketing magazine. Basis for the award was 
a series of composite auto dealer financial reports, prepared by J. B, 


Texas U. C. Dealers Fight — 
Proposed Bootleg Law 


division and the assessor-collec- 
tor of taxes in Nueces county 

(Corpus Christi), who acts as the 
agent of the highway department 
in motor vehicle matters, 

E. J. Amey, director of the motor 
vehicle division, in opposing the 
temporary injunction, said, “It is 
the opinion of state highway de- 
partment officials that if the re- 
quested injunction is granted it 
will work a definite hardship on 
many Texas citizens who purchase 
cars in other states and who could 
not be expected to be familiar with 
requirements which would be nec- 
essary under such an injunction.” 

He noted that it is the policy 
of his department to issue title 
certificates on cars bought in 
other states according to the 
rules applying in that state. Amey 
added that only nine states use 


manufacturers’ certificates of 
origin. 
“If the injunction is granted,” 


he said, “it would mean that many 
Texas citizens who purchased cars 
in other states and brought them 
back to Texas for registration as 
required by Texas law would find 
themselves in the position of hav- 
ing purchased a new car in good 
faith and yet be unable to obtain 
Texas registration or title. This 


would mean that they would be| 


deprived of the use of such ve- 
hicles.” 


Van Tassel, Automo- 





Oldsmobile Drops 
76 Series; Ups 
‘Rocket’ Output 


LANSING.—Oldsmobile plans to 
stop production of its six-cylinder 
76 series in order to concentrate on 
series 88 and 98 eight-cylinder 
models, according to S. E. Skinner, 
general manager. 

This move narrows the Oldsmo- 
bile price range by $159, since the 
lowest advertised delivered price in 
|the 76 series was $1,719, while in 
the 88 series it is $1,878. 

Further plant expansion and re- 
habilitation at a cost of several 
million dollars are planned by Olds- 
mobile in its main plant at Lans- 
ing, Skinner said. The program will 
include a new steel storage and 
plant engineering building and ex- 
pansion of fabricating facilities. 


“Tremendous sales appeal of its 
eight-cylinder automobiles has 
prompted Oldsmobile to concen- 
trate all its production in ‘Rocket’- 
powered engines, effective about 
Oct. 1,” Skinner said. 

Production will be keyed to 88 
models, although Oldsmobile will 
continue to allot some of its pro- 
duction to the higher priced 98 
series, said Skinner. He added that 
all 76 orders on dealer books will 
be filled and that parts and service 
engines for them will continue, 


L-M Introduces 


3 Custom Coupes 


DETROIT.—Three_ customized 
coupes, with grained vinyl-leather 


covering safety-steel tops, were 
announced last week by Lincoln- 
Mercury. 

The new models, all of which 


have special interior trims, are the 
Mercury Monterey, the Lincoln 
Lido and the Lincoln Cosmopolitan 
Capri. They are now in limited 
production, Joseph E, Bayne, gen- 
eral sales manager, said, 

“These three new cars have the 
fleet look of a convertible with all 
the comfort and safety of a fine 
closed car,” Bayne added. 

The Mercury Monterey comes in 
three exterior color combinations: 
black with yellow landau grain 
vinyl top; Cortaro red metallic 
|with black top, and turquoise blue 
|with dark blue top. 


| The Lincoln Lido features a 
Spanish grain vinyl top in these 
color combinations: Lima tan me- 
tallic with seal brown top; Yo- 
semite green metallic with oyster 
white top; Bonita blue metallic 
with dark blue top; and Raven 
black with light gray top. 

The Lincoln Cosmopolitan Capri 
is the most luxurious of the new 
coupes. It comes in Bonita blue 
metallic with dark blue vinyl top, 
dark blue leather and blue Bed- 
ford cord trim and light gray sail 
cloth headlining; Canary yellow 
|with seal brown top, seal brown 
|leather and yellow cord trim and 
| tan sail cloth headlining; Manitou 
red metallic with tan top and red 
|leather and red cord trim with tan 
|sail-cloth headlining; and Bangor 
| blue metallic with oyster white 
top, oyster white leather and blue 
cord trim and light gray sail-cloth 
headlining. 

The Capri includes use of the 
|chrome fender moulding over the 
|rear as well as the front wheel- 





————____—_—__—_—__—__.6 wells on both fenders. 





FORERUNNER OF ‘HARDTOP’ MODELS?—The Monterey, a customized coupe, has been 
added to the 1950 line of Mercury cars. Now in limited production, the Monterey features 
@ grained vinyl-leather cover for the aerely- hoes top and special interior and exterior trim. 


Similar models have also been announce 


in the Lincoln line. They are the Lincoln Lido 


and the Lincoln Cosmopolitan Capri. These cars are believed to be the forerunners of the 


division's so-called “hardtops." 
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By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 


7. oo. most vital part of automo- 
bile retailing is selling a fair 
used-car allowance. The difference 
between profit and loss hinges on 
the intelligent handling of each 
deal. 

The validity of this statement is 
appreciated by all factors in this 
trade. In spite of this fact, sales 
training to overcome this hazard 
has been very meager. As a matter 
of fact, most training has been in 
reverse. For 20 years we tried to 
fool the public with “shock apprais- 
als,” appraisals that were less than 
wholesale value, with the idea of 
allowing the customer to jockey us 
up to a fair price for the used car. 

By employing this system, we 

lost public confidence. It was re- 
sponsible in a large measure for 
developing the shopping tenden- 
cies of the public in the purchase 
of a new car. We used the “shock 
appraisal” at a very low figure, 
with the idea that we were going 
to impress the public with our 
bigheartedness by eventually rais- 
ing our bids. The public soon got 
wise and started working one 
dealer against the other. 

We all know the results. It 
wasn’t the public we kidded ... it 
was ourselves. Many tell me it was 
dealers, not the late Huey Long, 
who started the share-the-wealth 
movement. 

* * * 
Peak in Cities 


Bot shopping on the part of the 
public was never as prevalent 
as dealers seem to think it was, 


Arizona Dealers 
Operating Under 


Stricter Rules 


PHOENIX, Ariz.—Arizona auto- 
mobile dealers are working under 
stricter regulations, according to 
Leon Lane, superintendent of the 
state’s motor vehicle division. 

All new cars sold by used-car 
dealers, he said, must now have 
Arizona titles. Lane said this rule 
would stop the importation of new 
cars at wholesale prices into Ari- 
zona from other states. 

Lane also ordered abolished Form 
158, which had enabled transfer of 
vehicles in lieu of title, when the 
title was not available. 

And from now on, Lane ordered, 
Arizona titles must show the fac- 
tory list price of the vehicle. 


Hayes Succeeds 


Walls in Texas 


DALLAS.—Irvin W. Walls, local 
Pontiac dealer, who resigned re- 
cently from the board of directors 
of the Texas Automobile Dealers 
Assn., has been replaced by Earl F. 
Hayes, president of Earl Hayes 
Chevrolet Co., Dallas. 

The term to be filled by Hayes 
will expire at the 1951 convention. 
Walls submitted his resignation 
more than a month ago. It was 
said that his action had no sig- 
nificance beyond his desire to be 
relieved of administrative activities, 
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although their own actions aided 


and abetted it. 

Surveys prove this fact. Shop- 
ping, however, reaches its peak in 
metropolitan cities. It is this kind 
of location, rather than smaller 
towns, where the greatest fatalities 
of dealers occur. No dealer can 
hope to stay in business by out- 
bidding his competitors, but it is 
possible to outsell them. 

About a year ago. dealers 
started to realize that the day of 
easy selling would soon be over. 
That once again all automobile 
dealers in every city would have 
stocks of cars ready for immedi- 
ate delivery, and that factories 

once again would be pressing 
them to take more cars. This 
was just the reverse of the situa- 
tion since the war when every 
dealer was crying for larger fac- 
tory allotments. 

At that time a number of dealers 
urged this conductor to undertake 
the task of developing a text that 
would aid a salesman to improve 
this vital part of automobile retail- 
ing—selling a fair used-car allow- 
ance. This urge was supported by 
Pete Wemhoff, editor of AUTOMOTIVE 
News, with the result that I spent 
last summer developing such a text 
for the purpose of running it as a 


serial in Automotive News. 
+ + + 


To Stop Losses 


Y EFFORTS weren't stimulated 
I for the purpose of personal 
gain. I felt, however, that since I 
had been close to the industry for 
40 years, I had gained experience 
that would help overcome this pit- 
fall of automobile retailing and I 

owed it to my readers to attempt 
this effort. 

Almost at the start of the 
serial, orders for the complete 
serial in book form came in. Both 
old and new salesmen wanted it 
for study and review. With each 
succeeding installment, the re- 
quests became more urgent, with 
the result that it was put in book 
form. The demand for the book 
has now resulted in the third 
printing and the testimonials of 
its effectiveness pile up. 

The title of the book is “A Guide 
to Automobile Selling.” Perhaps a 
more descriptive title would be: 
“Stop That Loss on Used Cars.” 
The book contains no magic selling 
formula or trick ideas. It is based 
upon the theory that there are four 
steps to be completed in any new- 
car canvass before a satisfactory 
deal, that contemplates a used-car 
tradein, can be completed. The 
chapters of the book cover these 
four subjects: 

* * 


De-emphasize Allowance 


Prst. to build up confidence in 
the salesman; give him more 
responsibility; develop his personal 
qualifications so that he can better 
motivate the minds of the people 
to follow his suggestions. Second, 
tell the dealer’s wonderful story 
and the importance of his contri- 
bution in assuring the owner’s sat- 
isfactory use of his car. Third, 
what the use of a new car will 
mean to the prospect. All of these 
de-emphasize the importance of the 
used-car allowance and can be 
used to install sufficient confidence 
that fewer prospects will shop. 
Then we come to the actual 
technique of selling a fair used- 
car allowance and convincing the 
prospect that the dealer’s offer 
is attractive from the prospect’s 
standpoint. A great many dealers 
have been nice enough to testify 
that the ideas in this text, when 
put in use, will save them a lot 
of deals and make more money. 

I am more grateful for these 
expressions than I am from the 
sale of the book. 

When we head into the highly- 
competitive conditions now on the 
way, surely it will be rough going 
for the salesman and dealers who 
do not prepare themselves with 
modern methods. The answer then 
to “Stop the Loss on Used Cars” 
is thorough training on selling the 
used-car allowance. 





THEY HEAD MIAMI DEALERS—Officers were installed at the June meeting of the Miami | 
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(Fia.) Automobile Dealers Assn. Seated (left to right) are: Frank Edelin, treasurer; Robert 


B. Ingman, the incoming president, and E. 


retiring president; Jokn 


E. Price, vice-president. Standing: Cecil Holland, 
. Zeder, and Marion B. Ross, directors. 


Cardinal Credit Rules 


Keep Short Rein on Slow-Paying Accounts, 
Spread ‘Receivables,’ Advises Klugh 


HARRISBURG, Pa. — (UTPS) — 
Warning that the granting of 
credit, particularly in the repair 
shop, is a most important phase 
of a dealer’s business, Claude S. 
Klugh, general manager of the 
Pennsylvania Automotive’ Assn., 
stated last week that “when you 
extend credit, constant attention to 
your accounts receivable is impera- 
tive. 

“An important basic principle 
should be to make certain your 
receivables are not concentrated 
in a few large accounts,” Klugh 
advised. 

“Another must should be to keep 
a short rein on slow and delinquent 
accounts. The older they get, the 
less chance you have for collection. 
Accounts should be analyzed at the 
end of each month and a definite 
method, or system, devised for 
handling accounts which are 30 
days or more in arrears.” 

Admitting that in the case of 

3,000 PAA members there will be 
very successful operators using dif- 
ferent approaches to obtain the 
the following systems used by some 
dealers that might be of value to 
other dealers: 

same profit objectives, Klugh listed 

1. Dealers in one locality in 
Pennsylvania have adopted a plan 
whereby all their old accounts 
are listed according to age, 
amount, etc. The list is compiled 


Ill. Vehicle Office 
To Join Dealers 


In Bootleg Curb 


CHICAGO.—Cognizance of new- 
car bootlegging by non-franchised 
dealers in Illinois was taken last 
week by the Chicago Automobile 
Trade Assn. 

A CATA bulletin to members re- 
ported that the association has 
been joined by the state automobile 
department in its campaign, and 
urged new-car dealers to give asso- 
ciation headquarters or the state 
automobile department the motor 
and serial numbers of new or “new” 
used cars offered for sale by non- 
franchised dealers. 

“On such sales a certificate of 
origin is required in order to title 
the car,” the bulletin stated. “If 
this comes in from a non-franchised 
dealer, it is clear evidence that he 
sold the car as new, which brings 
him into violation of the Illinois 
dealer license law. 

“We have been told by the (state 
automobile) department that they 
will refuse to title cars under such 
circumstances, but information is 
necessary to secure action.” 


Michigan Dealers 


Elect Brown 


CHARLEVOIX, Mich.—Michigan 
Automobile Dealers Assn. elected 
Floyd Brown, of Charlevoix and 
Petoskey,- president, at its board of 
directors’ annual meeting. 

Five vice-presidents were also 
elected. They are: Stanley K. Las- 
sen, Battle Creek; Alex Levinsohn, 
Saginaw; Kenneth Hathaway, Mus- 
kegon; Bruce Brackett, Escanaba, 
and Hanley Taylor, Detroit. 

Howard J. Cook, Lansing, was 
named secretary-treasurer and 
Frank W. Herrick, Lansing, was 
reelected executive secretary. 





alphabetically and supplied to all 
members at least every 60 days. 

One dealer in the group has sub- 
mitted a sample letter which is sent 
by him to his delinquent accounts 
as a last effort before the custom- 
er’s name is submitted for listing. 
There must be prompt reporting 
of “paid” accounts for the list to 
be effective. 


2. Some dealers feel that a tele- 
phone call produces better results 
than letter writing. It is not quite 
as easy to refuse to talk as it is 
to scrap letters ... and it is very 
difficult to write collection letters 
that do not antagonize customers. 


3. Many members use a series 
of letters . . . leading up to a 
“Final Notice Before Suit” form. 
There are several lines of thought 
on the “final notice” idea. One 
successful dealer member of the 
PAA board uses such a form with 
excellent results — although he 
never actually sues in case the 
customer does not pay. 


Conversely, another PAA direc- 
tor, also a successful operator, feels 
that if a dealer goes to the extent 
of threatening to sue, he should 
follow through and institute legal 
proceedings. 

4. One member stated that a let- 
ter from the firm’s attorney has 
produced the best results. 

5. Comment from some members 
on “collection agencies” is mixed; 
quite a few prefer an efficient 
follow-up system of their own. 

6. A series of “stickers” is used 
by quite a few members, and one 
factory has devised a simple form 
which is supplied to its dealers for 
the purpose of courteously remind- 
ing the individual of his delin- 
quency. 


Dealers from Ohio Counties 


Hold Annual Outing 


DAYTON, O.—Dayton and Mont- 
gomery county automobile dealers 
held their annual outing last 
Thursday. 

Wesley Fesler, football coach at 
Ohio State university, spoke. Ralph 
J. Rodgers was chairman of the 
arrangements committee, 


On the House . 





NADA Selects 
Emblem for 


Dealer Week 


WASHINGTON.—Adoption of an 
official emblem for National Auto- 
mobile Dealer Week, to be observed 
Oct. 22-28, was 
announced here 
last week by J. 
Eustace Wolfing- 
ton, chairman of 
NADA’s _Dealer- 
Customer Rela- 
tions committee. 

The emblem 
carries the mes- 
sage, “National 
Automobile Deal- 
er Week,” super- — 
imposed on a map 4. E. Wolfington 
of the U. S. with the slogan, “Know 
Your Automobile and Truck Deal- 
er,” incorporated in the overall 
design. 

The committee plans to utilize 
the emblem prominently in sug- 
gested display advertising being 
prepared for local dealer accept- 
ance, Wolfington said. It will be 
reproduced also in color for poster 
use for display in dealers’ show- 
room windows as the official in- 
signia for the week. 

A 16-page manual entitled “How 
to Organize National Automobile 
Dealer Week in Your Community” 


QUR AUTOMOBILE AND TRUCK 


NATIONAL 
AUTOMOBILE DEALER 


4 


4° 


ROLLY “KNOW 
CATION S uM31¥ 


4 AUTOMOBILE’ DEALERS asSS° 


OFFICIAL EMBLEM—It has been adopted 
by NADA for National Automobile Dealer 
Week, Oct. 22-28. 


is in preparation, Wolfington said, 
to assist local groups in getting the 
maximum benefit from the national 
program. 

Chairman Wolfington said he an- 
ticipates widespread participation 
in 1950’s National Automobile 
Dealer Week. His committee is 
especially gratified, he said, at the 
interest expressed in its program 
by the many manufacturers who 
already have indicated they plan 
to cooperate in making the special 
dealer week a successful event. 


Yarnall Reelected 
As President of 


Chicago Dealers 


CHICAGO. — Frank H. Yarnall 
(Ford) has been reelected president 
of the Chicago Automobile Trade 
Assn., continuing a CATA tradition 
to have presidents serve two terms 
each. 

James F. Goodwin (Dodge-Plym- 
outh), who held the post of treas- 
urer during the past 12 months, 
was elected vice-president. 

Succeeding Goodwin as treasurer 
was Roy H. Keeling (Studebaker). 
Robert J. O’Donnell (Hudson) was 
re-elected secretary. 

Replacing George Miller, who re- 
signed, as the Packard member of 
the board was Charles E. Stube. 


Unless there’s an early peace in the hot “cold war,” Detroit observ- 
ers believe there’ll be a hefty demand for new cars for two to three 


years .. 


may be... 


. No one is going to miss a chance to have a good car for 
the duration of a war, problematical though one 
Kentucky association points out that 


its president, Orville Harrod, proposed a state In- 
dustry Relations committee on Apr. 18. 
Chicago association has issued a neat annual 


report 


North Carolina 


bulletin announces 


it will publish photos of its members’ activities .. . 
Missouri association reports its collection service 


has proved effective ... 


newspapermen: 
ducing a group 


you to meet some of our local publicity people . . . 
Buffalo has called off its annual summer out- 
. Pittsburgh will hold one Sept. 11... 


Wemhoft 4 
ings . 


How NOT to Introduce 
A dealer the other day, in intro- 
of auto editors, declared, “I want 


” 


Jim Dowling (Chevrolet) is chairman of Tennessee’s “Dealer Week”; 


Bud Brents (Buick) 


ditto in Kentucky ... 


Year ago last Friday 


(June 30) Regulation W expired; auto credit has increased about 


one billion dollars since then... 


That proposed “General Motors 


of Europe,” which has hopes of marketing an America-designed 
car in the U. S., is supposed to include two French companies, one 


German, English and Italian firm. 


Pete WEMHOFF, 
Editor 








: | AUTOMOTIVE NEWS, JULY 3, 


* % The Newspaper of the Industry 





(Established in 1925) 
Published Every Monday by 
SLOCUM PUBLISHING COMPANY, INC. 
DETROIT 26, MICH. 
Cable Address—AUTNEW, Detroit 
2666 Penobscot Bldg. Telephone WOodward 3-475 








New York Washington Chicago Los Angeles 
51 E. 42nd St. 1019 15th, N.W. 360 N, Michigan Ave 2506 W. 8th St. | 
Murray Hill 7-687! National 4303 State 2-6273 Dunkirk 3-0303 | 





George M. Slocum—Publisher (1933-1949) 

Business Manager—8. 8. Crightor 
Advertising Manager—Edward Kru 
Midwest Adv. Mgr.—J. Goldstein 


Editor—Pete Wermhoft 

Managing Editor—Robert M. Finiay 

Service and Truck Editor—J. C. Weed 
Washington—William Ullman Pacific Coast Mgr.—R. H. Deibler 
Advisory Editor—John O. Munn Adv Rep.—Richard Webber 

Mac Gordon, George Deery, Bernie Thomas, Bob Gordor 
Patricia Davis, Elaine Prince Hewitt, Jerry Barry 


par 


Associate Editors 
Editorial Associates 


Tom 


RESIDENT CORRESPONDENTS: Albany, Ga., P. T. Stephens; Akron, O., Joe Kuebler; Albu- 








querque, V. N. Conner; Atlanta, Charles Pou; Atlantic City, F. W. Schwarz: Baltimore, Kate 


Savage, Birmingham, Ala., Stuart Riddle; Boston, Harry Stanton, Guy Livingston; Buffalo, 
G. E. Toles; Butte, Kenneth Mulholland; Casper, Wyo., 8. R. Conger: Charlotte, N. C., 
DO. G. Spencer; Chicago, Mel Adams: Cincinnati, Emery Bacon; Cleveland, Sanford Markey; 


Columbus, Bert Strang; Concord, N. H., Guy Langley; Dallas, C. K. Cates: Denver, Ira 
Alexander; Des Moines, F. M. Lazell; Fargo, V. H. Whempner; Harrisburg, Pa., George 
Shelley; Hartford, Conn., W. O. Abbott; Houston, Ruby Fenoglio; Indianapolis, C. L. 


Kern; Jackson, Miss., J. Penix; Jefferson City, Mo., L. H. Houck; Kansas City, J. D. Roberts; 
Lansing, Mich., Kenneth Harkness; London, Eng., A. E. Jones; Lincoln, Neb., G. W. Kline; 
Little Rock, Inez H. McDuff; Los Angeles, Slim Barnard; Louisville, A. W. Williams: Madi- 
son, John Wyngaard; Mexico City, Douglas Grahame; Miami, Fla., G. S. Connell: Mil- 
waukee, John E. Hubel; Minneapolis, Nat Wood; Montgomery, Ala., W. R. Lynn; Montreal, 
Roy Carmichael; Nashville, Clyde Grissam; New Jersey, Bethune Jones; New Orleans, Gordon 
Hebert; Oklahoma City, M. L. Risen; Omaha, A. R. Oleson; Ottawa, M. S. Schwartz: 
Peoria, lil., L. R. Hutchinson: Philadelphia, N. Shigon; Phoenix, Ariz., Shel Engel; Pittsburgh, 
L. M. Leffinqwell; Portland, Me., R. F. White jr.; Portland, Ore., E. W. Peterson; Providence, 
Jack Sullivan; Raleigh, N. C., A M. Fountain; Richmond, Va., T. D Eaton; Salt Lake City, 
M. Harmer; San Antonio, J. H. Reed; San Diego, |. Reynolds; San Francisco, Leon Pinkson: 
Seattle, D M. Trepp; South Bend, L. &. Dunkin: Spartanburg, $. C., L. D Bray; Springfield, 
W., Va. Ferriman; Springfield, Mass., J. A. Noll; St. Louis, Sam X. Hurst; Venice, Fla., 
Joseph Lawren: Sydney, Australia, H. Bowden Fletcher; Tacoma, Lee Irwin; Toledo, S. Alpert: 
Toronto, James Montagnes; Vancouver, F. H. Fullerton; Wamego, Kans., G. M 

Washington, William Ullman; Wheeling, W. Va., Harry C. Taylor: Wilmington, H. | 


Subscription: ONE YEAR $8, TWO YEARS $14, for United States and Canada, also Mexico, 
Cuba and Panama. To other countries, one year, $12. Single copies 25¢. No Free List. 
Annual Almanac Issue, $2.50 per copy. 


Hunholz; 
Sholly. 


Entered as second-class matter Post Office, Detroit, under Act of March 3, 1879 
Member of Audit Bureau of Circulation and the Associated Business Papers 
Advertising Rates: See Standard Rate and Date, or write for rate card. 


OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
end dealers in motor vehicles, parts and accessories. | 2. A fair profit to 
the dealer on used vehicle accepted in partial payment for a new 
car or truck. § 3. doliar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. § 4. The 
elimination of governmental and bureaucratic controls over this _indusiry. 
4 5. A return to the precepts of independence and the ‘rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


Capsule Comment 


Studebaker announces it will erect a new assembly plant, 
with capacity of 85,000 cars per year, near New Brunswick, 
N. J., to supply the vast Eastern market. 

Further evidence of the auto independents’ strong bid 
for sales in the competitive days ahead. 
# * * 


Complying with a U. S. Supreme Court decision, Standard 
Oil of California has just informed its dealers that they are 
free to purchase and handle petroleum products and auto 
accessories from any supplier of their choice. 

Which apparently gives added support to the right of 
auto dealers to buy parts and accessories wherever they 
please. 





od * * 


Continuing a postwar trend, higher gasoline and other 
automotive taxes will be proposed next year in the legisla- 
tures of at least 27 states, an AUTOMOTIVE NEwS survey 
shows. 

Get ready, dealers and manufacturers. 
é * ¥* 


The Red army of North Korea bowled across the border 
of U. S.-backed South Korea last week, in what may or may 
not be a turning point in the “cold war.” 

But one thing is certain: It means another shot in 
the arm for the “hot” auto sales race. 


* * * 


National Safety Council reports that American motorists 


are more plentiful, are traveling farther and faster—but are | 


driving more safely. 
The grass-roots campaign is starting to pay dividends 
—but it’s not time to rest on the oars. 
* * * 


Banks’ share of the automobile credit business is drop- | 


ping, reports the American Finance Conference. Two years 
ugo finance companies held only 45 percent of the business; 
today it’s moved up to 53 percent. 
Due to better all-around service? 
ca * * 
Virginia has prohibited the use of Hollywood-type muf- 
flers, which give a purring motor a deep-throated roar. 
We vote with the anti-noise Virginia legislature. 








Dealer 
Forum 


Epriror’s Note: Believing that 
dealers in every state have their 

| peculiar problems and outlook, 
AvTomotTivE News has made avail- 
able the facilities of this column 
to the president of each state 
association (in alphabetical order 


| of states/ for his personal obser- 


vations on the situation in his 


area. 
By Harry D. Doerr 


President, New Jersey Dealers 


ty IS my opinion that automobile 


dealers always have problems 


‘and will continue to have them. 


But we_ should 
differentiate be- 
tween problems 
and worries. From 
observations made 
during my 34 
years as an au- 
tomobile dealer, I 
find that the deal- 
ers that have 
complete confi- 
dence and pride 
in the organiza- 
tion they have 
succeeded in building have the 
least problems. 

Finances, personnel, facilities and 
inventories present problems for 
which a dealer is individually re- 
sponsible. If a dealer keeps a con- 
stant check on his daily operating 
sheet and exerts an honest effort 
to bolster the weak spots, main- 
tains at least 100 percent service 





Harry D. Doerr 


absorption, and continuously drives | 


for additional service revenue 


such as body repairs, painting, un- 


dercoating and appearance condi-| }—— 


tioning—-his position will be 


siderably strengthened. 

Unethical and selfish motives, 
ignorance of cost of operations 
are responsible for cross-selling; 
a phase of the automobile busi- 
ness which presents a critical 
problem to a dealer. Unfortun- 
ately, the greatest amount of 
cross-selling exists among deal- 
ers handling the same line of 
cars and trucks. 
Factories are undoubtedly aware | 
of this situation, but beyond an 
educational program to teach the 
dealers to become more profit con- 


scious to build their financial 
strength, they are helpless under 
existing conditions to give the 


dealers any relief. 
* * * | 
HE methods of operation of the | 
used-car departments are divid- | 
ed into two plans. First, most 
dealers prefer to retail the used 
cars. To do this successfully, it is 
necessary to have a strong selling 
organization, a used-car lot that is 
conveniently located and attractive, 
an effective advertising program, a 








con- 





reconditioning department, and less 
than a 20 to 30-day turnover. 


Second, wholesale all used cars.|Production is double what it was 
This relieves the dealer of the re-|in March and still I get less cars.— 
sponsibility of maintaining a used-| SMALL DEALER. 


car lot, a used-car sales force, re- 


conditioning facilities and the ex-| Salesmen’s Service 


pense of guarantee service. Which 
of the two plans is the most advan- 
tageous is a controversial issue. 
Location, volume, franchise and the 
individual dealer organization, or 
the future market, may be the de- 
ciding factor. 


As for the dealer associations, 
it seems that many dealers are 
under the impression that the as- 
sociations are too complacent and 
do very little for them, They are 
inclined to condemn the groups, 
particularly the state and nation- 
al groups, losing sight of the fact 
that without the cooperation and 
effort of individual dealers, the 

(See FORUM, Page 10, Col. 5) 





25 Years Ago... 


The Big Story 


Exhaustion of America’s oil supply in seven years was predicted 
by President Coolidge’s Oil Conservation commission in 1925. 


—_— Letterbox 


‘Maldistribution .... . 





MOTORIZED 
KING CANUTE 





This is an open forum for the discussion of any subject of interest to our 


readers, and your letters are welcomed. 


No attention is given to unsigned 


letters but you may sign your name with the assurance that it will not be 


used, if you so request. 


Address Editor, Automotive News, Detroit 26, Mich. 





How Come? 

I am a... dealer here in a small | 
Ohio town. In January, February, 
March and April I got an average 
of 13 cars per month. In May I 
was cut to eight cars and in June 
I got only seven cars. 

What is the reason for this cut? 
Where are all the new cars going? 


* * + 


Your recent article on salesmen’s 
evaluation service was very inter- 
esting, and I would like to know 
the name of the firm nearest our 
dealership who performs this serv- 
ice.—HERMAN SmiIrTH, sales manager, 
Meador Motor Co. (Packard), Hous- 


ton. 
* * as 





Would you be kind enough to 
furnish me the names of the firms 
that do the salesmen’s “evaluation” 
as for your article in AUTOMOTIVE 
News of June 19? Corry W. 
Lyncu, Lynch Motors (Lincoln- 
Mercury), Greensboro, N. C. 

Epiror’s Note: The Salesmen’s 
Evaluation service is available 





Increased demand by autoists for big, fast motors was one of the 
major threats to the nation’s 5,500,000,000-barrel supply, the commis- 


sion said. 


Smaller motors, and the abandonment of oil in favor of coal and 
electricity wherever possible in industry were seen as possible solu- 


tions to the problem. 





—From the files of Automotive News. 


from Willmark Serv Systems, 
Inc., 205 W. 57th St., New York 
19, N. Y. This is a national or- 
ganization. 


* 
Hold It, Folks 
Hey! Hey! What’s all this hub- 
bub about the date of the first 
Plymouth. 
Attached is a reproduction and 
photo from my Motor Scrapbook, 


* * 








The 
Friction Driven 







Medel G.,'607HL[P. 

Commercial Trucks from 1000 to 6000 Ibs, 
capacity. Observation Cars from 9 to 20 pas- 
sengers, fitted with high motive power and our 
Double Friction Transmission, direct indepen- 
dent chain drive to each rear wheel, no differential 
gear being required. The most simple, efficient 
and durable car on the market. 










prospect! purchaser of the many 
fobs found fa the PLYMOUTH CAR. 


THE COMMERCIAL MOTOR TRUCK CO. 





The 1908 Plymouth 


which shows the First Plymouth 
was built in 1908. It was a friction- 
driven job, and was manufactured 
when Walter P. Chrysler, who in- 
troduced the second Plymouth, was 
working in the Union Pacific rail- 
road shops at Bllis, Kans.—Foyp 
Crymer, Los Angeles. 
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,..and share now in 


-HUDSONS SALES SUCCESS! 













"... owner list increased 
50 per cent in last four 
months! And this in a 
small town!” 

Tennessee Hudson 
Dealer 






" . . last month our 
all-time high in new-car 
sales! First half of this 
month even ahead of 
that!” 

Ohio Hudson Dealer 


= 











"... doubled last month's 
quota, 'way ahead 
again this month!” 


Mass. Hudson Dealer 






. 40 per cent over 
quota and still going 
great guns!” 
California Hudson 
Dealer 


UDSON is breaking all postwar sales records—hitting new highs in 
i retail deliveries week by week! 
And Hudsons, with exclusive recessed floor, are among the leaders in 


resale value, coast to coast, as shown by Official Used Car Guide Books! 


This is double-barreled proof that the public is enthusiastic over Hud- 
son’s new, exclusive, and better way to build motor cars—and over 


the unmatched advantages in room, ride and safety it brings owners. 


How about taking advantage of this really big-league opportunity, and 
getting a share of this fast-moving, profitable Hudson business for 


yourself? 


Remember, when you sell Hudson, you’re not confined to any one price 
class. You have a line to interest better than 51° of today’s market, 
from owners of the lowest-priced cars who want to step up a notch, to 


buyers of the very finest. 


Right now, with an expanding organization, there are well-located 
dealer opportunities open in several areas. Write, wire, or phone Mr. 
C. A. J. Hadley, General Sales Manager, Hudson Motor Car Company, 
Detroit 14, Michigan. Do it today! 


Most Room! Best Ride! Safest! 


NOW...3 GREAT SERIES 


LOWER-PRICED PACEMAKER 
s 
FAMOUS SUPER 
. 
CUSTOM COMMODORE 
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Shortage in Younger-Age Cars . 





New-Car Demand Analyzed 


WASHINGTON. Automobile 
sales are running higher than the 
rate which would be expected on 


the basis of current income and 
price levels alone, the Office of 
Business Economics reported last 


week. 


In a report on the demand for 
consumers durable goods, OBE’s 
L. Jay Atkinson states that the 
current heavy demand for new 
cars reflects, in addition to the 
high rate of personal income, 
deferred replacement needs re- 
sulting from war-caused short- 
ages. 

Noting that there is no apparent 
shortage in the number of cars in 
use, he said there is a deficiency in 
the number of younger-age cars 
that is causing an abnormal in- 
fluence upon the demand for new 
automobiles. Atkinson added that 
there seems to be a considerable 
amount of demand from. this 
source remaining. 


New-car demand is extremely 
sensitive to changes in business 
conditions and is influenced by 
changes in car prices, he pointed 
out. Thus, aside from changes in 
income and general price level, any 
price cuts on new automobiles 
should stimulate the demand for 
cars as the backlog influence wanes, 
the OBE analyst said. 


Speaking of the backlog influ- 
ence upon demand, which has 
persisted longer for cars than 
for any other durable, Atkinson 
noted that it is partly the result 
of the time involved in getting 
the industry into full-scale op- 
eration after the war ended, 
Two years elapsed following the 

Japanese surrender before the to- 
tal number of cars in use reached 
the prewar peak of 29,500,000 at- 
tained in 1941, even though old 
cars were kept in use well beyond 
ages at which they would ordinar- 
ily have been scrapped, he said. 

As evidence that the deficiency 

in total cars has been made up, 
Atkinson noted that the 6,800,000 
increase in registrations between 
1941 and 1949 is about the same 


as the increase in the number of | 


households, and that the scrappage 
rate in 1949 was about equal to pre- 





war years and double that of recent|an abnormal 


years. 

But while the total number of 
cars is about what should be ex- 
pected, he said there is a large 
deficiency in the number of cars 
which have been in operation 
less than eight years. 

Using figures which show that 
there are about 2,000,000 more cars 
under five years of age in mid-1950 
than in 1941 but 4,000,000 less in 
the under-nine-year-old bracket, 
Atkinson said, the decline in the 
number of cars in the lower age 
group during a period of popula- 
tion and income growth constitutes 





Demand for Autos 
Dipping Slightly 
In New York 


NEW YORK. New-car sales 
here are still booming, but J. W. 
Farlow, general manager of the 
Automobile Merchants Assn. of 
New York, says he has noted a 
slight falling off of new orders and 
increasing requests by customers 
for deposit returns in the past two 
weeks. 

It is too early yet to determine 
if this indicates a slackening of 
new-car demand, Farlow says. 

Advising dealers to keep a close 
daily check on new orders and can- 
cellations, he adds: “A little added 
sales effort at the proper time will 
save a lot of discounting and over- 
allowing at some later time.” 

At the present time, dealers sell- 
ing popular makes are from 30 to 
90 days behind on deliveries and 
used-car stocks in dealers’ hands 
are very low, Farlow says. 

While car shortages still exist in 
most lines, he warns dealers that 
now is the time to “get your sales 
force on its toes.” 


C lovelandere Frolic 


CLEVELAND.— More than 300 
members and guests of the Cleve- 
land Automobile Dealers Assn, at- 
tended a supper-baseball game fes- 
tivity that marked the spring- 
summer program, 
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—Coming Events 





Dealer Conventions 
July 16-19—New York State Automobile 
Dealers Assn.. Grand Union hotel, Sara 
toga Springs, N. Y. 

Sept. 9-10—Maine Automobile 
Assn., Belgrade Lakes, Me. 
Sept. 9-11—South Carolina Auto Dealers 
Assn., Ocean Forest hotel, Myrtle Beach 

Bs Se 


Dealer 


Sept. 10-12—Colorado Auto Dealers Assn., 
Broadmoor hotel, Colorado Springs. 
18-19—Wisconsin Automotive Trade 

Schroeder hotel, Milwaukee. 
Sept. 25-26—North Dakota Auto Dealers 
Assn., Bismarck, N. D. 
Sept. 28- 29—New Jersey Automotive Trade 


Sept. 
Assn. 


Assn., Hotel Traymore, Atlantic City. 

Oct. 8-10—Automobile Dealers Assn. of 
Tietous, Inc., Biloxi, Miss 

Oct, 8-10—Texas Automotive Dealers Assn., 
Texas hotel, Fort Worth. 

Oct. 10—Connecticut Automotive Trades 
Assn., Hotel Bond, Hartford. 

Oct. 13-14 — Tri-State Convention (Del., 
Md., Pa.), Haddon Hall hotel, Atlantic 
City, N. J. 

Oct. 15-17—Tennessee Automotive Assn., 
Memphis 

Oct. 17- fonFed je brat on of Automobile 
Dealer Assn f Canada, Toronto, Ont 

Oct. 22-24—Florida Automobile Dealer 
Assn., Biltmore hotel, Palm Beach, Fla 

Oct. ane Auto Dealers Assn. meet 
ng, Neil Ho Columbus, O 

Nov. 8-12 — Not ynal Used Car Dealer 
Assn. « entior Baker hote Dalla 
Tex. 

Nov. 13-15—Automotive Trade Assr 
firginia, John Marshal! hotel, Richmond 

Nov. 15-16—Oklahoma Automobile Dealer 
ers Assn.. I7th annual meeting. Tulsa 
hote!, Tulsa 

Dec. 1-2—Montana Aut Dealer Asso 
Rainbow hotel, Great Fal Mont 

Jan. 7-10, 1951 — Nationa! Au to Dealer: 
Assn nvention and exhibition, Mian 

* * * 


Dealer Auto Shows 


June 30-July 4—Detroit Auto Dealers Assn 
Show and Motor City Open golf tour 
ney, Red Run Country club, Royal Oak 
Mich 

Jan. 27-Feb. 3, 1951 — Milwaukee County 

Auto Dealers Assn Milwaukee. 

Mar. 10-18, 1951 — Seattle Auto Dealers 





one. Field Artillery armory, Seattle, 
V7 25, 1951—Indianapolis Automobile 
Assn. Cattle Exposition Bldg., 


Fair Grounds. 


sane 
Trade 
State 


+ * + 


Aftermarket Shows 


Dec. 4-8—Automotive Service Industries 
show, Navy Pier, Chicago. 

Mar. 21-24, 1951—Pacific Automotive show, 
Civic Auditorium, Seattle, Wash. 

Apr. 26-29, 1951 — Southwest Automotive 
how, Oklahoma City. 


* + * 


Allied Industries 


Sept. 13-15—National Petroleum Assn., Ho- 
tel Traymore, Atlantic City, N. J. 
Oct. 2-6—American Trucking Assns., 1|7th 


annual convention, Waldorf-Astoria, New 
York. 
Oct. 23-27 — National Metal Exposition, 
Amphitheatre, Chicago. 


Nov. 13-l6—American Petroleum Institute 
30th annual meeting, Los Angeles. 
Jan. 22-24, 1951—Truck-Trailer Manufactur 
ers Assn, annual convention, Edgewater 

Gulf hotel, Edgewater, Miss. 

* rf * 
General 

Aug. 7-19—First U. S. International Trade 
Fair, Chicago. 

Oct. 5-15—Auto Show, Paris France. 

Oct. 16-20—Nationa! Safe ty C ongr and 
National Safety Ce exposition, Chi 
ago 

Oct. 18-28—Auto Show, London, England. 

Oct. 22-28 — National Automobile Dealer 
Week 

* * * 
Engineering 

Aug. 14-16 — Society of Automotive En 

gineers National West Coast meeting, 
Itmore hotel, Los Angeles. 

Oct. 16-18—Society of Automotive En- 
gineers transportation meeting, Hotel 
Statler, New York 
Nov. 9-10 — Society of Automotive En- 
gineers fuels and lubricant meeting, 
Mayo hotel, Tulsa, Okla. 

Nov. 26-Dec. I—American Society of 
Mechanical Engineers, Hotel Statler, 
New York. 





influence upon the 
demand for new cars. 

It is this gap in the lower age 
groups which is augmenting the 
otherwise strong demand for cars 
in 1950 and is partially responsible 
for the relatively high prices of 
used postwar cars, according to 
the OBE. 

In analyzing new-car demand, 
Atkinson said the most important 
influence affecting sales is dis- 
posable personal income, 

But when calculating demand 
OBE uses a formula which also in- 
cludes price ratios, tradein allow- 
ances and credit terms available, 
he explained. 

Now that backlog demand ap- 
parently has been made up, Atkin- 

son added, any shift in these ele- 
ments can alter sales appreciably. 

Two favorable sales indications 
noted by Atkinson are the popu- 
lation shifts from city centers to 
suburban areas and from the east 
to the west. Surveys have shown 
that residents of the growing 
areas have a greater demand for 
cars. 

Another consideration affecting 
demand is the length of time which 
cars are used by purchasers of new 

cars and the total usable life of 
cars as affected by factors other 
than income, Atkinson said. 

The OBE analyst concluded by 
saying that “calculated” demand is 
not as high as the output rate 
prevailing in 1949 and is consider- 
ably below the peak rate attained 
in the second quarter of 1950. 


Howard Buick 


Sells 2 Firms 


In California 


SAN FRANCISCO.—The Howard 
Automobile Co., Inc., pioneer Buick 
dealers of California, has sold its 
San Francisco and Berkeley deal- 
erships and is retiring from busi- 
ness in the northern California 
territory. 

This was confirmed by Arthur J. 
Kemp, San Francisco zone man- 
ager for Buick, in an announce- 
ment of the appointment of Walter 
W. Lytle as San Francisco’s new- 
est Buick dealer with his purchase 
of the Howard holdings here. Vic- 
tor W. Gabrielson has acquired the 
former Harvard Buick dealership 
in Berkeley. 

The Howard Automobile Co. was 
founded as a Buick dealership in 
1905 by Charles S. Howard, who 
remained head of the firm until 
his death a few weeks ago. Some 
considerable time before his death, 
Mr. Howard decided to dispose of 
his company’s automotive interests 
in the San Francisco Bay area. 
The first move in this direction 
was the sale of the firm’s Buick 
dealership in Oakland to the Elder 
Buick Co. on Apr. 1. Then followed 
negotiations on the sale of the San 
Francisco and Berkeley dealerships 
and the deals were virtually com- 
pleted prior to Mr. Howard’s pass- 
ing. 

The two new dealers began op- 
erations July 1, both taking over 
the buildings and facilities of the 
Howard Automobile Co. Lytle, who 
heads the San Francisco agency 
under the firm name of Lytle Buick 
Co., has been a Buick dealer at 
Milwaukee since 1945. For several 
years he was Pacific regional man- 
ager for the Motors Holding divi- 
sion of General Motors, serving 
later in Chicago as Midwest man- 
ager for the division. 

Berkeley Buick Co. is the name 
of the new Berkeley dealership 
headed by Gabrielson. He is a 
graduate of the University of Cali- 
fornia and was connected with the 
dealership management program 
conducted by GM Institute at Flint. 
Harold J. Turner, former general 
manager for Howard at Berkeley, 
is being retained in the same ca- 
pacity by Gabrielson. 


Arizona Dealer President 


Ends Membership Tour 

PHOENIX, Ariz.—Completion of 
2 trip on which he recruited “many 
|mew members” and strengthened 
| the organization of the Arizona 
| Automobile Dealers Assn., has been 
reported by Frank Dawson, asso- 
ciation president. 




















AT NORTHERN VIRGINIA DEALER ASSN. 


PARLEY—Lief Eid, NBC radio commentator 


who addressed the monthly meeting, is shown with Harry W. Bendall, president of the asso- 


ciation and head of Bendall Motor Sales, 
public relations committee, 


Inc, 
reported on the association's safety program. 


(Pontiac). Leo Shagrue, chairman of the 





Free Thinking Men 


Collectivism Can Ruin America, Keller Warns; 
Holt, Veteran Chrysler Dealer, Honored 


MINNEAPOLIS.—America needs 
more than ever before to have free 
play of individual judgments, espe- 





K. T. Keller 
K. T. Keller, 
Chrysler president, said at a cham- 
ber of commerce luncheon here last 
week. 

“When men make their own de- 


©. L. Holt 
cially in business, 


cisions, individual errors cannot 
only be offset by the successes of 
others, but can be retrieved quickly 
by individual men,” Keller said in 
warning against the folly of being 
swept by collective programs into 
collective conclusions that can have 
disastrous results. 

Sharing the limelight with 
Keller at the luncheon was C. L. 
Holt, a dealer who has been with 
Chrysler since its start 25 years 
ago. 

Noting how Holt, the son of a 
struggling farm family, became, 
with his own “energy and common 


Chevrolet Sales 
Of Cars, Trucks 
At Torrid Pace 


DETROIT.—Dealer deliveries of 
Chevrolet cars and trucks continue 
at a rate never previously equaled, 
W. E. Fish, general sales manager, 
announced last week. 

Fish reported retail sales of 46,175 
passenger cars and 13,232 trucks in 
the second 10 days of June. 

This combined total of 59,407 
units represents the best business 
ever registered by Chevrolet in the 
second 10-day report period of any 
month in history. 

The latest figures brought deliv- 
eries from June 1-20 to 114,142, 
which likewise topped any com- 
parative period in the division’s 
experience, Fish said. 


sense,” a successful businessman, 
Keller said many others had fol- 
lowed the same path with only one 
thing in common—“The personal 
drive to do a real job.” 

Keller recalled how Walter Chrys- 
ler drilled into his associates the 
principle that “the car’s the thing.” 
And this standard plus prodigious 
attention to the business of good 
designing, careful buying and bold 
merchandising carried the company 
through years of depression and 
war, he said. 

By Walter Chrysler’s standards 
“the 25 year achievement of this 
company lies not so much in the 
earnings it has made, and the 
great series of plants it has 
equipped and tuned up during 

its growth, as it does in the 9,000,- 
000 Chrysler-built cars and trucks 
giving service today on the roads 
and streets of America,” Keller 
declared. 

Chrysler’s progress, he added, has 
been shared by scores of parts 
manufacturers, thousands of small 
and moderate size processors of 
materials and more than 10,000 re- 
tailers of the company’s products. 


This, Keller said, represents “free 
enterprise at its best—where there 
is a broad partnership of individ- 
ual, independent, enterprises shar- 
ing in a general achievement.” 

Speaking of pensions, Keller said, 
“I regard it as unthinkable that 
a society such as ours should fail 
to help in the support of people 
who have passed beyond their pro- 
ductive point.” 

But he warned, “A program as 
costly and important as this must 

be organized, administered and 
executed, not in an atmosphere 
of political appeal but in a con- 
scientious and honest way, that 
can command the willing cooper- 
ation of the entire nation.” 
Making a system of pensions 
work will depend on the ability 
of productive enterprise to increase 
efficiency and maintain its own 
health, Keller said. 


In conclusion, he said that “For 
a businessman the nearest thing 
to security is in keeping his judg- 
ment sharpened by constant use in 
weighing facts and making deci- 
sions, running his business every 
day—living it.” 








DESOTO SHIPS STATION WAGON TO DEALERS—With an advertised delivered price c! 


$3,112.75, 


it features a new fold-down rear seat designed to provide more usable space 


The rear has received an entirely new treatment, the window now lowering into the tailgat 


In lowered position, the tailgate provides an 
space, the company states. 
neath the floor. 


additional two feet and 5!/, inches of carryin3 


Spare tire and wheel are now placed in a compartment be. 
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Country Gentleman families depend heavily on their 5 million cars, trucks and tractors. Be- 
cause they keep automotive equipment in constant use—for both farming and living—they 
are good prospects not only for new vehicles, but also for replacement parts and accesso- 
ries. For example, this year Country Gentleman families will buy nearly 9 million tires. 


Your 
-| best rural 
customers 


n, : 
» g 


Gentleman readers — typical of ) 
: your own trading 


5: other families right in ee 
: i . Coun 
: area—good customers to cultivate 


ly 


- Gentl 
centrated in t 
out of 10 farm dollar 


eman’s 2,300,000 circulation is con- 
he Top Half group that gets 7 
s! And families like this... 
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see your hest-selling lines 1 
{ Country Gentleman 
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d- 
. 
r- . ; dvertis- 
No. 1 farm magazine in a 
d dvertised in Country Geavieman: “P- 
at i ines are aave 
. ea paying Country Gentleman advertised brands . - - 
le h these Coun 
. us 
0- ‘ ve! So display and p 
ing revenue: 
? 
t 
1 
p 
t 
is 
ty 
se 
mn 
AC Fuel Pumps Casite Motor Tune-Up Eagle Farm & Truck Tarps Harley-Davidson Motorcycles Motul Oils & Grease Seiberling Tractor Tires 
or AC Spark Plugs Champion Spark Plugs Ethyl Gasoline Hastings Piston Rings Nor'way & Peak Anti-Freeze & Simoniz 
g Alemite Portable Greasing Outfits Chevrolet Cars Federal-Mogul Bearings Heil Hydraulic Conversion Hoists Dry-Ex South Wind Car Heaters 
¥ Anthony — Hoists Chevrolet Trucks Firestone Tractor Tires Heisler Tractor Equipment Oldsmobile Cars Studebaker Cars 
E Arvin Car Heaters Chrysler Cars Fisher Bodies Holley Carburetors Pennsylvania Grade Crude Oil Studebaker Trucks 
] — poe — Hoist-Jacks Ford Cars Hudson Cars Pennzoil Texaco Farm Products 
i- — a. eee - a megane Ford Trucks International Trucks Perfect Circle Piston Rings Texaco Marfak 
ey Ailes T a Se ractor Pumps Fram Filters Kaiser Cars Perma-Guard Antifreeze Timken Bearings 
as Tires rosley Cars Lindy Car Visors F Trico Windsh h 
Auto-Lite Batteries Cushman Motor Scooters Frazer Cars Lloyd Tractor Chains Plymouth Cars ‘Weare ee 
> Auto-Lite Spark Plugs Delco Batteries General Motors Trucks Lorraine Driving Lights Pontiac Cars U. S. Royal Tractor Tires 
Baldwin Hydro-Electric Truck Delco-Remy Tractor Ignition B. F. Goodrich Tires Marvel Inverse Oiler No. 1 Prest-O-Lite Batteries Weed Tire Chains 
Bed Hoists Dodge Cars B. F. Goodrich Tractor Tires Marvel Mystery Oil Purolator Oil Filters Wico Ignition Systems 
Behlen Gear Box for Tractors Dodge Trucks Goodyear Tires Mercury Cars Reading Batteries Willard Storage Batteries 
Break-A-Way Couplers DoMor Hydraulic Equipment Goodyear Tractor Tires Mobil Farm Lubrication Rust-Oleum Rust Preventative Willys Jeep Cars, Trucks 
Buick Cars duPont Zerone & Zerex Grey-Rock Brake Linings Mobiloil & Mobilgas Sealed Power Piston Rings & Station Wagons 
Carter Carburetors & Fuel Pumps Anti-Freeze Grizzly Brake Service Products Motorola Car Radios Seiberling Tires Wix Oil Filters 









REMEMBER: 





In over half of all U.S. counties. Country 
Gentleman has more circulation than the 


l biggest weekly or biggest women’s magazine! 
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Census Bureau Finds Nearly 20 Million More Noses... 


U.S. 1350 Million Strong 


WASHINGTON. With the 17th; people 
U. S. nose-counting task virtually|there were 
completed, officials are predicting|jn 1920, less than 
a national population of more than! 1799 at the time 
150 million. 

Census takers have finished 
their job in 229,232 of the coun- | 
try’s 229,962 enumeration dis- | 
tricts, according to a field report | 
submitted to census headquarters 
here. 

From the reports on hand 


count will come close to the ex- 
pected figure. They place it at 
something between 
and 151 million. 


In 1940, there were 


president of Bower 
Rupp Names Hanken 


Rupp Motor Co, (Lincoln-Mer-|°f Federal-Mogul. 
cury), Great Bend, Kans., has an- 
nounced the appointment of A. H. 


Hanken as resident sales represent-| eral-Mogul’s 59 branches, 


ative in Larned, Kans. The show-|land said. Bower 


room in Larned is located at 212|formerly distributed by Ahlberg 
Chicago. 





W. Fifth St. Bearing Co., 


living in the 
less than 


of the 
sus, U. S. marshals and their depu- 
ities counted 3,929,214 people. 

If the 1950 estimate 


Bower App 


sus Officials say that the national Federal-Mogul 


DETROIT.—Distribution of Bow- 
150.5 million | &? roller bearings will be handled 
by Federal-Mogul Service, a divi- 
131,699,275 sion of Federal-Mogul Corp., 
announced here by S. A. Strickland, 


Co., and Guy S. Peppiatt, president 


Bower bearings are being stocked 
as rapidly as possible in all of Fed. 


U. S, In 1930;it would indicate an 
122 million; 
106 million. In| last decade 


is correct| cities show some 


oints 





it was 


Roller Bearing 





Strick- | Chicago 


' Philadelphia, 


about 20 million people 
the greatest numeric al | 
first cen-|gain in American history. 
Meanwhile, studies of returns 
from a majority of counties and 


| trends. Based on preliminary fig- 
ures there will be considerable 
reshuffling of rank among the 
cities, with the West getting the 
lion’s share of the growth. Re- | ARKANSAS ASSN. MANAGER RESIGNS—W. L. Lewis (left), 
turns from the farm belt coun- 
ties of the midwest show in many 
cases a startling decrease of farm 
population in favor of the towns. 
The biggest city—-New York—is 
still unreported. But the word is|have taken over the number four mond, Va., 
spot from Detroit. The figures show 
a 1950 population for Los Angeles 
compared with De- 


troit’s 1,837,613. A decade ago the Dodge Sets Up 


1,504,227 and 


that the 1950 count will establish 
New York once and for all as the 
largest city of the world. of 

Among the other leading cities, 
is assured second place, 
bearings were|with a preliminary report of 3,631,- 
835, compared to 3,396,808 in 1940. 
although still 
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increase of | 
within the 


| 


important 


| Automobile Dealers Assn., 


will succeed him as manager. 


1,954,036 


cities had 

residents respectively. 
Other cities showing 
unre-|creases are Seattle, 








New Blue Sunoco 


Breaks All Records! 
Tm Sensational new high-test gasoline 


scores greatest gain in Sun Oil history 








€ 


ed 





CADILLAC...“ use nothing but New Blue 
Sunoco in my 1949 Cadillac. I’ve tried a number 
of premium gasolines, but nothing can stand up 
to New Blue Sunoco for anti-knock power, mile- 
age and all-round performance. New Blue Sunoco 
is also the only gasoline I use in all my wholesale 
meat delivery trucks.’””»— JACK L. BIREN- 
KRANT, Alden Past Senate - sasdg Mich. 





CHEVROLET .. .“‘I like the smooth power of 
my car since I’ve been using New Blue Sunoco. 
And I also appreciate the fact that I save money 
with every tankful.’’—JANE LYLES, 1531 N. W. 
29th Court, Miami, Fla. 





FORD .. .“I tried the New Blue Sunoco ten eal 
lon test in my ’50 Ford and got close to 4 miles 
more on a gallon. The performance is fine, and I 
notice more pep and power.’’— JOSEPH J. 
CUSHMAN, 8 Mill St., Dorchester, Mass. 


N APRIL 12, we intro- 

duced a new gasoline — 
New Blue Sunoco. Since then, 
we have sold more gasoline 
than in any equal period of 
our history. 


What this means to you 


These record-breaking sales 
of New Blue Sunoco prove 
that owners of every make of 














car are finding top perform- 
ance at regular gas price with 
this sensational new high- 
test gasoline. 

Sun Oil Company’s policy 
of mass production and dis- 
tribution of only one gasoline 
—top-grade New Blue Sunoco 
—pays off in satisfied cus- 
tomers for the cars you sell. 


RADIO NEWS—Sunoco 3 Star Extra 
NBC, Monday through Friday 
6:45 p. m. 


S <SML 


Memo to CAR DEALERS 


Make sure your customers keep on getting top per- 
formance from the cars you sell. 
sensational New BLUE SUNOCO. And when you’re 
demonstrating your 1950 cars, fill them with New 
BLUE SUNOCO — the new high-test gasoline that’s 
packed with NEW HIGH ANTI-KNOCK POWER! 





Recommend 


eibeaatitetsiiiiaiinitimnninhil 


isa ani lt lieth caaii entice ial ecm 


High-test at Regular Gas Price 


| 
ported, appears to be safe for third. | 981; 
Los Angeles, however, 





manager of the Arkansa: 


/ e \ has resigned that position, but will remain with the organizatior 
in an advisory capacity. He is retiring from active business. George H. Benjamin (right) 


Oakland, Calif., 302,163 to 378, 


seems to/| 322; Dallas, 394,732 to 432,805; Rich- 


195,042 to 229,897; Mi- 
ami, Fla., 172,172 to 247,262, and 
Norfolk, Va., 144,332 to 182,337. 


1,623,454 


Truck Zones: 


9 Get Field Posts 


DETROIT.~~ Appointment by 
Dodge of four zone truck managers 
and five regional truck managers 
has been announced by E. C. 
Quinn, general sales manager. 

The zone truck managers—a new 
| post with Dodge--will be assigned 


in- 
368,302 to 462,- 








R, S, Schuyler James R. Davis 


to the staff of L. F. VanNortwick, 
| director of truck sales, and contact 
ithe 20 regional organizations and 
|dealers on truck sales, promotion, 
| service and other business. 

| Robert S. Schuyler will serve as 
| zone truck manager of the Detroit, 





A, T. Howes Ww. 


Floyd Ivey 


|Cincinnati, Syracuse and Pitts- 
|burgh regions. 

| James R, Davis will contact the 
St. Louis, Kansas City, Omaha and 
Oklahoma City regions. 

| A, T. Howes will contact the 
|Boston, New York and Philadel- 
| phia regions. 

W. Floyd Ivey will contact the 
Atlanta and Greensboro regions. 


The five regional truck man- 
agers and their regions include: 
|Ralph N. Nutter jr. Chicago; 


| George H. Bradley, Syracuse, N. Y.; 
|Thomas D. Brislin, Pittsburgh; 
| Herman R. Ude, Cincinnati, and 
|E. T. Anderson, Detroit. 


IN. D. Dealers Plan 


Sales Warm ups 


FARGO, N. D.—Fifteen summer 
management and sales meetings 
have been tentatively scheduled by 
the Automobile Dealers Assn. of 
North Dakota. The first parley has 
already been held in Hettinger. 
| Other meetings, starting with a 
| dinner, are planned for: Bismark- 
| Mandan, July 12; Underwood, July 
|13; New Rockford, July 14; James- 
| town, July 19; Ellendale, July 20; 
Wahpeton, July 21; Grand Forks. 


July 25; Grafton, July 26; Cava- | 


lier, July 27; Devils Lake, July 28; 
Minot, Aug. 1; Kenmare, Aug. 2; 
| Bottineau, Aug. 3, and Rolla, Aug. 4. 
| 
| —— 
Fonteneau Opens Shop 


Fonteneau Chevrolet Co., owned 
|by Lyn Fonteneau, Morgan City 
|La., announces the opening of its 
new body and paint shop. The new 
shop is housed in a 24-by-40-foot 
steel building with a concrete floor 
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| “mm | Obituaries 
. * sty | 
Service Cost Warning | Simon Tauber 
| { | CHICAGO. Simon Tauber, 81, chairman 
, Y . Sewer | of Taut on Broad (Ford), died J 
Kansas Dealers Told to Determine Whether |26 at his home here, Mr, Tauber entered 
Some Jobs fre Resultin in Losses x the automobile business in 1924, handling 
4 4 Locomobiles, and took o th Aub 
' 8 franchise ‘tee coure tater “fie had comk a 
TOPEKA, Kans. — The Kansas sas city, he found the following Ford dealer on the north side since 1933 


‘Motor Car Dealers Assn. has urged 


variation in customer-hourly serv- 





Henry Stern 








its Members to compare the prices|ice rates: NEW ORLEANS. Henry Stern, used-car 
1ey now charge customers for cer- “Two dealers’ rates were $2 dealer. | died in Trouro hospital here June 
$ ; ; . 9, olowing a yeating le receivec rom 

tain services with those charged! hour; one dealer’s rate was $2.25 two thugs who, police said, robbed him of 

in 1941. hour; five dealers oe be $650 in cash and $4,500 worth of jewelry 
On the basis of higher operat- | $250 hour; two dealers’ rates eee’ 

ing costs, a KMCDA bulletin | were $3 hour.” : - Walter C. Patterson ; 

, According to MHambric, this SEATTLE.--Walter C. Patterson, Ford 
suggests, many dealers may be “at least th dealers’ Seattle district manager, died at Elko 
furnishing some services at a | Showed that “at least three Nev., June 27. Mr. Patterson, 56, had 
loss. rates were too low; oe likely Bose nenpRaliond since o- 16 when he 

P ‘ chargin 2.50 wou likely suffered a heart attack while attending a 
ransas “Comparison of many service sae to ca hes in order that Ford district managers’ meeting 
tatior charges,” says the association’s : : * * * 
ight) ae they could pay higher mechanic a , 
— bulletin, “for example, car and wanes to nola journeyman me- William Albert Gill 
truck wash, grease and lubrication chanics.” eg CORTLAND, Ore.—Wiltiam Albert Gill. 
jobs, customer hourly service rates H bri hat t dealers| DALLAS HOSTS AUTOMOTIVE BOOSTER OFFICERS—International officers of the club Mr. Gill worked on the first’ automobile 
378, - and free delivery service, reveal am one noted “to mos wast were guests of the a a nee club ee 4 +> ee ee that came to Portland, and in 1903 de- 
ich- : ; - charge e same for a car roup's annual banquet an ance. Left to right, seated, are Walter J. Sullivan, Boston, ' a gasoli stag 
— little or no change in charges, al- . i i did i ened vice- vecldeal and Henry S. Clark Atlanta resident. Standing are H. M. Cree, ree =! a gheniine stage Seas 
Mi- : and a lubrication as they did in Pp ; y ,,P f i i , 16 passengers for a run from Bend to 
though overall expense in a ma- 1941. H 1 d th fees at $1| Dallas, secretary-treasurer, and Arthur F. Synder, Minneapolis, first vice-president. Besides | Shaniko. He was a native of Cleveland, 
and jority of dealers’ places of business : . oe - the international officers shown, other guests included Past President Art Ways of Dallas, | coming to Portland in 1892 
A has more than doubled and 75 cents, respectively. d Fred Marsh of cp weoe go and regional Vice-Presidents H. Gordon Payne of Dallas and 
‘ ; “In most cases,” Hambric ad-|B8. A. Kline of Oklahoma City : ; 
“Dealers are entitled to a fair |yised dealers, “your cost has in-|~ Sames in 41st Year 
and reasonable increase for vari- | creased 100 percent. If such is the French Opens 2 Lots |1700 block of Canal St. where an| The third oldest Ford dealership 
ous service charges; so, it be- case, wouldn’t it be fair and rea- apartment hotel will be constructed, |in the country, Sames Motor Co., 
hooves dealers in a city or local | onable for a dealer to charge $1.50; George French, of French Pon-|has opened new used-car locations | Laredo, Tex., has celebrated its 40th 
area to compare service charges |for a wash job and $1.25 for a lu-|tiac Co., Inc., who was forced to| at 2342 Canal St. and at 2735 Tulane | anniversary. Harry E. Sames is 
and if similar charges are lower | prication job?” give up his used-car lot on the| Ave. president of the firm. 
along other lines of industry for | —— -- - - . —— 
by services, some adjustments should 
zers be made.” 
zers Roscoe Hambric, association sec- | 
C. retary-manager, said that at 10 
dealerships in a southeastern Kan- 
new _ : 





a Chevrolet Shifts 
Five in Shakeup 
Of Plant Heads 


DETROIT.—A series of Chevro- 
let factory-executives’ moves and 
promotions, occasioned by the re-| 
tirement of M. W. | 
Howe as manager | 
of the Tarrytown, | 
N. Y., assembly | 





og plant, was an-| 

ick, nounced last week | 
act by W. J. Scott, 

and Chevrolet general | 

ion, manufacturing | 
manager. They| 

as are: | 
oit, i W.B.M.Brown- 





lie, from plant 

F. J. Fessenden manager, Balti- 
more, to succeed Howe. 

L, C. Fitzgerald from plant man- | 
ager, Los Angeles, to succeed | 
Brownlie at Baltimore. 

F. J. Fessenden from plant super- | 















ts- | ~~ vm 2 P , OWENS-CORNING 
the . 
“ IBERGLAS 
saa y) 1S We te 
lel- L. C. Fitzgerald W. B. M. Brownlie ae ; 
intendent, Baltimore to succeed | 
the Fitzgerald at Los Angeles. i 
i L. J. Rausch from supervisor of AEROCOR 
: quality control, assembly plants, 
Je: ; 
50; ——— —— = Have you noticed how some manufacturers are 
as J. A. O’Kroy from superinten- featuring Aerocor, the new Fiberglas* insulat- 
“- dent of inspection, Gear and Axle ing material? They are winning friends by 
=~ Te, WS The See aeeee advertising their cars as “Warmer in winter, 
Brownlie has been a Chevrolet cooler in summer, quieter all year ‘round with 
1 plant manager for 13 years. Fitz- new Fiberglas insulation. 
gerald started with Chevrolet as a ; : 
machinist’s helper in 1916. He was Most of the leading automobile manufacturers 
2 plant manager at Buffalo before now use Aerocor to control temperature and 
ler his Los Angeles assignment. —_— sound. If you don't have details and samples 
~~ Forsenden joined Chevrolet in of Aerocor write or phone for them today. 
y 1934. He became a plant superin- O C : Fib 1 C ti Devt 
of tendent in 1943. wens-Corning Fiberglas Corporation, Dept. 
JAS Rausch, a graduate of the Gen- 32-G 2, 516-517 New Center Bldg., Detroit ra 
eral Motors Institute, began his Phone Trinity 3-4400. 
a] career with Chevrolet in Flint in 
= 1926. O’Kroy began his career with AEROCOR... 
- | = Cadillac division in 1920. He @ is made of soft, resilient, superfine glass 
8 ~ ecame general superintendent in fibers. 
0: | a 3 ‘ 
2. —. < ae at Gear @ has highest acoustical and thermal values. 
a- . - s @ cuts easily with knife, scissors, or die. Can 
8; | ape be wrapped, sewn, taped, tacked, pasted, 
‘ Must Bare Wage Data, ] penguin ae 7 rode, shrink, swell 
Cc n, rot, r . , swell, 
NLRB Tells Employers AEROCOR is used in these locations to contro @ won't burn, = : 
sound and temperature. Ask for samples for stretch, or absorb odor or moisture. 
WASHINGTON. — The National i tal *Fiberglas (Reg. U. S. Pat. Off.) and AEROCOR are trade-marks 
i e s . U.S. q . 
ed Labor Relations Board has ruled CEPStaens Vee. of ‘Owens-Corning Fiberglas Corporation for products made of 
Fy, that an employer must furnish a or with glass fibers. 
its union representing his employes 
Wy with necessary wage data in a form ™ ‘ ss : : 2 3 é uot ‘ i , 
ot that will not interfere with collec- FIBERGLAS IS IN YOUR LIFE...FOR GOOD! 
or tive bargaining. hs aaa 
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(Continued 


ber industry,” Litchfield said, “is 
above all a weapon of national 
defense. Our economy and our 
national security primarily de- 
pend upon mobility, and mobility, 
in turn, depends upon rubber.” 
In reviewing the developments of 
the past year Litchfield said the 
price of natural rubber had jumped 


from 16 cents to 35 cents, while 
GR-S remained pegged at 18% 
cents. He pointed out that every 


increase of one cent per pound in 
natural rubber means an additional 
$15,000,000 per year out of the pock- 
ets of American rubber consumers. 


Military Weak Spot 


Litchfield Calls U. 8. Natural Rubber Situation 
Worse Than Before Pearl Harbor 









from Page 2) 
continue to be precariously short 


and thus, synthetic no longer exerts 
a restraining influence of the com- 


petitive price of natural rubber, 
Litchfield noted. 
Serious political unstability in 


Indonesia and threats of Commu- 
nism in Malaya and Indo-China are 
factors underlying the market, too, 
since 90 percent of the natural rub- 
ber supply comes from those coun- 
tries, he said. 

“Such excessive prices and un- 
stability in the rubber market 
as now prevail,” Litchfield con- 


tinued, “are not economically | gon¢ (ieft), and William E. Paris, 
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100.000+h "Sam 





ANOTHER MILESTONE AT WILLYS-OVERLAND—Lyman W. Slack, distribution vice-presi- 
manufacturing vice-president, 


inspect the 100,000th alli- 


healthy in the long run.” 
He said, too, that there has been 
an increase in the flow of Amer- 


The demand for rubber has far 
exceeded earlier forecasts due to 


metal station wagon to roll from the assembly line. The model, a two-tone gray six, was 
scheduled for delivery to Walter Krauss, Inc., distributor in Harrisburg, Pa. Willys has 
earmarked 60 percent of its production to four and six-cylinder station wagons this year, 


the continuing boom in the auto- 
motive industry, and too, the re- 
sumption of buying of natural rub- 
ber by the government for stock- 
piling purposes has tended to boost 
prices. 

At the same time, our reserves 
of synthetic rubber were permitted 
to dwindle, feed stocks were and 


ican dollars to the dollar-short 
countries from which we import 
rubber, and perhaps this has been 
viewed with sympathetic indul- 
gence in certain government circles. 

Soaring prices and acute short- 
ages of both dry and liquid rubber 


the company states. 
larger use of foamed rubber prod- 
ucts, for rubber paving material 
and in other potential fields, he 
said. Rubber growers and govern- 
ments in rubber-growing countries 


will tend to stifle prospects for|are fully aware of these dangers 


WATERPROOF IGNITION! 


and prefer to avoid them in the 
interest of future economic expan- 
sion and stability; the growers 
would be entirely happy with a 
price of 22 cents or thereabouts, 
he concluded. 


STANDARD ON ALL DE SUIUS 


N° stalling ...even when 


flooded streets! Quick starts... 


even 


the rain! 


their 
this. 


assured. Waterproof ignition is 
standard equipment on every 


New 


driving along the most 


after standing hours in 
All motorists wish 
cars could assure them 
New DeSoto owners are 


De Soto! wants to hear! 


Tune in ‘IT PAYS TO BE IGNORANT” Starring Tom Howard 
Every Wednesday night over all CBS stations 


DeSoto Division, Chrysler Corporation 





Here is a “‘consumer benefit” 
par excellence . .. one of scores 
of extra value features the 
New De Soto offers new-car 
buyers. And it’s features like 
this that give De Soto Dealers 
their most effective ammuni- 
tion; hard-hitting, hard-selling 
facts .. . facts today’s motorist 


Attendance Good 
° 7 
In Opening Week 
° 7 
At Chicago Fair 

CHICAGO. — First week attend- 
ance at the Chicago Fair of 1950 
is running 30 percent over the cor- 
responding days at the Railroad 
Fair, which occupied the same lake 
front area last year and in 1948. 

Heavy downpours held the onen- 
ing day crowd to 17,000, but since 
then visitors have been thronging 
to the fair, which accents contri- 
butions of commerce, industry and 
agriculture to the development of 
the U. S. 

Highlight of the fair is the 
“Frontiers of Freedom” pageant, 
sponsored by the motor vehicle in- 
dustry. It is climaxed by a parade 
of old-time cars followed by the 
most modern products of Interna- 
tional - Harvester, Electro - Motive, 
Caterpillar, American La France, 
GMC, Mack and an array of 1950 
passenger cars. 


Eleventh-hour exhibitors include 
International-Harvester and Grey- 
hound Corp., who signed show con- 
|tracts shortly before the opening 
|of the fair. 

Seven other firms not represented 
this year have expressed interest 
in participating in the 1951 fair, a 
spokesman disclosed. 

The principal obstacle to lining 
up more exhibitors at the current 
jevent, he added, was too late a 
start on the part of the promoters. 
When they began their solicitations 
|}four months ago, they found that 
most firms approached had already 
drawn up budgets providing for 
1950 expenditures. 

In addition to the industrial, sci- 


lentific and agricultural displays, 
jand the “Frontiers of Freedom” 
pageant, the attractions include 


light operas, a water thrill show, 
an ice varieties, circus, children’s 
theater and two showboat type fea- 
tures. All of them are presented 
{on a four-a-day schedule to assure 
almost continuous’ entertainment 
'each afternoon and night. 





Forum 


(Continued from Page 4) 
organizations cannot be strong 
and effective. 
Not enough praise can be given 
|to the small group in each associa- 
|tion that works so_ unselfishly, 
enemy aereid and diligently to further 
| the interests of the entire dealer 
body. 
| * . * 

UITE a number of dealers in 

business today have seen some 

pretty tough times in the past, and 
should be better prepared to meet 
the problems of the future. Are 
|they? Good profits, easy sales, and 
very little pressure have given 
many dealers a false feeling of 
security. 

Take a look at the records, and 
note the number of dealers going 
out of business. Many are no long- 
er making profits, and some are 
looking for a potential buyer with 
enough capital that they may sell 
and retire—and still we are not in 
a competitive buyers’ market. 

Now is the time for all dealers 
to get down to “hard pan” and 
make an honest appraisal of them- 
selves. 

Do we have pride in the auto- 
mobile business? 

Do we have pride in our com- 
munity? 

Are we proud of our own or- 
ganization? 

Do we have confidence in 
product we sell? 

Do we have confidence in 
manufacturer that produces 
line of cars we represent? 

Are we giving the factory the 
cooperation we expect of them? 

The answers to these and many 
other questions will determine what 
course it may be necessary for 


the 


the 
the 





| 
| 
| 


| 








dealers to pursue, to help toward 
the solution of the problems that 
confront us. 


Oil Executive Named 


NEW YORK.—George V. Holton, 
chairman of Socony-Vacuum Oil 
Co., Inc., has been elected presi- 
dent of the Commerce and Indus- 
try Assn. of New York, Inc., for 
the 1949-50 fiscal year, it is an- 
nounced by Thomas Jefferson Mi- 
ley, executive vice-president of the 
association. 
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Epitor’s Note: Here is another 
in a series of articles written es- 
pecially for Automotive News by 
Ned Jordan, famed in the auto 
industry for the car he built 
(1916-1931) and the words he 
wrote about it. 


F ANY young man in America 
hopes ever to learn how to or- 
ganize and manage a trade asso- 
ciation with conspicuous success 
and understand the 
plication of that tandem word 
“total-diplomacy,” someone ought 
to induce Alfred Reeves to write} 
the intimate history of the National 
Automobile Chamber of Commerce, | 
predecessor of the Automobile 
Manufacturers Assn. 
It would virtually be the story | 
of his life ... one of j 
effective in American | 
history. | 
A dynamic fellow like 
never be ruled by the Almanac, 
which records ages, or vote his 
leisure hours to old men’s pastimes | 
like bowling, golf or dawdling on| 
the beach at Montauk. He must} 
feel some obligation to posterity. 
¢ * ” | 
| 
| 


the most 
business 


Al should 


Gets Start 
_ in 1911, Judge Hough, of | 
the U. S. Court of Appeals, 
performed that dental operation 
on the Selden Patent and Henry 
Ford and Thomas B, Jeffery, the} 
principal “outlaws,” breathed easi- 
er, Al Reeves promoted the organ- | 
ization of the chamber. Ford never | 
would associate with the other | 
manufacturers, but on one occasion | 
Al Reeves did get him to attend} 
one of the big annual dinners at 
the Commodore. I was told that 
he accepted only upon condition 
that he sit next to Charles W. Nash, 
whom he conceded was a “real 
manufacturer.” 

Following the death of Thomas 
B. Jeffery I told his son, Charles 
T., who never wanted to do any- 
thing his father would not have 
done, that if we wanted to get 
into the national automobile show 
we would have to join the Na- 
tional Automobile Chamber of 
Commerce, 

Whenever I presented “C, T.” | 
with a poser he might walk over 
to the window, chuckle, and call} 
my attention to the funny human 
expression on the face of a horse} 
standing at the curb. 

Finally Mr. Jeffery said: “Jor- 
dan, we are all part of a great in- 
dustry and the problems of one} 
manufacturer or one dealer become 
the problems of all. Apparently 
the National Automobile Chamber 
of Commerce stands for the ideal 
of the father who had seven sons 
and demonstrated the power of 
their combined strength by tieing 
seven sticks together. We'll tell Al 
Reeves that we want to join the 
Chamber, if they’ll take us in.” 

. a 


Roads Drive 
(CONSPICUOUS among the many 

4 accomplishments of the Cham- 
ber, with which Al could fill a big 
book, was the good roads move- 
ment which he engineered diplo- 
matically, assisted by Chief Mec- 
Donald of the government bureau 
ind nominally promoted by the 
highways committee of the cham- 
ber, of which Roy Chapin was 
hairman and George Graham and 
[ were members, 

I can hear George Graham, our 
mouthpiece now, in the executive 
office of Warren G. Harding, pres- 
ident of the United States, when a 
group of us went down to Wash- 
ngton to sell the president on the 
importance of spreading appropri- 







* 


itions among the states to finance 
good roads. 


George told me that Al Reeves 
had outlined his presentation the 
night before. He was all set to de- 
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the} happen in America through polit-| 


liver a_ serious to 
chief executive. 


George sat on the left of the 


message 


ical necessity. 
George Graham was picturing 
to Harding the millions of farm 


| directly at the president, but know- 


practical ap- 
| St 


| 
president’s desk, backed by the | 
other “power men” of the com- | 
mittee, while I sat on the pres- | 
erpack ey partis tammed ter | mem tired with work in the felds, 
ward me as he Meteneé te George. | hitching up a tired team, spend- 
ing hours driving to town and 
George was another of eee! back, 
‘ah a a eee ao “The | _That was something any politi- | 
|president, a big handsome man,|C!@" could understand and when | 
had a big, long, bulky cigar tucked the automobile builders had sold | 
in the breast pocket of his coat, | Congress and the state legislatures | 
Whenever George Graham made a| 0" the idea it wasn't long before | 
point, the president would take hundreds of thousands of miles of 


out d ads we Ae Ei 
the giant cigar and take a big| #904 Toads were under way. 
chew off the end, but he never 1) 


Tell the world about that, Al. 
lit it. 


women, tired of washing dishes, 
who wanted to get to town; the 


|don’t care who got the credit. You | 


* * * | were the super-jet behind it all. | 


Nary a Spit 
yy YEVER Harding bowed his| Cummins Diese 
head and wrestled with the| 

“chew,” George, looking soberly and 


1 Opens 


FIVE CARS, SIX TRUCKS BITE THE DUST—Ray Dooney, Penn football star, is shown 
smashing old, unsafe models on the used-car lot of Schaeffer Chevrolet, Inc., Atlantic City. 
The ceremony, in connection with National Car Safety Month, was broadcast over the 
radio, states P. L. Schaeffer, president of the dealership. Left to right: Carl Jacobs, secre- 
| tary, Atlantic City safety council; Elwood R. Cunningham, sales manager of the dealership; 
| Schaeffer, Dooney, and Capt. William Mulloy of the city's traffic bureau. 
i 


. 7 . - | 
Building in Peoria 
PEORIA, Ill.—Cummins Diesel 
Sales Corp. of Illinois, subsidiary | 
of Cummins Engine Co., Columbus, 


ing that I was watching from be- | 


hind, would contort his jaws as if 
masticating a cud or as if about|Ind,, has opened a service outlet 
to spit. Though the conference |here at 1800 S. Washington St. ; ; : ; 
lasted for over an hour, I never| Of white stucco, the new building | €"gines through inspection, rebuild- | Winnfield Gets Olds Deal 
saw the president of the United | has seven bays designed to accom-|ing and testing. Company officials i 

ates spit. | modate all sizes of trucks. The shop|announced that another shop will WW innfield Truck & Tractor, 
Seriously, the day’s experience |contains a complete lift and over-|be opened in Milwaukee later in| Winnfield, La., announces its ap- 
confirmed my opinion that things|head monorail system to handle’ the year. | pointment as Oldsmobile dealer. 





Makes more money for you! 


Carry less inventory. Simplify your 






service problems with Kendall 
Three-Star Gear Lube...the ONE and 
ONLY true ALL-WEATHER, 
ALL-PURPOSE Gear Lube. 















Fully meets S. A. E. 80, 90 and 140. 
Fortified against rusting and or Tene rea 










Qualifies under U. S. Army Specifications 
2-105B. Meets Timken Specifications 
0-64 and 0-65. 


Double Champion Sam L’s 
SKYHIGH Grand National 











Grouse Champion, owned 
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Call Your Kendall Distributor. 


ney, Pennsylvania 
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To come out ahead 


aa Rod 





Eamr)nm 7.1 p= oz, 


optional equipment. 


(Delivered in New York.) s 
1c § Ss 40 -4- .|—4-dr. sed., $2,783; club cpe., $2,756.75; ered in New York.) a 

an toes oo , -. or conv., $3,263; Newport, $3,157.75. Town FRAZER—4-dr. sed., $2,359; Vagabond, 

Newport, $4,027.75. Impertal— | $2,399. (Hydra-Matiec optional on all mod- 

(deluxe, $1,899); bus. cpe.,|4-dr. sed., $3,080. Crown Imperial—4-dr. }els at $158.50.) 

Super Series 50—4-dr. tourback | Sed., $5,278.75; lim., $5,383.75. (Presto- 


ccite , 212: | matic optional on Royal at $120.90, stand-|conv., $1,745; 
$2,139; 4-dr. Riviera sed., $2,212; | ered ‘tn New York.) 


jetback sed., $1,909 (deluxe, $1,952); sed. | & Country 


$2,981; Riviera, $2,633 (deluxe, | > at 
stat. wag., $3,433. (Dynafiow Sports), $925 
standard on Roadmaster, optional on Spe- | 
9.20. 

nanan none on = a. $2,- | $1,995.75; Carry-All sed., $2,210.50. Cus-|conv., $2,628.50. 
866; club cpe., $2,761. Series 62—4-dr. sed., |tom—4-dr.  sed., 
club cpe., $3,150; conv., eae . 
Coupe DeVille, $3,523. Series 60 Special— | $2,598; Sportsman, 
4-dr. sed., $3,797. Series 75—4-dr. 7-pass. | $3,112.75; Suburban sed., 
sed., $4,770; 4-dr. 7-pass. Imperial 
(Hydra-Matic standard on Series | 
62 and 60 Special, optional on Series 61 DODGE—-Wapyfarer—2-dr. sed., $1,755; 
and 75 at $174.25.) roadster, $1,744.50; bus, cpe., $1,628.75 | KAISER — Special — 4-dr. sed., $1,989; | cpe., $2,528.50. Cosmopolitan 
Styleline Special—4-dr. | Meadowbrook—4-dr. sed., $1,865.75. Coro- | 2-dr. sed., $1,929; club cpe., $1,959; 4-dr. $3,239.50; club cpe., $3,187; ‘ 
2-dr. utility, $2,039; bus, 949.50. (Hydra-Matic optional on all mod- 
Deluxe—4-dr. sed., $2,099; els at $174.25.) 
MERCURY—4-dr. sed., $2,032; 
2-dr, utility, $2,149; bus. | club cpe., $1,979.50; Model 72-A club cpe., 


CHEVROLET - 
sed., $1,450; 2-dr. sed., $1,403; club cpe., | met—4-dr. sed., $1,944.75; 8-pass, 4-dr. | utility, $2,089; 
$1,408; bus. cpe., $1,329. Styleline Deluxe | sed., $2,634.25; club cpe., $1,931; conv.,|cpe., $1,889. 
ged., $1,529; 2-dr, sed., $1,482; | $2,346; Diplomat, $2,240.75; stat. wag.,|2-dr. sed., $2,049; club cpe., $2,069; 4-dr. 
club cpe., $1,498; conv., $1,847; Bel-Air, | $2,882.50. (Gyro-Matic optional on Coronet | utility, $2,199; 
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Current Prices on New Automobiles 


The following advertised. delivered prices | $1,741; stat. wag., $1,994. Fleetline Spe- | models at $94.60.) 


are based on factory retail prices at the | cial—4-dr. sed., $1,450; sed. cpe., $1,403. FORD—Deluxe Six—4-dr. sed., $1,471.50; 
$1,424; bus. cpe., $1,332.50. 


They include federal excise | Fleetline Deluxe—4-dr. sed., $1,529; sed. |2-dr. sed., 


taxes and factory handling charges, and | cpe., $1,482. (Powerglide optional on De- | Deluxe Eight - 


delivery and handling charges. | luxe models at $158.50.) sed., $1,497.50; bus. cpe., $1,419. Custom 
4-dr. sed., $1,558; 2-dr. sed., 


NOT include transportation CHRYSLER — Royal — 4-dr. sed. $2.- | Srean, Six 


state or local sales taxes oF | 153.75; 8-pass. 4-dr. sed., $2,875; club cpe., 
wag. (Countryman), $1,520. | $3,069.75; club cpe., $2,327.50; conv., $2,- 


$2,667.25; club cpe., $2,641. New Yorker | $1,077; 2-dr. 


$1,941 (deluxe, $1,983); 





$2,193.75; 8-pass. 4-dr. | $2,189; 2-dr. 


with the machine you need 


for the facts you need 


It doesn’t matter whether you sell 200 cars a 
month or 200 cars a year, your Burroughs man 
can specify equipment that will save time, money 
and effort in the business of your dealership... 
that will give you the figure-facts you need to 


guide your dealership to greater profits. 


Burroughs machines cover the entire field of 
business figuring. They range from an inexpen- 
sive adding machine to combination all-purpose 
accounting machines; they include special ma- 
chines for every specific problem. So, whatever 
the size of your operations, you can mechanize 
your figuring with machines adapted to your 
present accounting methods. You can match 


Burroughs machines to your own business needs. 


The Burroughs man in your locality is prepared 
to help you choose the machines that are right 
for you. Give him a call today, or use coupon for 


complete machine descriptions and prices. 


a 
a teataeeeetreeee 


WHEREVER THERE'S BUSINESS THERE’S 


Burroughs 


Se re ee eee ne ee ee ee, eee ee ee ee ne ee a ee ee 


BURROUGHS ADDING MACHINE COMPANY, 
DETROIT 32, MICHIGAN 


| 

| 

Please send information and prices on your 

0 Accounting Machines 0 Desk Bookkeeping Machines 
(0 Cash Registers (0 Adding Machines 

| I aca aaa 

Address 





club cpe., 
| 027.50. Custom Deluxe Eight—4-dr. sed., 
sed., $1,589.50; club cpe., 
$1,595; conv., $1,948; stat. wag., $2,106.50. 


(Atlantic), $2,345 (with auto-|761; Newport, $2,656.50; Traveler, §2,-| FORD OF BRITAIN—4-dr. sed. (Prefect, 


matic top, $2,525); sports sed. (hardtop), | 579.75; lim., $3,196. Saratoga—4-dr. sed., | cloth), $1,040; 4-dr. sed. (Prefect, leather), 
sed, (Anglia), $947 (Deliv- 


| $2,133.75; stat. wag., $3,183.75. Windsor $1,637: 2-dr 
AUSTIN.-A40-—4-dr. sed. (Devon), $1,- |—4-dr. sed., $2,348.50; 8-pass. 4-dr. sed., ‘oom. : 


HILLMAN MINX 4-dr. sed., $1,495; 
stat. wag., $1,797 (Deliv- 


DeSOTU—Deluxe—4-dr._ sed., 2,006.25; | conv., $2,443.75. Super Six—4-dr. sed., $2,- 
8-pass. 4-dr. sed., $2,696.25; club cpe., | 105; 2-dr. sed., $2,068; club cpe., $2,101.75; 


sed., $2,152; club cpe., $2,- 
$3,654; | Sed., $2,882.75; club cpe., $2,175.75; conv., | 185.75. Custom Commodore Six—4-dr, sed., | Potomac Electric Co. 
‘ ; 2,508.75; stat. wag., | $2,281.50; club cpe., $2,257.25; conv., $2,- - 
$3,198.75. (Tip-| 809.25. Custom Commodore Eight — 4-dr. 
sed., | Toe Hydraulic Shift standard on Custom, |sed., $2,365.50; club cpe., $2,341.25; conv., 
., | optional on Deluxe at $120.90.) $2,893.25. (Super-matie optional on all | models at $158.50.) 

755; | models at $199.31.) 










| 





4-dr. sed., $1,545; 2-dr. 


$1,511; stat. wag., $2,- 


2-dr. sed., $1,927.75; club cpe., $1,959.25; | Washington. In this photo, lookin 
Collins of Washington Gas Light 





$2,041; conv., $2,476; Riviera, | ard on other series. ) 
CROSLEY —2-dr. sed., $882; conv., $882; HUDSON — Pacemaker — 4-dr. sed., : 
Sertes 10 4-ar “Sichatr oot so.033" scar, stat. wag., $915.50; roadster (Hotshot), | $1,933; 2-dr. sed., $1,912; club cpe., $1,- | PROSPECTS PREVIEW GMC TRUCKS IN D. C.—GMC truck dealers and their quests from 
Riviera eed.. $2,764; sed. ‘cpe., $2,528; | $872. Super—2-dr. sed., $951; conv., |933; conv., $2,428; bus. cpe., $1,806.50. | Maryland, Virginia and the District of Columbia recently attended a preview of the largest 
by, Vaewes SOG, ee | $953.50; stat. wag., $984; roadster (Super | Pacemaker Deluxe—4-dr. sed., $1,959.25; | truck show ever held on the eastern seaboard when they inspected 1950 GMC trucks in 


over a GMC six-wheeler, are, left to right: Charles A. 
: o.; A. L. Hisler and G. C. McCabe of Potomac Electric 
Power Co.; Joseph Reichgut of Moloney Concrete Co., all of Washington; Roger M. Kyes, 


Super Eight—4-dr. sed., re manager of GMC Truck and Coach division; John T. Moloney of Moloney Concrete 
0.; 





This typewriter accounting machine permits daily 
analysis of sales and costs, accounts receivable, 
and accounts payable. Writes a payroll complete 
in one operation. Makes preparation of financial 
statements simply a matter of copying last bal- 
ances. Easy to learn, easy to operate. 





This desk-bookkeeping machine posts customer 
ledgers and statements, accounts payable, payroll, 
ond eames ledger records swiftly, legibly, with 
proof ... and it’s a high-speed adding machine. 
Excellent for the small dealer. 





Full 8-column hand operated adding machine, 
capacity 999,999.99, only $125, plus applicable 
taxes. New styling, new keyboard, new operating 
ease. Other Burroughs adding machines with 
such features as direct subtraction and electric 
operation available at similarly low prices. 





A time-saving control machine for your Parts and 
Service Departments. Records cash and charge 
items on a locked-in detail tape, identifies them, 
and permits taking a cash balance instantly, at any 
time. Use it as an adding machine to verify addi- 
tion of labor and parts and for general adding. 


A. Coleman, Washington 


LINCOLN 4-dr. sed., $2,575. 


store manager for GMC, and J. A. Dodge of 


cpe., $1,999. (Hydra-Matic optional on ali | $1,875; conv., $2,411.50; stat. wag., §$2,- 


560.50 

NASH—Rambler Custom—conv., $1,808: 
stat. wag., $1,808. Statesman Super -4-dr 
| sed., $1,738; 2-dr. sed., $1,713; club cpe 
$1,735; bus. cpe., $1,633. Statesman Cusa- 
tom-——41-dr. sed., $1,897; 2-dr. sed., $1,872: 
club cpe., $1,894. Ambassador Super—4-dr. 
sed., $2,064; 2-dr. sed., $2,039; club cpe., 


$2,060 Ambassador Custom—4-dr._ sed., 
$2,223; 2-dr. sed., $2,198; club ecpe., §2,- 
219. (Hydra-Matic optional on Ambassa- 


dor models at $158.50.) 

OLDSMOBILE—Series 76—4-dr. sed., $1,- 
819 (deluxe, $1,887); 2-dr. sed., $1,761 
(deluxe, $1,829); sed. cpe., $1,745 (deluxe, 
$1,813); club cpe., $1,719 (deluxe, $1,787); 
conv., $2,135; Holiday, $2,003 (deluxe, $2,- 
108); stat. wag., $2,362 (deluxe, $2,504). 
Series 88—4-dr. sed., $1,978 (deluxe, $2,- 
056); 2-dr. sed., $1,920 (deluxe, $1,998): 
sed. cpe., $1,904 (deluxe, $1,982); club 
cpe., $1,878 (deluxe, $1,956); conv., $2.- 
294; Holiday, $2,162 (deluxe, $2,267); stat. 
wag., $2,520 (deluxe, $2,662). Series 98 
t-dr, sed., $2,299 (deluxe, $2,393); 4-dr 
town sed., $2,267 (deluxe, $2,361); sed 
cpe., $2,225 (deluxe, $2,319); conv., §2,- 
772; Holiday, $2,383 (deluxe, $2,641). 
(Hydra-Matic optional on all models at 
$158.50.) 

PACKARD Eight — 4-dr. sed., $2,249 
(deluxe, $2,383); 2-dr. sed., $2,224 (deluxe, 
2,358). Super—4-dr. sed., $2,633 (deluxe, 
$2,919); 7-pass. 4-dr, sed, deluxe, $3,950; 
2-dr. sed., $2,608 (deluxe, $2,894); conv. 
deluxe, $3,350; lim. deluxe, $4,100. Cus- 
tom—4-dr. sed., $3,935; conv., $4,480. 
(Ultramatic standard on Custom, optional 
on other series at $185.) 

PLYMOUTH — Deluxe P19 — 2-dr. sed., 
$1,507; Suburban, $1,855; bus. cpe., $1,- 
385.75. Deluxe P20 — 4-dr. sed., $1,566; 
club cpe., $1,534.25. Special Deluxe P20— 
4-dr. sed., $1,644; club cpe., $1,617.50; 
conv., $1,997; stat. wag., $2,387. 

PONTIAC—Chieftain Six—4-dr. sed., $1,- 
745 (deluxe, $1,840); 2-dr. sed., $1,694 
(deluxe, $1,789); club cpe., $1,694 (deluxe, 
$1,789); conv. deluxe, $2,122; Catalina de 
luxe, $2,000 (super deluxe, $2,058); stat 
wag., $2,264 (deluxe, $2,343); bus. cpe., 
$1,571. Chieftain Eight—4-dr. sed., $1,813 
(deluxe, $1,908); 2-dr. sed., $1,763 (de 
luxe, $1,858); club cpe., $1,763 (deluxe, 
$1,858); conv. deluxe, $2,190; Catalina de 
luxe, $2,069 (super deluxe, $2,127); stat 
wag., $2,332 (deluxe, $2,411); bus. cpe., 

| $1,640. Streamliner Six—4-dr. sed., $1,724 
| (deluxe, $1,819); sed. cpe., $1,673 (deluxe 
$1,768). Streamliner Eight — 4-dr. sed., 
$1,792 (deluxe, $1,887); sed. cpe., $1,742 
(deluxe, $1,837). (Hydra-Matic optional on 
all models at $158.50.) 

RENAULT — 4-dr. sed., $1,035. (Deliv- 
ered in New York.) 

STUDEBAKER—Champion Custom—4-dr 
sed., $1,519.25; 2-dr. sed., $1,487.50; club 

|cpe., $1,513.75; bus. cpe., $1,419. Cham- 
| plon Deluxe—4-dr. sed., $1,597.25; 2-dr. 
}sed., $1,565.50; club cpe., $1,591.75; bus. 
cpe., $1,497. Champion Regal Deluxe 
|4-dr. sed., $1,676; 2-dr,. sed., $1,644.50; 
club cpe., $1,670.75; conv., $1,981.25; bus. 
cpe., $1,576. Commander Deluxe — 4-dr. 
sed., $1,902.50; 2-dr. sed., $1,871; club 
| cpe., $1,897.25. Commander Regal Deluxe 
—4-dr. sed., $2,023.75; 2-dr. sed., $1,992; 
club cpe., $2,018.25; conv., $2,328.50. Land 
| Cruiser—4-dr. sed., $2,186.75. (Automatic 
optional on Commander and Land Cruiser 
models at $201.25.) 
| WILLYS-OVERLAND~-Four Jeepster, 
$1,492.82; stat wag $1,604.27 (four 
wheel drive, $2,010.22). Six-——Jeepster, $1,- 
597.75; stat. wag., $1,688.52. 


K-F Is Expected 
To Offer Henry J. 
Late in August 


WILLOW RUN, Mich.—Although 
| Kaiser-Frazer started pilot models 
jof its low-priced Henry J. down 
ithe lines last week, public an- 
nouncement of the car is not ex- 
pected until late August. 

It is understood that K-F wants 
to have the new model in high pro- 
duction before the announcement. 
In addition, it is planned to have 
dealers stocked with several cars 
each, 

The idea in delaying announce- 
|ment until production is in high 
gear is believed to be that K-F 
|wants to have the goods ready to 
deliver at the time when public 
|interest is at a high as the result 
of advertising and publicity on the 
models. 





Brookhaven Moves 

| Brookhaven Motor Sales (Cadil- 
lac-Oldsmobile), Brookhaven, Miss., 
recently moved into its new home. 
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|new ordinance it should be permit-|minimum resale prices for their) vey was conducted by service sta- 
jted to construct a new gasoline |trade-marked products, was upheld |tion men and dealers who meas- 
| Station to replace the existing sta-|/in  3-to-2 opinion handed down|ured the depth of the tire tread 
jtion since the new station would by the state supreme court. on cars entering Sohio stations for 





Lawsuits Affecting Dealers... 











ate an automobile parts store. 


: . : | 
The court held that no valid or| an ordinance which provides that 8 CLEVELAND. — Ohio motorists! tyres” in the 1951 DeSotos to be 
| business buildings in residential Fair Trade Act Upheld : ee 3 rd 


legal partnership exists since the) i have tires in better condition now| jntroduced “late this year or 
wife did not contribute either cap-| and similar restricted areas can- In Tenn. Supreme Court | than at any time in the past three| early next year.” He attended a 
ital or ——a— 2 the business. not be enlarged or rebuilt. | NASHVILLE. — Constitutionality | years, according to a statewide sur-| conference of 28 DeSoto-Plym- 
' A company filed suit and con-|of Tennessee’s fair trade act, per-|vey of tire wear made by the | outh dealers, 
Trespasser Is Injured tended that notwithstanding this| mitting manufacturers to establish | Standard Oil Co. of Ohio. The sur- | 
Se ee ee discussion has |—————————————_- —nennonane ne 
4 arisen from time to time over 

the legal question: Can an auto- 
mobile dealer be held liable in dam- | 


ages for injuries sustained by tres-| 
passers? The answer is yes, if the 
injury was caused by the willful or 
wanton negligence of the dealer’s : ENGINEERING 
employe. 
l oe 


* . 
improve the neighborhood and 7 : P 
C Oo u x t D e€ Cc 1 S 1 O n S ina former denavectile fea- | The Tennessee fair trade statute,|oil and gasoline service over a 
I T. Park ' : b .,|tures, though it was to be larger. similar to such laws in effect in| weekend. 
mei than an old existing building and| The higher court ordered the city|44 other states, allows the manu 
PARTNERSHIP is not valid|will benefit the neighborhood, the |#Uthorities to issue a permit for|facturer of any nationally-distrib- | © 
f\ for federal income tax reduc-|city authorities may issue a permit | SS the new service station, | uted, trademarked product to fix! No Engine Change Seen 
tions, unless all partners contrib-|for its construction although a city | nd — pil 4 | the minimum price for the product | In 1951 DeSot 
ute either capital or personal serv-| ordinance restricts or prohibits the| “It was in the public interest to| by contract with one retailer and n o eSoto 
ices. | new building. | permit the applicant to replace the | to require all other retailers in that PORTLAND, Ore. — Roy O. 
See Nordling v. Commissioner, 166 | 2, : ial inal , | present outmoded building with a/trade area to observe that min-| Burnett (DeSoto) returned from 
Fed, (2d) 703° Here it was shown| ve a, a |modern filling station since the|jmum | Detroit and announced that 
: ; ’ .| Zoning Board of Review of City | Seen ‘ i sal! . i and i 
that a@ man named Gill and his | premises were already being used “there ill be inertant 
wife formed a partnership to oper-| of Cranston, 60 Atl. (2d) 478, it | for a gasoline station.” . : ; ere wi e ay pe 
t | was shown that a city enacted * * * Tires in Good Shape change in the type of engine or 
: other major mechanical fea- 





































































For example, in Banks v. Watts, 
44 S. E, (2d) 510, a trespasser sued | 
a dealer for compensation for burns 
he sustained from the carelessness 
of an employe. 

The dealer argued that he could 
not be liable because the injured| 
person was a trespasser. Never- 
theless, the higher court held the 
dealer liable because the testimony 
showed that gross negligence of 
the employe caused the trespass- 
er’s injury. 

Other higher courts have con- 
sistently held that automobile deal- 
ers never are responsible or liable 
for injuries sustained by trespass- | 
ers where the testimony shows that 
the injury was not caused by gross 
negligence of the dealer or his 


employe. | 
* * 





* 

Knocks Hole in Building 
a higher courts agree that no 
person is liable for injury to) 
person or property unless proof is | 
given that the injury resulted from | 
some degree of negligence of the) 
person being sued. | 
For example, in Severns Motor 
Co. v. Hamilton, 214 Pac. (2d) 516, 
it was shown that an owner took} 
his automobile into a service sta- 
tion to be repaired. The automo- 
bile owner turned on the ignition, 
the starter energized, the engine 
started and the automobile lurched 
forward and knocked a hole in the 
building. The owner of the build- 
ing sued the automobile owner for 


damages. Morning rush hour eve- 

Although the lower court held | 2 ie 
the automobile owner liable, the ning exodus... weekend traffic jam . . . that’s when 
motorists really appreciate smooth, fast pickup in 


higher court reversed the verdict, 
saying: 

“A question of negligence must 
be determined by what would or 
should have reasonably been an- 
ticipated or foreseen in the exer- 
cise of ordinary prudence as likely 
to happen.” 

Also, this court held that a per- 
son is not negligent unless he does 
an act which a person of ordinary 
prudence would not have done un- 
der the same circumstances. | 

s * * 


Welfare Benefited 


ACCORDING to a recent higher 
court, if a new garage or serv- 


their cars. 

But smooth, fast pickup doesn’t just happen. In 
many of today’s leading makes of cars, it's the re- 
sult of the quick engagement of a Borglite Clutch 
Plate, engineered and produced by Borg-Warner's 
Borg & Beck Division. 

The unique design and precision construction of a 
B-W Borglite Clutch Plate, with its patented two- 
stage very soft initial and firm final cushion, assure 
faster, quieter gear shifting, easier clutch action, and 
smoother engagement of the engine. 

All of which means easier driving and far less 
road fatigue. 

This is just one more example of how Borg- 
Warner’s ‘‘design it better— make it better” policy 
serves the automotive industry, and America, 
every day. 















Soft as a kitten’s step— 
Strong as a bulldog’s grip 


Wik Hhadudlion makes it avallalle 


Almost every American benefits every b ix G WA Ki N ik rt 
pL day from the 185 products made by - 


THESE UNITS FORM BORG-WARNER, Executive Offices, Chicago: BORG & BECK + BORG-WARNER 

| INTERNATIONAL »« BORC-WARNER SERVICE PARTS + CALUMET STEFL « DETROIT GEAR « DETROIT VAPOR 

re SaVuid A tiee~4aas a + STOVE e FRANKLIN STEEL e INGERSOLL STtEL © LONG MANUFACTURING e¢ LONG MANUFACTURING CO. LID 
—_ ationa river o 
the year," Lloyd Reisner (left) is presented | MARBON . eV 7a Geese ee eee cl mene oy MECHANICS UNIVERSAL JOINT . MORSE CHAIN 
with (an engraved Crrist, watch from, Interne MORSE CHAIN CO. LTD . NORGE D NORGE-HEAT a PESCO PRODUCTS a el Cee emer eee 
arvester Co. lo . Hu 

International truck district manager, legen: SPRING DIVISION »* WARNER AUTOMOTIVE PARTS + WARNER GEAR « WARNER GEAR CO. LTD 
polis. The presentation, made. before a safety 
fein, at indlienapate of 50 of Reisner's 
ellow drivers for Hancock Truck Lines, Inc. 
honors Reisner’s long record of safe driving : PRODUCTION 
and an act of life-saving highway heroism 
which brought him top driving honers in the 
Gnnual American Trucking Assns. contest. 
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AUTOMOTIVE WASHINGTON 
Tax Cutting Problem 
Getting by Truman 


By William Ullman 


Washington Correspondent 


. muddled tax situation: One well-informed source |cannot hold public hearings, com- 
says that President Truman will veto the tax bill if it 

comes to him as written by the House Ways and Means com- | 
mittee; that he does not like a number of features in the |,, 
measure and is incensed that the committee refused to plug !be made 


some of the biggest loopholes * 


as he urged. Meantime, there 


is the likelihood that unless 
Congress is prepared to remain in 
session at least until Aug. 15—or 
if the war situation worsens—there 
will be no tax bill at all. 
Republican Senate leaders are 
emphatic in declaring that an ex- 
cise tax reduction bill must be 


acted on before Congress adjourns. | 


That is the position of Sen. Wherry 
of Nebraska. “A bill,” he said, 
“must be passed before we adjourn. 
We promised to 
seek a reduction 
of excise’ taxes, 
and that’s all 
there is to it.” He, 
like other Repub- 
licans, is strongly 
opposed to any 
new tax increases. 


which handles 
tax measures is 





William Uliman 


George of Georgia, Democrat. Sen. 
George has been for reduction of | 
excise taxes and against increasing 


In the Senate, | 
the committee} 


headed by Sen. 





other taxes. Other Democrats in 
the Senate have been equally strong | 
in their opinion that this is no} 
time to increase taxes. This is| 
particularly true of Democratic 
members of the finance committee, | 
which may amend the bill by| 
striking out the increased tax on| 
corporations. 

The Republican position was 
set forth last week by House 
Republican Leader Joe Martin, 
of Massachusetts. In his opinion 
the bill reduces taxes on some | 
taxpayers and increases them on 
others; it will lower the prices | 
of some goods and services, but 
at the same time will tend to 
increase the cost of living be- | 
cause the corporations will in- | 
crease prices to cover the in- 
creased taxes they have to pay. | 
What the Republicans have in-| 
sisted right along—and Democrats | 
like Sen. George and Rep. Dough- 
ton of North Carolina, chairman 
of the Ways and Means committee, | 
have been inclined to take the| 
same position—is that the loss of | 
revenue occasioned by a reduction | 
of excise taxes should be offset 
by a reduction in government 
spending. 

One thing seems sure—when it 
comes to a showdown, the Repub- 
licans are not going to put them- 
selves in a hole politically by voting | 
against a bill which reduces excise 
taxes, even if the bill does increase 
some other taxes. 


* * 


George Hopeful 
GaN. GEORGE was hopeful last 
7 week that he could get Senate | 
hearings started today 
He said that there _would | 





tax bill 
(July 3). 





This auto sled model devised 
by a motorist in 1918 featured 
runners for the front and spiral 
propellers for the rear wheels. 


be no Aug. 1 adjournment if Con-|time to consider the bill according | the 
gress waits for final agreement! to custom. Traditionally, tax meas-' July 1, 


afe: 


ensible: 


DESIGN IS FLEXIBLE to meet car manufacturers requirements. 
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between the House and Senate.|ures produced by the House Ways| does not expect it “to save as muc} 


POSITIVE OPERATION 
power when passing or climbing hills. 





and Means committee always are|@s needs to be saved.” 
given major overhaulings in the} 
Senate. Members of the latter group | 
insist that they do not intend to} tion of the 
| make this bill an exception, particu-|s0, but one of ‘ ‘necessity.” 


Sources with access to admin- 
istration policy say that Presi- 
dent Truman is strongly backing 
| Sen. Lucas, Senate majority 
| leader, and other key congres- 
| sional leaders in a determined 
| effort to get Congress away from 
Washington by July 31. 
| If that objective 
'reached, there will not be sufficient |Made dozens of decisions on tax} 
ltime for the Senate to complete|Policy and technical matters. 
|hearings and rewrite the House | Some Senate Democrats say 
| bill. Key members have said they| privately they do not like the 

hasic idea of the bill which, they 

fear, is undertaking to “put taxes 
| where the taxpayer can’t see 
them.” 


there will be such problems.” 


McClure’s Takes Dodge 


| 
| 
| 


pletely rewrite the bill and get it 

passed that soon. 

The changes, which are likely to | 
major and numerous, would | 

by the 

| committee 


PAT. APPL. FOR 





HIGH STARTING TORQUE, to ride through ice and snow. 
always ready with constant 


NEW LOWER COST, MORE COMPACT DESIGN, 
with only one gear reduction unit. 


The Ge -orgian predicted that b; 
1951 the issue of reducing federa! 
spending will be no longer a que 
“desirability” of doin 
He sa 
| larly since the House committee not/it is the only way Congress wi 
only cut taxes with one hand and|be able “to reduce taxes and enab 
should be|raised them with another, but also| business to meet the problems tha 

lie ahead, and we are kidding our 
|selves if we do not recognize thai 


Leo J. McClure, president of Mc- 
| Clure’s, Inc., Rocky Hill, Conn., has 
announced that his company has 
I Although this session of Congress | been appointed to deal in Dodge 
Senate Finance |has not yet decided how much it|cars and trucks in Rocky Hill, 
if that body is given/|will cut government spending for} Wethersfield and Newington, Mc- 
next 12 months commencing |Clure said that new service equi}: 
Sen. George indicated he | ment and tools have been added. 





HARR 
of this 
District 
Studeba 





SAFE 
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2 = — | tations act, has been set up by the 

|Minnesota State Bar Assn. 

In the Hopper | Phe eovtion’s Sending: oi eal 
ported to the legislature next year 
through a special study committee. 

A special session of the Alabama|called in January to rewrite the Sie om 

| legislature has adjourned after de-|state’s 1921 charter, would have 143| Fiscal Austerity Clamped 

feating proposals by Gov. James E.| delegates, of whom 100 would be ' —_ ° 

Folsom for a state constitutional | jected from the state, 20 would be On N. J. Administration 

convention and_ legislative re-|named by the governor, and 13, New Jersey Gov. Alfred E. Dris- 

apportionment. Not a single Dill) woulg be state department heads.|Coll has announvted a policy of 














was enacted. Three would be justices of the state | fiscal austerity to keep departments 
ee | Supreme court, and seven would be | from eae a o = recently 
in CC seuti named by the Louisiana Law Insti-|@PProved $164,099,881 state appro- 

Change in Constitution tena. 3 | priation bill. 
| Goes on Louisiana Ballot | * * & He said rather than cut off part 
A measure submitting to the ‘ . y | of _the amounts allotted by the 
: bondicae eeckeedie tn Woveliber Vinnesota Bar Plans Study legislature, he had asked the bud- 
e a proposal for a state constitution-| Of Labor Act Effects ae a oa a ee ge os 
, sammie jan anon e. dine . ., |ment to hold bac yercent ¢ 
, HARRY BOGUE OPENS NEW HOME IN DALLAS—Lined up for the opening ceremonies|al convention was given final ap-| A new labor law section, which| iiotmonts where possible “These 
\~ of this Studebaker deal are (left to right): Henry e wen te of _ oper: proval by the legislature. | will study the effect of recent court reserves would lane at the end of 

istrict M W. E. Pharr, Regional Manager . E. Roberts, Bogue, Pau . Davis, ial a . : al . : ediinta Se * . ‘ 4 apse ¢ 2 © 

Cedcheher qavere sales menceer, end James Parker, sales manager for Bogue. The convention, which would be ' decisions on Minnesota's labor re "| the next fiscal year unless depart- 
ghee eee - — ST — . ers ;ment chiefs could show that the 
|money was needed for operating 

requirements. 

| * * + 


Graduated Income Tax 
Set for Mass. Vote 


* | A proposed state constitutional 
| amendment to permit the adop- 
tion of a graduated state income 
| tax in Massachusetts was ap- 
proved by the state legislature 
* | for submission to the electorate 
| at the November election. 


| If approved by the voters in 
| 





November, the amendment must 
again be passed by the legisla- 
ture next year to become effec- 


| tive. Massachusetts now has a 
| flat rate income tax. 

+ * * 
Disability Insurance Law 
Goes into Effect in N. Y. 





New York state’s Mailler-Condon 
act, requiring all employers to pro- 
vide for disability insurance for 


2 ¢ e their employes, went into effect 
| July 1. 

Dealers in the Empire State were 
urged to meet the law’s require- 
ments before the deadline. 

+ * + 
Ill. Dealers Fight Move 


For City Business Taxes 





The Illinois Automotive Trade 
Assn, and the Chicago Automo- 
bile Trade Assn. have joined a 
number of other business groups 
in opposing revived efforts to 
push through bills at a special 
session of the Illinois legislature 
providing for city licensing and 
taxing of business and profes- 
sions, 

According to a CATA bulletin 
to members, the bill to spread 
the city sales tax to businesses 
now exempt and to impose a city 
licensing regulation on both busi- 
nesses and professions, has a 
strong lobby from Chicago and 
some other cities, including labor 
unions, 





* * * 
Three Miss. Cities Vote 
To Levy 4% Sales Tax 
Authority for the imposition of 
% percent municipal sales taxes 
has been given three additional 


Mississippi cities—Biloxi, Gulfport 
and Hattiesburg through local 
referendums. 
Biloxi voters approved the new 
rt] - local sales tax by an overwhelm- 
ing margin of 1,171 to 199; Gulf- 
port by a vote of 1,395 to 593, and 
Hattiesburg by a vote of 1,428 to 
527. 


R t D 1, 0 | a The Mississippi legislature recent- 

ly enacted a law permitting the 

ae. state’s 12 largest cities to impose 

retail sales taxes at the rate of 

% percent, after approval by 60 

percent of those voting in local 
referendums. 





Security Ends 
An ordinance passed in 1941 re- 
quiring out-of-town automobile 
dealers to pay a yearly tax of $250 
for soliciting business from citizens 
in Amherst, Va., has been repealed 
by the town council 


* * 


UNUSUALLY QUIET HIGH POWER SOURCE 


Dependable: ... the famous Redmond Micromotor. 


EXTRA LONG LIFE with silent reduction gear of new design. 





| 
} 
| . . ° re ° 
| Self-Service Wins in La. 
¥ . A bill which would have banned 
SAFE-R-WIPE is built only by REDMOND... the BIG name in Small Motors self-service gasoline stations was 
defeated in the Louisiana senate. 
The measure was sponsored by 
Sen. Sidney Raymond of New 


REDMOND COMPANY, INC., OWOSSO, MICHIGAN, U.S.A. | Orleans. 


Michea Heads Ad Club 
Orrie Michea, Michea Motors, 
Ltd., Kingston, Ont., has been 
elected first vice-president of the 
ladvertising and sales club of 
| Kingston, 
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Car registrations by states are released 


here weekly, 


Polk representatives in 


48 States Previously 
Reported for _March 


Tennessee 
~All States 
for March 


48 States Previously 
Reported for April 


Tennessee 


All States 
for April 


“16 States Previously 
Reported for May 


Colorado 
District of Columbia 
Florida 

Indiana 

Maine — 

Maryland 

Michiaan 

Montana 

New Mexico 

North Dakota 
Oklahoma 

Rhode Island 
Vermont 

Virginia 


30 States Reported 
_to Date for May 


Year 
to Date 


Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 

48 States Previously 


Reported for March 
Tenne 


see 


AIL States 
a for March 


48 States Previously 
Reported for April 


Tennessee 


All States 
; for April 


16 States Previously 
Reported for May 


Arkansa 


Colorado 


District of Columbia 
Florida 

Indiana <= 
Maine 

Michigan 

North Dakota ' 
South “Dake ta 
Vermont - 
Virginia 
Washington 
Wisconsin 


29 States Reported 
to Date for May 
Year 
to Date 


as completed by R. L. 
state capitals. 
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All States for March, 1950-1949 


New Passenger Car Registrations, 
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CHRYSLER 
TOTAL 


Ford 











Chevrolet 








| Oldsmobile 


Anglia Prefect 





Willys-Overland 
Miscellaneous 


Studebaker 
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iis op ; surance Firm , 
On the Tinanetal trent _ an - . The General Motors Story 
d ° ‘Warned in Ohio | oe soil 
: set | a - a 
Shorts Cut Holdings  ‘citinses, 3° 2 one a -« ££ » ail 
sion of insurance has sent letters Year . ’ ae gan, a a 
|to approximately 1,055 agents li-|| 1929 $1,504 $5.49 $4.20 on 88% 
|}censed to represent Motors Insur-| 1932 432 D0.21 1.25 24 _—— i 
In uto foe Ss | ance Corp. of New York, inform- 1936 1,439 5.35 4.50 77 wid 58% 
ing them that os will 1937 1,607 4.39 3.75 1044 a 28 
. “ . ‘newed as 0 uly 1. . sed 049 50 58% — 25% 
By George Deery with 11,800, while the Budd total is 2 oe that Motors Insur- 1938 Lowe a : ro os .. me 
Associate Editor |of 7,692 represents a fall SrOmn | ae Corp. intends to go into the 1939 rye 432 3.75 5634 — 37% 
HILE the total short position | 8,292. ; |courts, seeking an injunction pre- 1940 oa ry aa oan 
‘ for all stocks listed on the| For comparative purposes, the | venting the superintendent of in- 1941 sae a aa a ae 
New York stock exchange showed | nearest weekly report on trading} gyurance from carrying out his 1942. 2,251 $55 = a 
an increase of 23,736 shares to} volume on the New York exchange | announced policy. Fifty-five of t le 1943 3,796 3. i 2, : = = 
2,368,946 on June 15, only two of| was for the week ended June 10. |agents have reported they have|| i944 4,262 3.68 3.00 66 ie 
the automotive and allied indus- During that week GM was the | not issued any policies. The others i968 a 8.128 407 3.00 v7 a 62 
tries’ shares registered a gain. second most heavily-traded issue. | are alleged to have insured, prin- 1946 1,963 1.76 2.95 80% a 47% 
General Motors, in the latest | Other issues in 20 most active | cipally, property owned by the 1947 3,815 6.25 3.00 657% — 51% 
report released by the exchange, | stocks were Chrysler, Studebaker, | agents or their employers or prop- a. A708 a78 ane oe - 50 
ee ee ee ee oe B dd, Packard ~ Socony-Vacuum, | erty for which they were the ven- 1949 5.701 14.65 8.00 172% — 51% 
5997 with 26,898 a month earlier. Mack | CUCG, | iI eundare Ol] of dor. The department holds they 94S 
ais 14.174. en ee eae i. re have not acted in good faith. 
a The drop in the aggregate for | 
10938 Chrysler was to 35,315 from 35,760, 


while Hudson’s short position de- 
clined to 48,861 from 53,016. Re- 


rd 
ported for Nash was 10,275 shares. 
In the May 15 tabulation the figure 
was 13,710. 
—_ * * * 
17751 





a Nash Sees Profit 


7168 EO’S 8,370 shares stack up CREATIVE ENGINEERING 

4624 against 9,180 a month earlier. 

2930 Studebaker still tops the list in this 

od classification of stock with 52,143 

0743 shares held by the “Bears.” 

8479 That some of them covered in CTION 

5900 the month’s interim is shown in ° . s GEARED TO QUANTITY PRODU 

9627 the decrease by Studebaker from 

2390 60,033 in the preceding report by 

2366 the Big Board. 

1366 One of the most active issues 

3913 on the exchange, Studebaker had 

746 | the highest short aggregate in ? y 
as ee Every day more and more commercial vehicle 
2059 ca a i 5 

eer Goodrich is the only tire issue in i * al 
— the current data, showing a drop operators are turning to Hydrovac”™ as o fin 
seal to 5,431 from 6,495. One of the ‘ e roblems. This un- 
+o sharpest reductions was Murray’s- TAKE ADVANTAGE OF answer to their power braking p 

6639 to 1,390 from 5,015. The tally for rivalled preference presents to manufacturers, 
5486 Sparks-Withington stood at 14,720 : 5 

2295 ee a oe THE TREND TO whose vehicles are factory equipped with Hydro- 
Bi YAR in is dited with vac, a pre-sold market of vast proportions. Further, 
1541 t ) is credited wit 2 ' 

(282 G 10,300 shares, which compares the millions of Hydrovac units in daily use furnish 
23, a potential service and replacement business that 














any alert dealer organization would welcome. 
‘5203 
— 9 
Close to ’49 Total Th is an added sales feature for the com- 
THE WORLD’S FASTEST SELLING eather ne ehundeadieall 
Of $26,229,930 KE mercial vehicle manufacturer who stan 
DETROIT. — Nash earnings for POWER BRA on Hydrovac—the best proven and most popular 
fiscal year ended Sept. 30 are ex- . enc. v.5. PAT. OFF. 
pected to come close to the $26,- power brake in the world. ee 
229,930 earned last year, President 
George W. Mason told stockhold- 1s 
ers in a letter accompanying a BENDIX: Division -SOUTH BEND 
dividend last week. The 50-cent 
dividend compares with a prior 
payment of 35 cents. Record earn- | 
| i 3 as Tee rere e é po. 
a oe year were equal to $6.04 AVIATION CORPORATION 
ssee are , , i New York 11, N. Y. 
He inted t that the tight Export Sales: Bendix International Division, 72 Fifth Avenue, , 
jes steel supply has. br aked the firm's Canadian Salgs: Bendix-Eclipse of Canada, Ltd., Windsor, Ontario, Canada 
ch ; 


ch ability to turn out enough cars and | 
ippliances to meet the demand. 

Scrap and conversion costs, plus | 
extra freight charges will cost 
Nash several million dollars this| 
year, he said. 


Mason predicted that Nash’s new | 
Rambler line in the low-price field | 
will account for about one-third of 
i the firm’s 1951 production. He de-| 
ri scribed the public’s reception of the 

e new cars as “even more enthusi- | 
astic than we had anticipated.” 

Nash has production facilities to | 
build only 15,000 Ramblers to Sept. 
30, but the new body plant being | 


se 





sly built at Kenosha will make possible 
jay a higher production schedule set | 
snsa for next year, he said. 


—- Nash’s output of approximately 
7 140,000 cars in the nine months} 
mbi ended June 30 was 31  percent| 
greater than in the like period last 
year, but about 14,000 less than 
ae originally scheduled, Mason said. 
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‘a = BUILDERS 
is Auto Stocks 
a June 26 June 19 OF THE BASICS 
Chrysler 73 16% | 
4 Crosley 2% 2% | OF BETTER 
i General Motors 90% 96 
rv Hudson 14% 16% | 
= Kaiser-Frazer 6% 6% MOTOR VEHICLES 
9 Nash-Kelvinator 18 20% 
ong Packard 3% 3% 
7 Studebaker 31 331% 
on. Tucker , 10 10 | 
“a Willys-Overland 5% 6% | 
tec Average for | 
fa 10 Stocks 24.52 26.12 | 
ea 
at 
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There’s never been anything like it in our 48 years 





The way more and more motorists are trading in their cars for new 
Nash Airflytes... 


The way they love these new Nash Airflytes after they own them... 


The way they tell their friends—and sell their friends Nash—help 
our selling organization to set new records— and then break these 


new records time and again! 


Because there’s never before been a car like the 1950 Nash—never 





before cars so rigid . . . so free of body-bolt squeaks and rattles... . 

so beautifully, perfectly streamlined . . . and never in history have 

cars so big and roomy gone so far on a gallon of regular gasoline. The Ambassador « The Statesman « The Rambler 
Yes, it’s a happy picture Nash owners make—and this month’s Great Cars Since 1902 


Nash Motors, Division Nash-Kelvinator Corporation, Detroit, Michigan 


poster makes it clear to the rest of America that owning and driving 


i Nash is something to sing about. 


There’s Much of Tomorrow in all Nash does Today 





20 





Long Enough, Sa 





WASHINGTON.-Chairman May- 
bank of the Senate Banking com- 
mittee, who has been pressing for 
more than a year for aid to small 
business, said last week he is con- 
fident Congress will enact some 
type of legislation if it stays in 
session long enough. 

The committee has started hear- 
ings on an Administration meas- 
ure calling for loan insurance to 
banks to provide credit up to $25,- 
000 to small businesses. 

The government insures 90 per- 
cent of the loan, but the bank 
is held responsible for 10 percent 
in order to be certain banks ex- 


Car registrations by states are released 
here weekly, as completed by R. L. 
Polk representatives in state capitals. 





Alabama ‘50 
49 | 

Arizona "50 
49 

Arkansas a ‘50 
49 

California , = 
Colorado ‘50 
49 

Connecticut ‘50 
Connecticu 49 
Delaware o 
District. of Columbi ‘50 
District « 2 > 
Florida = = 
Georgia = 
—_ ; ~ *50 
Idaho 49 
iilinois oe 
indiana o 
_ ‘50 

lowa 49 
Kansas ‘50 
45 

aoe ~ "50 
Kentucky 49 
Louisiana : = 
———< - ‘50 
Maine 43) 
Maryland — 50 
Marylan 49 
Massachusetts ‘50 
49 

Michigan : ‘50 
icnigan 49) 
Minnesota ‘50 
49 

Mississippi ‘50 
= 49 

Missouri ‘50 
49 

Montana ‘50 
49 

Nebraska _ "50 
49 

Nevada — —— ‘50 
49 

New Hampshire ‘50 
49 

New Jersey ‘50 
49) 

New Mexico "50 
49 

New York 50 
49 

North Carolina ‘50 
49 

North Dakota "50 
49 

Ohio ‘50 
49 

Oklahoma "50 
49 

Oregon ‘50 
49 

Pennsylvania "50 
49 

Rhode Island "50 
49 

South Carolina 1) 
49 

South Dakota "50 
49 

Tennessee "50 
49 

Texas 50 
Utah ‘50 
49 

Vermont ‘50 
49) 

Virginia "50 
49 

Washington = "50 
49 

West Virginia ‘50 
49 

Wisconsin = ‘50! 
49 

Wyoming E ‘50 
Pa 49 

Three Months Total ‘50! 


All States 


Small-Business Aid Seen 


But Only If Congress Remains in Session 
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| program, 
|be too 

| mediate 

| Congress 


optimistic 
future, 
stays i 





| said. 


That 


businessmen should not) 


about the im- 
a @ 2 


n session long 


|enough, That’s what Sen. Maybank 


ys Bill’s Advocate 


| amine carefully the economic 
| feasibility of the proposition, 

Another Administration measure 
to aid small business was _ intro- 
duced by Senate Democratic Lead- 
er Scott Lucas. This would give 
the Reconstruction Finance Corp. 
broad new powers to encourage 
loans to small businessmen. 





| 


Lucas’ bill would permit RFC to| 


give weight to past and prospec- | 


tive earnings 
skill in passing on loan applica- 
tions. Under existing policy, loans 
are tied closely to the security that 
the borrower can provide. 

Since there is a big “if” tied into 


and management | 





N. H. Collects $30,000 


In Overload Fees 

CONCORD, N. H.—(UTPS)— 
Owners of overloaded trucks 
have been assessed nearly $30,- 
000 in fines and fees in New 
Hampshire since Apr. 19, it has 
been announced by the state 
motor vehicle department. 

Of this sum, $25,245.20 has 
gone to the department for in- 
creased registration fees and 
the balance, $4,694.10, has been 
paid in fines in various munici- 
pal courts. 


the Administration’s small-business 


New Passenger Car Registrations, 


'49' 25388! 21409! 49056! 8626! 





oo —— 








Oldsmobile 





Miller 


| 
| 
| 
| 
| 
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Bros. 


Kaiser-Frazer 


| sales manager 
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this 
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Anglia Prefect 


month, The company, 
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104 57! 117! 255! 533! 446 39 73' 558! 228 44! 364! ~=100!~—s105 841 17 36 53 2 
246080’ 18693 52079’ 85224187186 259612! 7141! bARAA 233419 109907' 14211 305921 80982' 965AR 4607609 1281' 8484. 9765| 229° + +I5I1) 1494 
1821141177831! 9753! 32323'219907! 80958! 18464/142836' 50553! 53097! 345808! 5767! 9664! 15431! 1554! 647! 329 


Three Months Total, 1950-1949 
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241 144-999 46 4 
385 298 «= 1170'S 423 82 
172.101 64346 30 6 
23 126-85 —280 24 2 
215 323 «:104~Ss«s568~—SC*d'773 5 
307 192,156 232 70 2 
3137. 2917. 1237. «-77252~=S««326St«WS 
27021491, 1246 3645 253100 
672 599 +163 628 | 
713, 254 244267 43 
356 «0.391 ~=S ss 255Ss«826.S—t«i 23 
375429281472 75 4 
63 65 50 264 CA 
73| 7i|__—*S4)_—145 13 2 
i779 9 (214 13 20° 
237,152) «133,217 1g 6 
537 499 277 +1218 «204 + 50) 
487,281 306367136 22 
523. 477. 278 1264 #193 16 
686) 422|_—«331) 648,130 10 
1380 «147 50 277 3. 
193 103) _ 83 200 2 | 
3041 2447, 1120 4042 216 «29° 
2909, 2158! 1766 2227 313-838 
951. 1176 «©9417 «-2763—Ss«*156 at 
1122, 660 573, 1280 _—_—155 | 
507 647. 205 1199 6) 0 Oo2 
734, 48 376 623 6 5 
454 447 231 734 33 
470 368 259 354 26 
291. «-381~=Ss«*wL'77”~=«<C«STST 94 5 
417 264 254 384 24 
260 294 189 1391 83 3 
475 318! «241 486 94 6 
192—«*156 91 366 77 17 
204 45 ? 73 38 2 
439/371 «=269Ss 824 59 8 
663 414 35 593 82 9 
720 878 325 1719 «24155 55 
727. _-982'«S—«575' 984’ S138’ 40 
1817. 1591 = 4673, 2959s 22 
956 1761| 1008 1395 225 12 
866 895 418 1879 él 44 
649 635 444 840 77 3 
‘150 «185 80 éll 45 3 
339' 238 57' 284 93 
501. 779 265 969 90 3 
604 567 408 59% 93 7 
164 93 35° «201 54 1 
306! 171! 134) 253 33 2 
227, -255|~«4144’~S«705 32 i 
259/201! 164! 37! 43 
42 39 28 «108 12) 
52 22' 32 82 3 
87 «112 60 93 23 6 
9! 115 66! 115! it - 
101! = 896’ Ss 604’ «2222; —««287)t«CH 
1368! 968 865! -1202' 212 27 
127 92 5 285 35) Sti«é# 
127 9 63 98 15! 2 
2715 2853! 180!1\ 5167 1071\ 247 
2671! 2423! 2218! 2655’ 503! 115 
371, 415’ 254 «1001.—s—=«‘a72)sst=i<CS~*SSD 
588 359 463 658 144! 9 
126 86 68’ 226 #+I5) Jt 
18 90 76! 159 6 
2098’ 2009! 1097 3843 277 10 
2319! 1923! 1400! 2082! 480 25 
297, «297'~C'é«‘~U‘AYs:=«*7*dNA 54 i 
293! 233! —«*182! ~—-267 57 
419\ 399' 227 678 7) «18 
407! 360! 285! «417 66 3 
1820' 1990 1135 3792 451! 27 
2079! 2112! 1787! 2597! 36 34 
129, 182! 74) 286 24 10 
149 5! 78! 212 27 7 
229. «-289'+=«O«N10—S—=«*S NS 40 5 
310 254 163 277 67 6 
180! ‘15! 98° 256 29 
63! 113! 136! _—«*172 19 
446’ 546’ 300° 1676' 304 2 
652! 453! 336! 782) 228 33 
1467, 1402! 787 4287 300 32 
788 984 776 1419 340 33 
229° 205 87' 294 27 
345 143 95 18] 13 
51’ 150 76 247’ 83 7 
22! +180 78! «133 26 2 
686. 442! S358! 1309 72 32 
745 Sil 425 718 134 9 
217, 453|~=«176| Ss 786 94 36! 
57? 512 78! 906 80 ! 
192/216! ~=«+120!~=«302 71 
233! «240! «212! ~=—-259 73 2 
781' 1378 380’ 153! 55 16 
994! 1729 494 829 123 in 
5 97 63. «:122'~—Ss«28 
27 7 65 96! ts! ! 
30710! 31346! 15442 65212! 6035’ 1049 
24393! 27197! 20466! 342341 5467! 14341 





Studebaker 


Willys-Overland 


Misce!!aneous 


repair 






SIGNING K-F FRANCHISE—The 35-year-old firm of Miller Bros. in Scranton, Pa., became 
which has operated a 
wrecking business since 1915 and a used-car lot since 1925, occupies 25,000 square feet of 
loor space with a service garage of 10,000 square feet and showroom frontage of 70 feet. 
Harry Miller signs the franchise with partner-brother Simon (seated left) as E. R. Berger, 
K-F assistant general sales manager, looks on. Standing is E. R. Studer, K-F administrative 
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research, 


| sis and the other with consumer 


21 


Link to Consumer 


Stressed by Ford 


NEW YORK.—Ford’s marketing, in establishing the department in 


research department not only col- | 


lects and analyzes market informa- 
tion for company officials, but also 


“keeps open the lines of communi-| 
cation between the company and| 


consumers at all times,” H. D, Ev- 
erett jr., director of marketing re- 
search for Ford, declared at the 
fifth annual awards luncheon of the 
American Marketing Assn.’s5 New 
York chapter. 


Outlining the operations of his 
department, as well as the man- 
agement’s panacea ee 








tudes of people toward the 
pany, 
toward the product itself,” 


“It is our task to study the atti- 
com- 
its advertising and 
Everett 


toward 


said, 


| 
| 


| 


“By doing so we are able to 
provide information which en- 
enables Vice-President Jack Da- 
vis to make important evalua- 
tions and decisions concerning 


1946, Everett described how mar- | 
| keting research had grown to its | 
present position of importance in 
the organization. ly valuable tool” 
He explained what he termed the | office, 


ment in reporting to the vice-pres- 
ident in charge of sales and adver- 
tising and to other staff offices and 
operating divisions. 

There are two departments in| 


tion, he said. 








Ford’s office of marketing research, | 
Everett pointed out, 
deals with market and sales analy. | outh), 


one 


which | 


Everett declared. 
“dual responsibility” of his depart- | and universities engaged in market 
research studies had also provided 
a great deal of valuable informa- 


sales and advertising policies.” 
Registration records required by 
|state laws have been an “amazing- 
in the work of his 
Colleges 


Eastern Adds Facilities 
Eastern Motor Co. (Dodge-Plym- 


Atlantic City, N. J., has se- | 





DISPLAYS 20 CARS—A covered used-car lot, 80 by 80 feet, has been completed by 
Norris Cherokee Motors (Chrysler-Plymouth), Cherokee, la. Another 20-car lot—not covered 
—is located at the rear. The firm expects to sell 250 used cars a year from this location, 
ss Glen A. Norris, owner. 











|cured additional service and ihew- 
room facilities at 210 N. ort treasurer and general manager. 


New Commercial Car Registrations Three Months Total, 1950-1949 





















































Ave. ‘gocoréing to G. F. Steinhardt, 
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Truck registrations by states are = - = 2 Truck registrations by states are 
released here weekly, as com- > +. = 6 es a > 2 released here weekly, as com- 
>| s v . = » | 8 ° s Polk ta- 
pleted by R. L. Polk representa- z ° = Ss ® 5 g 2 * » | = pleted by R. L. Polk representa 
tives in state capitals. $ 3 3 E 5 z = 2 = = | g tives in state capitals. 
- | a - 3 = = 
6|6|6/ a | =| 2 SIRI i PLS 
Alabama ‘50 2 1885 2 4 9 497 3; 1682 432, 341 40 6 8) 279 44; 124 2|  5360)'50 Alabama 
49 2073 16 8 3) 502 5 739 398 353 See: |e | 299) 34) ~—-204 2| 467149 se ee 
Arizona” ae 441 2 3. «131 419 134 102 5 4 2 | 68 7 36 7\ +1361) "50 Arizona 
49 39) - 2 7 ‘138 2| 222 | 69 79\ 2 2 13} —-2}_—t02]}— 5} 4G] SODA i 
Arkansas st—CStS | "50 2339 a ~~ 580 1 1706 489 407 3 6 8 417 149 “T6121 "50 Arkansas 
49 _|_ 2535} —2 25; | 68 1} 1259 1} 490, 405 ~ 5 53) «| _— 404) — 19}, 425 12|__6254)'49_ 7 . 
California a 18 5590 4 64 (‘Iti 1049, 10) 3999 3, 1132, 926 21 48 19 28 22, 694 69,214 59| 14080 |‘50 California 
49 27,__—*17|~«4894) ~——23) ——60|__—=*104) «1852 8 2033 3| 1379 920| ~— 2840 __ §2 19) 1043) 85) 412 54} _13053/'49 2 ne 
Colorado ——~— "50 1322 5 13 it) 260 3 «741 244, «(289 1 10 3 189 9, 100 4, 3204 ''50 Colorado 
49 __|_ 1018 2.24 5! 387 1! 465 255 306 jj |) | 95} 3) 2889 _ _—— 
Connecticut ~ *50 12 15-525 15 16, 145 13) 474 1 125 135 45 4 6 8 57 29 37 9° 1671 ‘50 Connecticut 
49 14 8 483 20 1 197 5) 218 133, ‘174 ~~ 13 - 1ol| 5) 65] 4} 1486 49 a 
Delaware 7 so; ti«D 5 235 2 ar | | 273), 43 56 2 4 1 26 12 7 2 727 ‘50 Delaware 
49 2 3) 24! 6 | 93 142 ah ; ae 8} 17} —2|_——6751"49 a ere 
District of Columbia ‘500C*C«S7 188 5 13) «58 2) 118) 45 50 3 2 4 8 3 6 2; -514)"50 District of Columbia 
49 24 94 5 0 102 12) 162 46 80 i _6 _t4] 48] si 4) 73449 lal 
Florida —CS a a ~T) 1503 - 29..~«=«23)~S—«# 28 7 «1493 279; 310 95 6 22 359 36 «142 2\ 4842 ‘50 Florida 
49 1300' 15) 38} st} 345) S| B10 | 247|__ 363 4 | 26] ate 31/208) 6} 34661'49 —— 
Georgia. a | 2775 ' 23.—C«O«dNN) (até 2) 2798) 1, 669, 752 65 9 31 536 89, 168 6 8853 '50 Georgia 
49 2 1, 2771 HW) 47) 918} 7|_-1789|_~—S| 535) 82} 67] __—2|_—=*S8 __ 480 Ti) 426) 5S) 8002/49 ; a 
daho ‘so; 379 ‘ 103 2) 264 2; 02 122 5 4 4 91 9 63 13| ‘1178 ‘50 Idaho 
49 | 398 13 148 184 3 1S 142 13) 4) ae 10 145) ua 158! 4 14) 13491'49 - ate 
lilino . SO; 18] 1 3599 Sst sé 37,1182 7, 2841 ‘| 732) +1397 71 21 35 1 474) «+153; 115 17) 10807 ‘50 Ilinois 
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on 49 28 1779) 2 30' «17,589 i0' 93 4 39 757i_—Ss5| SO} SSS 5 | 436} —2i|_— 158) 24! S1S4igp ite 
Mississipp "50 1651 4 5 399 3. 1250 518) 306 13 10 8 270 12 69) 4518 ‘50 Mississippi 
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: : 7 _ 491 47|_—74!_ 32921 16! 89} ~—— 20! _—*1583!_~—s22_—*1750 1! 810! 1167 147) 60! 5! —-692)_—«*17!'_~—S—«A7 52! 10420! '49 
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_ _ 49 13 2} 210! ~—2]_‘Si 3 76) 135 | 44! 83 4 2 35 a 30 3 655! '49 
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South Dakota ‘50 510 1 26 132 2) 425) 3 93 269 i | 3 I 80, +4 69 3/1633 ‘50 Dakota 
ae ‘49 507) 4 45] 183 1! 271 9) 118 328 2 2 123 176 41 1785''49 
Tennessee "50 9 2 3548 13 42 12; 1225 «9!—s«2950 3) 1255 876! 2 91 6 15 715| 110! =—«176 2 r106i ‘50 
_ ‘49\ 2 | 3735 20! «48 15! 1029 29! 1307 935: 1144 77 2! +80 4\4 97! 346 5) 9295149 
exa "50 12 1! 7764 8 38 19. 2217 9° 6274. 2170, «1478; —Sts«*SS. 72 23 24 1130' 118) 439 25. 21826 ''50 Te 
Ms _ 49 17 5388 26 34! -29!_:«*1859|_~— sb! 2478 1072! 1126 3 34 39 845! 119! 807 140! 14022!'49 
Jtah ‘50 422 3 14 7| & 244 1) 129 “99 4 10 1 4 36 5 38 13) «1116 "50 Uta 
_ : 49) 435 2117 5| 148 9! 239 3/142 142 8! 10 i 112 7 63 10° -:1364''49 
mont "50 3) «199 I 3; «123 ~ $32) #+| + #92) ~+«103 7 1 5 33 | 36 4 736 '50 nt 
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firginia "50 7 4) 176I 2 4 19) 439) 7| 1376) "390 «283 54) 8 7 224 50 75 5 47'7''50 yinia 
; at a 4|___10!_—184! vist S489 7|__ 886! 331| 414 22 10 275 24! 224 7|__4575''49 
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Dealer 





Harry Brindle, president, 


dle’s Chevrolet Co., Kingwood, W./|23 minutes 


Brin-|strom, but his time 


Doings 


and 56 


Va., this month celebrates his 17th} listed as a record. 


dealership birthday. Brindle came 
to the U. S. from England shortly 
after the first World War. 

His son, Earnest, a recent grad- 
uate of West Virginia university, 
is general manager. Other em- 
ployes are A, D. Rodeheaver, serv- 
ice manager; Hugh Gibson, parts 
manager; Frank Fretwell, sales 
manager; Joseph Pentony, Carlus 
Christopher and Nila Gussie. 


Hot Pilot | 
San Diego Dealer Sets 
Plane Speed Marks 


continental 


No previous records for trans- 
in class three 
planes (under 185 horspower) have 
been recorded, according to the Na- 
tional Aeronautics Assn. 


flights 


* * * 


Dodge-Plymonth Deal Goes 


To Peters in Santa Ana 
Mort E, Peters has purchased 


the assets of the late 


Baldwin (DeSoto-Plymouth), San- 


ta Ana, Calif, 


Associated with Peters will be 
his son, Everett Peters, and son- 
in-law, Richard E. Dommes. Carl 
Wolfe, who until 1947 owned a 
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of 19 hours, 


seconds 





| small garage in 1915, it now covers | 
|27,000 square feet and employs 50 
| persons. 

Roy Springer, the founder, is 
president and general manager; 
George E. Lukins, business man- 
ager and secretary-treasurer; Clar- 
ence Gauthier, sales manager; Ar- | 
thur Wehler, parts manager; Percy | 


was 


Boult, service manager, and Cor-| 
nelius Quist jr., used-car manager. | 
* * . 


| Scoville Heads GOP Group 


| Lloyd G. Scoville, sales manager 
lof Miller Motor Corp., Bingham- 
| ton, N. Y., has been appointed to 
Henry |a newly formed statewide Republi- 
can small business committee. The 
committee was formed to organize 
small business support behind the 
Republican party. 
* 


* © 





"Russian 
Louie Goldberg, Ed G. Goldie, sales manager: 


DEALER BLAUSHILD'S SALES FORCE—Grouped in front of K. Markowsky's 


Wedding'’ are Dennis Smith, Irv Weiner, 
Steve Bauer, used-car sales manager; Ernie Dille and Frank Caldwell. Missing from the 
picture is Sanford Miller. The air-conditioned display room has more than a score of 
valuable art objects and is called "The Million Dollar Showroom." 


White Back from Europe 


, : . sl , Dodge dealership in Beverly rn 
wo transcontinental speed rec-| pring will serve as sales man- Jim White, Los Angeles Chrysler- jadorned with paintings, draperies, 
ords for light aircraft were made ager. Plymouth dealer, has returned from rt a ery ‘ivory and wood carvings. 

oe a ee -- 2. ® a trip to Europe. . : Each of the firm’s eight sales- 
San Diego, Calif., automobile dealer. Springer Marks 35th Year  -* * Sales Staff Occupies eo learns facts about en ar in 

Piloting a Beechcraft Bonanza, | * : ; ; nae . Ini S om | wh t Blaushild calls “The Milli 

the 37-year-old flyer covered the|In Grand Rapids, Mich. Zeiger Heads Lions Unique yore wt | Dollar aan” . sila areas 
distance between Los Angeles and| Grand Rapids’ (Mich.) oldest} Ted Zeiger, Marianna (Ark.) au- The salesmen at the B. W. Blau- Ae ot eelemes: fer mere te 


New York in 16 hours, 10 minutes.| automobile dealership, Standard|tomobile dealer, has been elected 


Strong headwinds on the way|Auto Co. (Ford), is observing its president of the Marianna Lions|Cleveland can discuss art as well 


back to Los Angeles slowed Soder-!| 35th anniversary. Founded as a/iclub. 
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PRODUCTS: Wheels—Hub and Drum Assemblies—Brakes—Vacuum Brake Power 
Buses—Electric Brakes for House Trailers and Light Commercial Trailers —Wheels, Hubs, Axles, Parts for Farm implements. 


Kelsey-Hayes Plants in Michigan (4); McKeesport, Pa.; Los Angeles, Calif.; Davenport, lowa; Windsor, Ontario, Canada, 
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- « e ASSURES PROVEN PRODUCTS AT...’ 
KELSEY-HAYES WHEEL COMPANY 


DETROIT 32, 


(=I Te 


-and extra low 







shild Dodge-Plymouth dealership in 





25 years, he first saw the value of 
using art objects in his dealership 
in the early '30s when a prospect 
offered to give him some paintings 
as a down payment. 

| * + * 


Three Fort Scott Dealers 


| Move to New Locations 


A triple move recently gave 
new places of business to three 
motor firms in Fort Scott, Kans. 

Harryman Motors (Buick) 
moved to a newly constructed 
brick building, which gives the 
firm showroom space and garage, 


las cars because the showroom is 


VES 
| cia PSI TS 


K-H DISTRIBUTORS: 


‘ | 
Cruse-Crawford Wheel & Rim Birmingham 3 | 
Los Angeles 15 


Motor Rim & Whee! Service | 
Son Francisco 9 
| 
| 
| 
| 


Motor Rim & Wheel Service 


Quinn & McGill Motor Supply Denver! 


eevee Hortford 6 


Connecticut Wheel & Rim 
. .New Haven TT 


Connecticut Wheel & Rim 


Southeost Wheel & Rim Co. .. docksonville 3 


° Horris Automotive Service Atlonte 3 parts and repair departments. 

pressure fires 5 Nis” Owen Motor Co. (Pontiac-Cadil- 
Reese Grae 6 tin Company’... teeaes lac) moved to the Stout building, 

Winois Whee! & Brake Company Springfleld 102 N. National, vacated by Har- 


iA 


ryman Motors. Freeman-Edmis- 
ton Motor Co. (Oldsmobile) 
| moved from 109 S. National to 


GQUSSUFC «ce 


Wheel ond Rim Soles 
indiano Wheel & Rim Compony 


Fort Wayne 
Wire & Disc Wheel Sales 


Indianopolis 2 
South Bend 18 


Dovenport 
Des Moines 12 


Stone Wheel Incorporated 
Des Moines Whee! & Rim Co 


the former location of Owen Mo- 
tors at 15 N. National. 
* * 


3 Texas Firms Formed: 


3 Others Change Charters 
rene alia ie Three Texas auto firms have 
: . | been incorporated and three others 
++ nn Dotcom 8 have had their charters modified 
recently by the secretary of state. 
| G-J-C Motors in Dallas has been 


Borbem-Young & Company Wichita 2 


Auto Wheel & Rim Service Lovisville 3 
Southern Wheel & Rim Co New Orleans 13 
MARYLAN 


R. W. Norris & Sons Inc Baltimore 3 


Rim & Wheel Service... ... 
Rim & Wheel Service. . 


Pioneer Rim & Wheel Company Minneapolis 4 





Eecbots-Voone & Soneeny ego ;chartered with $100 capital stock 
Ere a St. Lovis 8 by T. E. Jackson, X. R. Gill and 
| Rosser J. Coke. 
Morgon Wheel & Equipment Omohe 2 
Omaha Rim & Wheel Cos Omahe 2 Holt Motors in Cleveland has 
Wheels Incorporated Newark 4 | been incorporated with $10,000 by 
Wh Incorporoted Albony 1! | Charies Holt, Dallas B. Hayes and 
Frey, The Wheel 7d insist, | Anna Jane Smith, 
% * Wheels, Incor ° ww York - 
ie ican, the Wheeknon, ee Rochester 7 | The Neches Automotive Mainten- 
ae Colbourn Wheel & Rim Co. Syracuse 4 | ic z 
a. sees zh }ance Assn. in Beaumont was char- 
. Cosstinn tinh Wheel Co Charlotte 1 tered as a board of trade with no 


Roleigh 


Corolina Rim & Wheel Co. 
Winston-Salem 


United Automotive Service, inc 


| capital stock by Earl Bolen, George 
R. Netterville and W. F. Weiler. 





Pioneer Rim & Whee Fargo 
Harris County Motor Co. in Pasa- 
fre Wheel Serve. Cincinnati 2 | dena increased the unit value of 
: : nee ee ee.” ecener te | its stock from $500 to $1,000 per 
MR DEALER: . . . Profit by Selling Sin & Wheel Servite. «« «+ o++-+ Royton 3 share; while Knight Chevrolet Co. 


in Rosenberg increased its stock 
}jto $52,000. Hicks Rubber Co. of 
Waco increased its stock to $50,000. 


Your Share of The Millions of Car 
Owners Who Need 15” E.L.P. Tires 


Southwest Wheel Inc Oklahoma City ¥ 


a Auto Wheel Service Portland 9 
for Maximum Safety and Comfort P e a a 
. . P Stondar eel & Rim Co Horrisburi 
STV Mi Mea tae ae Ta eae Thomas Wheel & Rim Compony Philadelphia 30 Valli ° : : 
. Wendel & tea Seles Capers. .. Patemoegh 33 alliant on City Council 
extra ow pressure ires an = i. _* 
P w England Wheel & Rim vidence 3 Jerry Vallia Salis yr 

Kelsey-Hayes 15” change-over New England Wheel B Rim Co Providence aunt” ae — J 7 R “oe 
wheels actually does your cus- Harris Automotive Service Knoxville 17 Ieemseed . : appointe y the 

; Beller Wheel Broke & Supply ...... Memphis 3 mayor and city council to fill a 
tomers a real favor! They're easily Beller Wheel Broke & Supply Nashville 3 council vacancy 
sold when you give them the facts! Southwest Wheel Inc Dolles 2 Ss + 

j Southwest Wheel and Equipment Co. Houston 2 


Southwest Wheel and Equipment Co. . Sen Antonio 6 


Kenny Heads Vallejo Assn. 


Arthur H. Kenny, of Marine Chev- 
rolet 


And, 
resulting benefits, 


in selling them the many 


you convert Salt Loke City 3 


Henderson Rim & Wheel Serv 


Pile i-Me die mete 1 (tM comes ie ete te edie E eae Co., Vallejo, Calif., was re- 

and increase the value of your Wace |cently elected president of the Val- 
Py 1 & Ports Co... sae .. Seettle 22 s - 

taald Malt aed sila e oe poe eta. te: *Goctene 8 |lejo Motor Car Dealers Assn. Ken- 


|ny replaces L. E, Dufour as pres- 
ident. 


Stone Manufacturing ¢ Milwaukee 3 


Ask Your Kelsey-Hayes Distribu- 
tor for facts and many proven 


promotional helps! 


>mpany 


Alberta Wheel Distributors Edmonton, Alberta * * * 
General Automobile Equip Montreal, Quebec 
Wheel & Rim Co Toronto 1, Ontorie 
Wheels & Equipm: Limited Vancouver, 8.C 


Automobile Supply Company . Winnipeg, Manitoba 











Buffalo Dealers Honor 


Top Mechanic Grad 

Sperry W. Miner, president of 
| the Buffalo Automobile Dealers 
| Assn., last week presented a 
watch to the top honor student 
in the auto mechanic graduat- 
ing class at Burgard vocational 
high school. 

Miner made the presentation 
in behalf of the Buffalo associa- 
tion, which has an annual prac- 
| tice of so honoring the honor 
| graduate. The association ac- 

tively cooperates in the auto me- 

chanic training course and Buf- 

falo area dealers hire many of 
| the graduates. 
a 






MICHIGAN 
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sponsor Tom Howard's “It Pays to| gathering was Edward J. Hoban, |for Procter & Gamble Distributing 
9 . » | 

|Be Ignorant, according to Karl News auto ad manager. Co., was elected first vice-president 

H. Bronson, director of advertising | * * #¢ and John S. Pingel, account execu- 


and sales promotion. It starts off * eat 
|July 5 as a replacement for Grou- | Promotions ae for Brooke, a a a & 
icho Marx over CBS, | Seeciee. Sent Fre q e orrance, Was named second vice- 
is th, French & Dor president. New secretary is John 





| Affecting Factories and Dealers... 
wi «Ril 


Auto Advertising 


sian 


ger; 
the 
of 


ies, 


es- 
in 
ion 


an 

of 
nip 
ect 
igs 


ve 


: : : On a local level, Detroit Nash} > . ney . . . 
By George Deery | ever has been in our history. a gg mers ey . aa Inc » agency, announces the /1 Barrie, sales vice-president, Nel- 
Associate Editor | Nevertheless, we intend to give |%¢@lers have launched a television; promotion of two of its execu- . 
er aa a ip es ae > show over WXYZ-TV, “Nash Deal-! tives, Robert G. McKow son Associates, Inc., and new treas- 
The case for advertising was| our dealers greater advertising : a ee ; ives. obert G. McKown, per- = i e cs 
d tly during the| support than ever before ers’ Theater Hour,” featuring mov-| sonal director, has become busi- |"¢t is Gerald Sklar, vice-president, 
es Somiin at die Aavestie. | ; P : a: ies, according to N. F. Lawler,! ness manager. Fred P. Zick, 17 |44vertising Distributors of Amer- 
annual conve | This half-hour show, based on/Nash director of advertising and! years with BSF&D, has Snatiaen ica, Inc. 





ing Federation of America in De- 
troit by a 16-year-old Chicago high 
school girl. 

Mary Nolan’s thoughts won her 
a national essay contest and the 
privilege of addressing the con- 
clave of advertising leaders. 

Her essay could well be a re- 
fresher for those who may have 


lost track of what the profession | 


has done for America. 

Miss Nolan pointed out that “be- 
cause it helps the small advertiser 
grow larger and helps the large 
manufacturer retain his position of 
leadership, advertising brings the 
greatest number of competitors into 
the race for the consumer dollar. 

“By heightening competition, ad- 
vertising stimulates technological 
research as 
strives to make his product better. | 

“When this research opens new 
manufacturing horizons, advertis- | 
ing has provided more jobs for 
American workers. Once it has 
given an American worker a job, | 
advertising helps make that job | 
secure by keeping the wheels of | 
production turning. | 

“With our interlocking system of | 
economy, one man’s expenses are | 
another man’s income. As the de- 
pression of the ’30s proved, when 
one group of Americans is hurt | 
financially, families everywhere 
suffer, too. 

“No one can estimate how many | 
business slumps have been avoided | 
because advertising kept the goods | 
moving.” 


* * > 


Seem in Top Spot 
Appointment of Donald B. Seem | 
as advertising manager of Electric 
Auto-Lite has been announced by} 
Royce G. Martin, | 
president and) 
board chairman. 
Seem has been 
associated with 
Auto-Lite since 
1947 when he be-| 
came _ assistant 
advertising man- 
ager. Prior to} 
coming to Toledo, | 
Seem was adver- | 
” tising manager of 

Donald B. Seem Frostilla Co., El- 
mira, N. Y., and previous to that 
was with Aitkin-Kynett Co., Phila- 
delphia. 

He is a graduate of the Wharton | 
school of finance and commerce of | 
the University of Pennsylvania and | 
during World War II served as a} 
lieutenant in the U. S. Navy. Ad} 
agencies handling the Auto-Lite ac- | 
count include Ruthrauff & Ryan, 
Inc., and Cecil & Presbrey, Inc. 

. = = 


Radio Roundup 
That auto people are getting 
more active along radio row was 
indicated last week in the an- 
nouncement of three new programs. 

Commenting on Chrysler’s pur- | 
chase of “Treasury Men in Ac- | 
tion,” Joseph A, O’Malley, gen- | 
eral sales manager of that divi- 
sion, said, “We are selling Chrys- 
ler’s faster than We can _ turn 
them out, despite the fact that 
our production is higher than it 








| 


AUTO AUCTION 


Dealers Only 
TWO SALES WEEKLY 


DETROIT STATE FAIR: 
Tuesday at 12:30 p.m. 
19600 Woodward Ave. 


MT. CLEMENS: 
Friday at 12:30 p.m 
Inter. U.S. 25-M 97, 

Mt. Clemens, Mich. 


BUYERS WELCOME 


SIMPSON BROTHERS 


you buy with a drive 


each manufacturer | 


‘cases from the files of the Treas- 
ury department in Washington, 
will start Sept. 11 over ABC-TV. 


DeSoto-Plymouth dealers will 


Funeral services were held in 
South Bend Thursday for Gaston 
E. Marque, 42, di- 
rector of public 
relations for Stu- 
debaker, who 
died June 26 on 
a train enroute to 
New York City. 

Born in France, 
Mr. Marque 
joined Studebaker 
in 1941 as direc- 
tor of public rela- | 
tions. He is sur-| 








Gaston E, Marque 


Gaston Marque Dies | the first issue of its News Digest, 





vived by his wife 


and two children. 





NOM HLS 


sales promotion. 
* * * 


Capsules 
U. S. Rubber Co. has published 


a cooperative effort of the public 
relations staff, It contains news 
about the company and the rub- | 
ber industry in general for the | 
firm’s management and sales per- 


sonnel, 
+ * * 


Three Steps 

Automotive executives and ad- 
vertising men were guests of the 
New York News last week at a 
luncheon at the Detroit Athletic 
Club. 

Occasion for the meeting was | 
a private showing of the News’ 
new color motion picture, “Three 
Steps to Profit.” Host for the 





director of graphic arts, 
+ * * 


Heads Sales Chiefs 


Detroit Sales Executives club has | 


elected J. C, Doyle, Ford Central 
Region sales manager, as president 
for 1950-51, to 
succeed Walter C. 
Ayers, executive 
vice - president, 
Brooke, Smith, 
French & Dor- 
rance, Inc., ad 
agency. Ayers 
takes the newly 
created position 
of chairman of 
the advisory 
council, educa- 
Doyle tional advisory 
panel and industrial advisory board. 

John D. Reber, district manager 





J. C, 


of course you're proud of the carsiYnecall 


there are none finer than 


Feature the auto radio that “lives up to” your cars... 


the Motorola Custom-built! Each set is specifically 


designed to fit perfectly and match the luxury of the 
cars you sell. Each set is constructed to the most rigid 
specifications. In every way your customers are assured 
the finest car radio performance . 
free service. It’s well worth your while to feature and 


recommend Motorola. It’s the very best name you can 


offer with the good name you sell. Get Motorola 


Custom-built auto radios on your front selling line now. 


contact your 





distributor today! 


MOTOROLA INC. 


4545 AUGUSTA BLVD., CHICAGO 51, ILLINOIS 


. . the longest, trouble- 


ustom-built 


* * * 
| 


\Grin Smiles at Schnitzer 

| Bernard B. Schnitzer, Inc., San 
Francisco, has been appointed to 
handle the advertising and mer- 
|chandising of Grin, a new silicone 
auto body polish made by Mill-Hall, 
|Ine., Richmond, 

| First advertising in the Bay area 
| will be an evening television show. 
Direct mail, trade publications, and 
point-of-sale helps also are sched- 
uled. 


* * * 


For Dealers 

Kendall Refining Co., Bradford, 
Pa., has released a 16-mm, sound 
film entitled, “Get the Lubrica- 
tion and You Get the Service.” 
Kendall is not commercialized in 
the film. 
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46 SD 4-dr., $655 41 2-dr., $175 1 
e e PONTIAC—'50 Deluxe (8) 2-dr., $1,945* 
U d A | '49 Deluxe (8) 2-dr., $1,630%" "48 (8) . 
-Car Auction Prices | cieiicsic se i cont se Vv 
se / l stubs DEBAKER—'50 Commander 2-dr., $2,- er e se Qe ar rices 
| 060%. ‘47 Champion 2-dr., $870. 
| WILLYs 49 matics wagon, $950*, "48 (Compiled by Automotive News) 
station wagon, B0*. 
Market Trend | June 1950 May Apr. | 
R . - CAG , Model 
The wholesale used-car market shook itself down a little more | KANSAS CITY oe a - sam 1950 
last week as the overall average dropped $3 to $1,010. In the past | (Kansas City Automobile Auction. Sale $1,010 $1,031 $1,021 a 478 “ane “ine 
three weeks, the average has declined only $5. Soon — ee ee ee 1948. eT 1107 1 152 er 
: . . ™ ee LL ce ee ae IO es ‘ 
The pattern last week was declines in late model cars and gains (Market holding steady. Sold 167 units 1947 "923 7 
( . q ; , , oan a as aan dy Sold evans Tt hUdLZzhlc irr — COR CCFO. 968 958 
for the older units. With the exception of "49s, which remained (gicg’ "9 Super dedr., $1,652; 2-dr 1946 802 832 829 
: ; i L 9 § odf,. ee 2a. ll 2 ec £8 ff 1946........ 
steady, losses were experienced for all models back to '47s, f1,65.,, 47 RM 2-dr., $1,107. Bi serves 415 438 414 
s ’ £ q $ gs - 2.057 
The price of '50s slipped $6 to $1,959, while ‘485 were also off $6 CHE) ROLPT $1,675 ae Wt ae, Ge Seas sitet x 393 405 403 
: : 4 . , ) -» $1,672 9 FL 2-dr., 
to oe _ $15 drop 1 en < a an the most severe as 385, $1,305, $1,287, $1,280. '48 FL ‘aero- : Overall sich ca 
it brought the average to $923. Bo 6s an 2s gained $5 in price, sedan, $1,197, $1,100; FM conv., $1,152 — Apr. Average $1,010 $1,031 $1,021 
‘is . . . " ’ , | é ee 9 as’ , 
while ’41s and '49s stayed even with the preceding week. a ca $1 aa Ginkes nae (to date) 
sine i i ’, aon 9 ari 392 “r pare : 
Since the second week in June, the price of '49s hasn’t varied c cooky ‘4? 9-4r.. 245 (The above figures are averages of used-car auction prices, all 
more than $1 from the current average of $1,473. The price record — pesore 47 4-dr.. $810 makes and models, carried regularly in Automotive News.) 
of ‘49s shows them to be the steadiest in a steady market, DODGE—'49 4-dr., $1,347; club coupe, 
; 4 : : : : . 1,552. '48 4-dr., $1,077. ‘47 club ¢ j 
There was a slight decline in the number of units offered for ai '306 $020. $1,077 ew rere (6) 2-dr., $935", '46 (6) 2-dr., $905°. '42 (68) conv., $515. ‘40 club coupe, 
sale last week at 10 auctions, but there was also a small increase FORD 50 (8) conv., $1,997; business PLYMOUTH —'50 (P19) 2-dr., $1,570, "48, $175. D—'49 SD sed 1,4 lub 
in the percentage of cars sold, At the 10 auctions, 1,357 units were irks cous Guan le te, | on ea ee caus, 030. 1 SD sedan, °3550, $585 
¢ sta yagon, e ; (6) 2- ‘ 5. - 36 re —" ’ 
offered and 903 were sold for a mark of 67 percent. In the preceding $1,055. 48 “(8) 2dr, Sano, $727, me PONTIAO~’S0 <a) Geariten $2,625*, $2,-| $520, $900. 
week, 1,394 units were offered with 901 sold for a figure of 65 percent, | FRAZER—'47 4-dr., $657, $530. 640%, $2,655°, §$2,735°; conv., $2,385*, | PONTIAC— 50 Chieftain (8) Standard se- 
pas of © hak : ; ; * | KAISER—'48 4-dr., $707. $2,470*: SL (6) Deluxe 2-dr, 2 at| an, $2,090". ‘42 (6) sedan, $475, 41 
Prices marked with an * indicate a unit equipped with MERCURY—'50 2-dr., $1,960. '49 conv.,| §1.990*. ‘49 SL (8) Deluxe 2-dr., $1,-| (6) club coupe, $350. ‘40 (6) club 
automatic transmission or overdrive. | $1,590; 4-dr., $1,450 595, $1,645, '48 (8) 2-dr., $1,110*, §$1,-| coupe, $570, sedan, $350. 
a "49 (600) 2-dr., $1,222. '46 t-dr., | 190°, ae, te a 6) 2ae., —_— 42 President club coupe, 
iq 2-dr., $725, $560. °39 4-dr., $370. aD. | $750, 800, 2 at 885, 900, ,030. re inte 
QUINCY, ILL. STUDEBAKER ‘47, Commanier 2-dr,, | OLDSMOBILE—'48 (78) 2-dr., $1,212%. '47| "46 (6) 4-dr., $790, $835. — 
(Charlie Thale’s Quincy Auto Auction, $1,000. (76) club coupe, $1,032*, '46 (98) 2-dr., | STUDEBAKER—’'50 Champion 4-dr., §$1,- MANHEIM, PA. 
Sale every Friday, Prices are for sale of |WILLYS ‘49 Jeepster, $985, $960 $725". | §95*. ‘47 Commander 4-dr., $925" . 
June 23.) MISCELLANEOUS 18 GMC half-tor ick PLYMOUTH ‘47 4-dr., $710; business! WILLYS—'49 Jeepster, $870. (Manheim Auto Sales & Auction, Inc 
BUICK-—-'49 RM sedan, $1,570*. '48 Super ca te : Se sc coupe, $857; club coupe, $875. ‘46 (6) | MISCELLANEOUS—’50 GMC 4%,-ton pick- | Sale every Friday. Prices are for sale ot 
sedan, $1,305. ‘47 Super sedan, $1,050; 7 4-dr., $302 up, $1,340. '49 GMC 1%4-ton pickup, |J¥Une, 16.) 
conv., $1,100 : AKRON STUDEBAKER ‘50 Commander conv., $870 , 7 (Sold 84 units out of 142 offerings.) 
CHEVROLET—'49 SL sedan, $1,300, §$1,- f $1,650. °49 Champion 4-dr., $1,197, ‘48 BUICK— 50 Special 4-dr., $2,300. ‘49 Su 
325, $1,270, $1,295, $1,335; FL sedan, (H. C. Turney Auto Auction. Sal ; Commander 4-dr., $942. ‘47 Champion J I ’ per 4-dr., $1,775. ‘48 RM 4-dr., $1,380; 
$1,195, $1,270, $1,340, $1,235. ‘48 FM] Thursday. Prices are for sale of June 22.) 2-dr., $845 ALBANY, N. Y. Special 2-dr., $1,340, ‘47 conv., $1,090. 
sedan, $1,095, $1,010, $980, ‘47 FM se- (Prices slightly higher. Sold 64 units WILLYS—'48 Jeep, $495. "47 Jeep, $390. ‘(Tim Anspach's Dealers Auto Auction. ‘42 Super 2-dr., $790, ‘41 RM 4-dr., 
on i ee oe 9208, os 46] out of 94 offerings.) Sale every Monday Prices are for sale $550. ‘40 Century 4-dr., $585. 
"M sedan, $825, 5, $735, $840. ‘41 adi vai mesial 7 , SON CITY. 1 jof June 19.) CADILLAC—'50 (62) 4-dr., $3,900, ‘48 
sedan, $325, $330, $435, $420, $400. ‘40 mg cise at — $1,300. "48 RM | MASON CITY, TA. | (Market steady on all models, Buy- (62) conv., $2,685; 4-dr., $2,200; (61) 
sedan, $320, $280, $265. ‘39 sedan, Rit ‘sedan. ‘81 030, upes "mena $1,230; (Lapiner’s Used Car Auction. Sale every | ers optimistic throughout this area, Sold 4-dr., $2,060. 
$135, g190. 1.0. 030, "46 Super sedan, | wednesday. Prices are for sale of June 21.) | 104 units out of 126 offerings.) CHEVROLET—'49 SL Deluxe 2-dr., $1,395; 
Cc YSLE ‘46 sedan, $1,045, $900. vakecermen . ; . be (Sold ie units out of 156 offerings.) ree" _ . , " , 4-dr., $1,385, ‘48 half-ton pickup, $770. 
sce meee, (tne. CTL 300, 2adr., $1,505 eee! dub (coupe. | RUICK—'50 RM 4-dr., $2.455°. "49 Su- MuOnY., $1,860", "48 Super sedanet, $1,450, | ‘47 conv., $1,095; 2-dr., $905, ‘46 FM 
rai 140 eon. 0 150. "48 ‘sedan,’ $920, SM 2-dr., $1,085; half-ton pickup, $755 per 2-dr., $1,630*, $1,585*. "48 RM 4-dr. ‘47 Super conv. $1,110, $1,200; Special 5750. $960; SM 2-dr., $880, ‘41 2-dr., 
, ES “* tov, 45 § , vel), ‘ ivy 77 ame oe « se it $1,075". "47 N e $1,000 "46 | sede * 75 25 , Speciz ° ‘ ‘ 
$865. ‘47 sedan, $885, $790. ‘41 sedan, Te mane URE heen a -" =: Super. 4-dr $1085 a or Roper 2 = $510. "a teoal CHRYSLER —'49 Windsor conv. $1,925. 
$305, $385, $380, $465; conv., $500, ‘40 “lub , BOTs: . Bia =aF., $935; CADILLAC — "49 (62) 4-dr $2 655°" 9. ir. $380 5; z ‘48S NY 4-dr., $1,380. ‘47 NY_ conv. 
sedan, $530, $190. "46 eM 2a . mie an a r- oo $2,630". ree CADILLAC HO (62) 4-dr $3,750 "48 $1,140; Royal club coupe, $1,125, 46 
FRAZER —'48 sedan, $7). '47 sedan, $715 $460; 2-dr "$345 $360 = 9-dr “3408, CHEVROLET. ‘50 4-ton pickup, $1,190; | (62) conv., $2,500" ines ans Windsor 4-dr., $1,115. 
LINCOLN 49 Cosmopolitan sedan, $1,495 CHRYSLER_’47_ NY club ae th 5 Bel-Air. $2,060; FL Deluxe 2-dr., $1.655. | CHEVROLET —°50 Bel-Air 2-dr $2,085, | DeSOTO — ae club coupe, $1,225; Deluxe 
MERCURY 48 sedan, $76 DeSOTO—Deluxe 4-dr. $700. | 149 FL 4-dr., | $1,375, $1,355. "49° FM| $2,225: SL Deluxe club coupe, $2,000.| #:dF., $1,130. | 146 Custom A-dr., $2,100. 
ME sedan, 765. irr gi “ 2-d $1, 055 95 lL of ‘ | 9 SL 2- Qo ¢ "sane aT 3s Custom 4-dr., 230. 
OLDSMOBILE 42 sedan, $410, $380 wes eee ce Tee, Se. Be; te es, Trak Seenien tae nee | Galeme Pa as oe $1430) 4s FL| DODGE ‘49 Waytarer roadster, $1,275. 
PLYMOUTH ‘49 sedan, $1,300. ‘47 sedan, FORD_ bee io — aids . i. ae a ‘S775. sed: $1, . SOA! — os" gi i 6: a we 4-dr '48 club coupe, $1,330; town sedan, 
$850, $865, $835. 41 sedan, $415, $320, )  ge79 +41 Deluxe 3-dr.. $295. CHRYSLER—'48 Windsor 4-dr., $1,350. '47| §1,060,. $1,110. |°47° club coupe, $870.] $1,330. “46 tow truck, $500, '39 4-dr., 
$360. “40 sedan, $245, $320, $200. FRAZER—'48 4-dr., $850* Windsor 4-dr., $1,065, $1,050 "46 SM 2-dr., $800. ‘42 SD 2-dr., $475,] 9460. a , 
PONTIAC—'49 sedan, $1,625. ‘48 conv., | HUDSON—'49 Super (6) 4-dr., $1,290 | DODGE—'49 Coronet 2-dr., $1,525; Mead-| $450; FL aerosedan, $530. '41 SD conv.,|*URD 4) SD Zar, $875. ‘41 SD club 
$1,135; sedan, $1,380. ‘41 sedan, $280, | KAISER—'51 Deluxe 4-dr., $2,100. | owbrook 4-dr., $1,585". ‘48 Deluxe 4-dr. $125: MD 2-dr., $435. ‘40 SD club| Coupe, $370. ‘40 SD 4-dr., $610, °39 
$210, $270, $225. LINCOLN—'49 club coupe, $1.600° | $1,050. coupe, $325; 2-dr., $425, $385. ‘39 MD|_.SD_ 2-dr., $270. as 
MERCURY—'49 2-dr.. $1,530. 48 club | FORD—'50 (8) 4-dr., $1,725, $1,710. '49|  2-dr., $200. HUDSON—-47 (6) 4-dr., $760 
EBENSBURG PA. coupe; $1,020. ‘46 2-dr., $870. Custom (8) conv., $1,390, $1,440; 2-dr.,| CHRYSLER—’50 Windsor 4-dr., $2,350, sAISER— 51 4-dr., $1,900, ‘ 
9 OLDSMOBILE—'49 (98) sedanet, $1,870*; $1,190, $1,155; 4-dr., $1,215°. $2.210*. °47 Windsor 4-dr., $1,200*. '46] 4ANCOLN— 41 club coupe, $495. 
(Ebensburg Auto Auction Co. Sale every (76) club coupe, $1,585, $1 665°. 147 | KAISER—'50 4-dr., $1,600* ‘48 4-dr., Windsor 4-dr., $875. MERCURY —'49 4-dr., $1,095, $1,360. 47 
Thursday, Prices are for sale of June 22.) (76) 2-dr., $1,050°. : : $805, $725. ‘47 4-dr., $625. DeSOTO—'49 Deluxe 4-dr., $1,700; Carry-| OLDSMOBILE- '49 (98) 4-dr., $1,770. '47 
(Prices firm, Retail sales are excellent. | PACKARD—'48 (8) 4-dr., $1,175 MERCURY-'50 4-dr., $2,295*, $2,260*. | all 4-dr., $1,770. (98) 4-dr., $1,020. ‘40 (95) club coupe, 
Sold 89 units out of 111 offerings.) PLYMOUTH—'48 Deluxe 4-dr., $1,000. ‘47 | NASH-—'49 1'-ton wrecker, $1,005; (600) | DODGE 50 half-ton panel, $900. '49] . $350. 7 
BUICK—'49 RM _ sedanet $1,705"; Super| sp 4-dr., $900. ‘42 SD 2-dr., $355. '41|  4-dr., $1,345. ‘46 (600) 4-dr., $625 Wayfarer roadster, $1,350. ‘46 Custom| PACKARD—'48 conv., $1,450. 
4-dr., $1,700, $1,680. '47 Special sedan-| sedan, $320, $360, $325, $325, $230 | OLDSMOBILE—'50 (88) 2-dr.,  $2,240*.| 2-dr., $795. ’LYMOUTH—'4S conv., $1,285; | station 
et, $1,015, $1,150, $1,140. ‘46 Super se-| PONTIAC—'49 (8) club coupe, $1,625*.| ‘49 (76) 2-dr., $1,630*; (8S) 2-dr., $1,-|FORD—'50 CD (8) 4-dr., $1,825, $1,750; wagon, $1,190, '37 2-dr., $190. ‘36 4-dr., 
danet, $1,105. 42 Super 4-dr., $380,| 48 (6) 2-dr.. $1.350*. "47 (8) conv,.| 680%; (98) 4-dr., $1,775*, '47 (68) conv.,| conv., $2,150; CD (6) 2-dr., $1,535; De-| , $209. 
$360. ‘41 Super club coupe, $380, $360. $1,115. : , $1,140; (66) 4-dr., $970. luxe (6) 4-dr., $1,500: business coupe, | POUNTIAC—'49 (8) sedan delivery, $1,245. 
CADILLAC 49 (62) 4-dr., §$2,750°, | STUDEBAKER 48 Commander conv., | PACKARD—'47 4-dr.. $830 $1,400. "49 Custom (6) club coupe,| ‘47 (5) club coupe, $1,135. 46 (6) Sse- 
$2,650°. '47 (61) 2-dr., $1,575. "38 (61) | $1,225°. ‘| PLYMOUTH—"49 SD 2-dr., $1,415, ‘48|  §1.225; Custom (8) 4-dr., $1,300; conv..| 44D, $975. '38 (6) 2-dr., $335. 
4-dr., $275. MISCELLANEOUS ‘47 GMC half-ton| _ taxi, $770, $765. ‘47 SD 4-dn, $765. $1.450. ‘48 Deluxe (S) 2-dr.. $850, '47| STUDEBAKER—'49 Champion club coupe, 
CHEVROLET—'50 SL Deluxe club coupe,| panel. $630. PONTIAC—'49 Chieftain 4-dr., $1,560*. ‘48 (8) 2-ton dump, $900. ‘46 SD (8) conv. $1,220. ‘47 Champion 4-dr., $1,075, ‘41 
$1,870*, ‘49 FL Deluxe 2-dr., $1,445, , SL (8) 2-dr., $1,250; 4-dr.. $1,400 $920; club coupe, $580; Deluxe (8) 4-dr..] Champion 4-dr., $340. >t 
$1,420, $1,415, $1,400. °48 FM _ conv., OAKLANI : : STUDEBAKER ‘50 Champion conv $510. °41 SD (8) 4-dr., $370. '40 De- | WILLYS—'50 station wagon, $1,160. "45 
tone $1,200; club coupe, $1,250; FL 4 ), CALIF. $1,850*. ‘49 114-ton truck, $840; Com-| luxe (8) 2-dr., $280. half-ton panel, $720. 
aerosedan, $1,200, $1,150; sedan deliv- ‘A. L. Pollock Auto Dealers Wholesal mander 2-dr., $1,475 "47 Commander | FRAZER ‘47 Manhattan 4-dr., $780, 
ery, $785. ‘47 FM 2-dr., $890; FL 4-dr.,| Auction. Sale every Wednesday. Sviees ore conv., $1,015. | $810*. VALDOSTA, GA. 
$1,050, $925, $910. ‘41 MD 2-dr., $460,] for sale of June 21.) WILLYS—'49 Jeepster, $850, ‘48 station | LINCOLN-—'49 Cosmopolitan 4-dr., $1,675. : 
$355. °39 2-dr., $305. ‘38 2-dr., $210. (Prices steady.) wagon, $740*. NASH—'49 Ambassador Special 4-dr., $1,- (Tom Hewitt Auto Auction. Sale every 
CHRYSLER—'47 Town and Country 4-dr., | BUICK—'50 Special 4-dr., $1,250. ‘49 Super MISCELLANEOUS—'49 Prefect 4-dr,, $405 200. ‘48 Deluxe (600) 4-dr., $1,010. Friday. Prices are for sale of June 16.) 
$1,000. — 4-dr., $1,835. '40 club coupe, $210, °3S8 OLDSMOBILE-—'50 (88) conv., $2,600*; (Sold 157 units out of 208 offerings.) 
DeSOTO 49° Custom club coupe, $1,760, 4-dr., $200. HOUSTON (76) conv., $2,450*. "49 (88) 4-dr.,]| BUICK—'50 RM 4-dr., 2 at $2,450; Spe- 
$1,650. 47 Custom 4-dr., $1,070. CADILLAC —'49 (61) sedanet, $2,595, §2,- ; . $1,760*. ‘48 (98) conv., $1,680, ‘47 cial 4-dr., $1,650. 49 Super 4-dr., $1,- 
DODGE—'49 Wayfarer roadster, $1,090. 745. ‘47 sedanet, $1,750; (60) Special (Guif Auction Co. Sale every Tuesday. (76) sedanet, $1,130. °46 (78) 4-dr., 725; sedanet, $1,575, $1,625; conv., §1,- 
46 Custom 4-dr., $875, $940. 4-dr., $1,775". Prices are for sale of June 20.) $925. °40 (90) 4-dr., $490; (70) 4-dr., 850. ‘48 Super 4-dr., $1,300, $1,295, °47 
FORD — (49 Custom (8) 2-dr., $1,185, | CHEVROLET —'50 Bel-Air, $2,325". ‘49 (Sold 41 units out of 96 offerings.) $440. RM 4-dr., $925, $1,004, ‘36 Special 
a on 4 Yen oe: sD (8) SL Deluxe 4-dr., $1,505; 2-dr., $1,410; | BUICK—'46 conv., $910; Super 2-dr., $790, | PACKARD—-'50 Deluxe 4-dr., $1,925". ‘46 2-dr., $275. 
-dr., ‘ a 4 . ‘47 SD (8) conv., conv., $1,665; FL Special 2-dr., $1,310. | CAD AC—'48 (62) 2- 875. 41 Clipper 4-dr., $730". \ —_ 3 « a 
O1,106. °43 (6) 4-ar., $905, '41 (8) club] ‘48 i-dr. $1,150. 9°27 PL ncresies | anes Soro a $2,375. 41) pEYMOUTH "50 Deluxe 4-dr., $1,800. '49 CADILLAC—'48 (62) 4-dr., $2,160. 
coupe, $360; 4-dr., $315. "39 (85) 2-dr.,] $1,100; club coupe, $700; 4-dr., $990.| DODGE—'50 Wayfarer 2-dr.. $1,675 SD club coupe, $1,375. '48 Deluxe 4-dr., | CHEVROLET—~’50 SL Deluxe 4-dr., $1,879; 
$210. ‘38 (85) 4-dr., $155. '46 FL aerosedan, $1,010; club’ coupe. | DeSOTO—'50 4-dr., $1,910, 9 | | $1,175; SD 4-dr., $1,130, $1,060, $1,210,] FL Deluxe 4-dr., $1,750; 2-dr., $1,850°; 
MERCURY—'48 4-dr., $1,075, $1,140. '39] $800. ‘40 4-dr., $335. ' | CHEVROLET ‘50 Bel-Air, $2,050 ‘49 | '47 SD 4-dr., $650; Deluxe club coupe, SL Special 2-dr., $1,590; half-ton pick- 
2-dr., $820. CHRYSLER—'46 4-dr., $1,095. half-ton pickup, $890: SL 2-dr.. $1.240,| $1,060; 2-dr.. $900. °46 Deluxe station} UP, $1,200. "49 SL Special 2-dr., $1,300: 
naan 3 (600) 2-dr., $1,275, $1,260. | DODGE—'41 4-dr., $240. half-ton pickup, $890; SL 2-dr., $1.240./ acon, $740. Deluxe club coupe, $1,400; FL Special 
(600) 4-dr., $820. FORD—'49 (6) 2-dr., $1,215; (8) 4-dr., | FORD—'50 CD (8) 2- 2 5: PONTIAC—’50 Chieftain (8) sedanet, $2,- ~dr,, $1,325. "45 ge es bagel 4 
OLDSMOBILE—'48 (98) 4-dr., $1,250, '41| $1,295; club coupe, $1,285. "46 (8) 2dr, | wer Dae. ster0. $1655: Deluxe’ (8) | 100; (6) sedanet, §2,250°. 49 Chieftain | club ‘coupe, $1,145. "41 MD 2-dr., $395; 
(76) 4-dr., $535. $735, $865; 4-dr., $715; club coupe, $900. | 2-dr., 2 at $1,600: half-ton pickup, $1,-| (6), 4-dr., $1,480; SL (8) 4-dr., $1,730,] 5D 2-dr., ote. 
Purmouts "4s sp 4-dr., $1,110, $1,105. "41 (8) 2-dr., $300. 40 (8) 2-dr.. $175.| 085. 49 Custom 2-dr.. $1,260; 4-dr $1,700, 2 at $1,600; sedanet, $1.600.| CHRYSLER—'47 NY 4-dr., $750. 
-dr., be -dr., $500. '38 2-dr., 125. . 49 " 4d ; - ‘41 "48 (8) 4-dr., $1,330; (6) 4-dr. ,470*. . ; ’ i“ 
PONTIAC—'49 (6) sedanet, $1,710, $1,540, | KAISER “47 4-dr., $555, $400. I a ED a $1,090, $1,055. a aa no Oo 
$1,605. '48 (8) sedanet, $1,330; (6) se- | LINCOLN—'49 Cosmopolitan 4-dr., $1,725;| $250. mes ere “~""' | STUDEBAKER—'50 Champion 4-dr., $1,- DGE—'49 Coronet 4-dr $1,600, ‘48 
danet, $1,430. ‘47 SL (8) Streamliner 8] club coupe, $1,570 : | MERCURY—'49 2-dr., $1,405. *41 conv.,| 700. "48 Commander 4-dr., $1,200; —— a. 
sedanet, $1,020, $1,000. "46 (8) sedanet, | MERCURY—'49 4-dr., $1,480; club sedan, | $235. . wee ee “| conv., $1,400°. FORD~ "50 CD ay 4-dr., $1,650; conv 
$860. pity, By Mate» $380, $370; 6) | | $1,500. 46 A-ar.. $810, $670, $725. NASH—'46 (600) 4-dr., $380. | 2,000. '49 Custom (8) club coupe, $1,- 
sér., ’ (6) 2-dr.,' $300, '$270, | OLDSMOBILE—'06, (88) 4-dr., $2.350°. "49 PLYMOUTH — °50 4-dr., $1,669; conv.., CONCORD, MASS. 150; 2-dr., $1,112, nalf-ton pickup, ‘$810. 
> . ™ § , -, ° ‘ ‘ sedan | . 945. 3¢ -dr., 80. "4 3 2- ‘ 3 - 
STUDEBAKER—'47 Champion 2-dr., $935. 4-dr., $1,495," $1,450; ‘conv.. $1,700. '46| PONTIAC—'50 (8) Cataling $2,465: sI (Concord Auto Auction, Inc. Sales every 48 SD 2-dr., $950, $1,000. 47 SD 2-dr., 
WILLYS—'49 sedan delivery, $750. ‘48] (76) 4-dr., $920. ‘42 (6) ‘conv., $500 NTTAC 50 (8), Catalina. _ $2,465; SI) wonday and Friday. Prices are for sales} $540: Club coupe, $850. 8 Deluxe conv., 
sedan station, $715. ‘46 Jeep, $350. nist a | ee oe ee of June 16-19.) Mi F Sales] $890; a ores. 40 De. 
PHIL PACKARD—'49 Super (8) conv., $1,495. | DENVER (Sold 156 units out of 249 offerings.) | S120 od. “Sago, $500." 
, "48 (8) conv., $1,400, | as 4 NcK—'47 s ait O50: - ao ad ; c 
ADELPHIA PLYMOUTH—'48 SD 4-dr., $1,065, $1,050, (Denver Auto Auction, Inc. Sale every — 1 050 nae. aaer can aon a0 BROUR a ao FS 780 '49 2-dr 
(Harry D. Gilbert - Harold B. Robinson. $1,100, '42 4-dr., $300. '40 club coupe. | Tuesday at Englewood ‘Colo. Prices are| Super sedan $205 Soa eee MERCU ¥—'50 2-dr., oe 7 i 
Sales every Tuesday and Thursday. Prices $300. for ‘oa of —o 20 5 . ri CADILI AC 48 i 62 sedane $2 ne $1,425, $1,625. 47 club coupe, $790. ’ 
are for sales of June 20-22.) PONTIAC—'50 (8) conv.. $2,500*. "49 (Petece Soames” "46 (62) sedan, $1, cane anet, —§2,365°. | OLDSMOBILE =o (58? 2-dF., = ” 
(Prices slightly higher. Sold 128 units (8) conv., $1,795*. "46 sedanet, $930. "42 BUICK—’50 Super conv $2,580*; 4-d | CHEV ROLET—’50 SL Deluxe Bel-Air, $2 (88) ¢-dr., $1,400, 2-@e., $2,000; (88) 
= of 263 offerings.) (6) club sedan, $400. ‘41 (S) sedanet $2 310*, $2 3058 $1 455° 49 Super com 035: sedan. $1, 695. °49 SL Special chsh etek ae oo 3-dr., $1,100. 
aa = 9. © ° . afe © “ ‘ : oa + 9S, ce0 |, »400", 7s s 7 & : 7 - * 5 
— $2 one "ls ike ee ah nan p= sol re. club coupe, $210. ‘40 club es 48 RM 2-dr., $1,100*, $1,260*. | coupe, $1,300; sedan, $1,195, $1,165,] PLYMOUTH—’50 Deluxe 4-dr., $1,675. ‘49 
- . ‘ § - 3 ,165. i 27s "47 2 ¢ 50: aeuha nds a ‘ 
125 “ con’ oe Super 4-dr., $1,-| STUDEBAKER —'50 Champion 2-dr., §$1,- CADILLAC. *50 fea) 4-dr., $4,020*; (61) | sts FM ‘sedan $1,015; Si ae $1073, $1,300. ee ee er ee 
; cia -dr. 35 '40 Spec 595 -dr. 5 ‘47 Che a ‘ 3.650*. ’ 89) Ody  €5. THRs. | 720. F Sa. aw ae GUY. 
4-dr., $325, $320. "39 Special ne an $05), or $1,500. "47 Champion 4-dr., | 4-dr., | $3.650°._ "49 (62) 2-dr., $2,755°;| $730; FIL aerosedan, $1,275. 47 FI.| PONTIAC—'S0 Chieftain Deluxe 2-dr.,_ $2,- 
$375. | WILLYS—"49 Jeepster, $1,050 (61) 2-dr., 2,700°. 41 (62) 4-dr., $635 aerosedan, $1,185; FM sedan, $925; SM 160; Chieftain 4-dr., $1,950. °49 Chief- 
CHEVROLET—'50 conv., $2,040. ‘49 FL ster, (000. CHEV ROLET : 50 Bel-Air, $2,025, $2,040, | sedan, $980, $825. ‘46 half-ton pickup, tain 4-dr., $1,750. ‘48 SL 2-dr., $1,125; 
Deluxe 2-dr.. $1,450; SL. ‘anaatal aan = = 155; nr. $2,015; SL Deluxe 2-dr., | $415; FL aerosedan, $580; SM sedan, Torpedo conv., $1,230. 
$1,345, $1,300, $1,250. ‘48 FL aerosedan, DETROIT = 440: ie = 9 - a «<r. sere. A MD sedan. pete. s SD conv., | STUDEBAKER—'48 Land Cruiser 4-dr., 
$1,245, $1,230; FM conv, $1,275; 2-dr..| (Aptco Auto Auction. Sale every Wednes-| $1,295° §1.335" $1,340, $1,250" "48" FL,| $550. °30 sedan, $3400 U” OUP®: | $1,000; Commander 4dr. §1,100. °47 
$1,110. ‘47 FL aerosedan, $1,060; FM day. Prices are for sale of June 21.) aerosedan $1 105 $1 135 $1,160 $1 170. CHRYSI ER “47 Windsor sedan, $950. '41 Land , Cruiser 4-dr., $900. 
conv., $1,100; 2-dr., $1,000. ‘41 SD club (Prices remained steady. Sold 51 units 417 FTI aerosedan $910. 46 SM 4- i Highlander ad $485 at oes WILLYS . 4 Jeepster, $1,200; aren 
coupe, $600, $500, $425; MD club coupe, | out of 76 offerings. $605 "49 FL aercesdan $515. "41 art Desoro 50 erat des ata $2 250 wagon, $1,525. 49 Jeepster, $900. ‘48 
$595, $545. 40 SD 4-dr.. $490, $425:| BUICK—'48 Super 4-dr., $1,275. ‘47 Super| coupe, $470.— ei Rane as Genet cea. cies, th eo, 
business coupe, $550. °37 4-dr., $245 ‘onv., $1,260, $1,210; 4-dr., $985. '46|CHRYSLER—'50 Windsor 4-dr.. $2.305: Custom sedan. $1.035. $990 faa aaa a — 
as '46 Town & Country conv., Super 4-dr., $890. ‘41 Century 4-dr., Royal club coupe, $2,225. "49 NY “elu $360 ; ee eee ee 
; $325 ae Cg AE oo aw : As ; — 
oar te th Custom club coupe, $1,810. | CHEVROLET -'49 SL Deluxe conv., $1,610 DesoTo Cit ain $1,005. rch eri we 605; cor bulaeeie ona Tis cee New Departure Closes 
, usiness coupe, $150. ‘40 2-dr., $370. $1,395; 4-dr., $1,400, $1,365. '48 FM) DODGE—’50 Meadowbrook 4- 3 485. noes ee ae a 
DODGE — '48 Custom 4-dr., $1,225. 47] club coupe. $1,110. 41 club coupe, | asinees 2dr. $1,663. "47 erub wee $1'325, $1,210. "47 SD (8) club an Capital Sales Office . 
canoe t-te. 91.188, $1,000. "46 Cus- cake 0° $350. 40 4-dr., $385, $300 ete "46 half-ton pickup, $565. $860; (6) club coupe, $830, '46 SD (8)| BRISTOL, Conn.—The Washing- 
-dr., § ~ -dr., 935: —'50 ( y. 5 2 5° ¢ 7 
FORD—'49 Deluxe (8) 2-dr., $1,095. '48| Town & Country 4-dr., $875. (6) 2-dr., $1,535; 3) ‘ater chee aan <S) eoden, 9705. | ton, D. C, office of the New De- 
S 4-dr., $930. °46 SD 4-dr., $810, $790, | DODGE—'46 club coupe, $835. ‘41 4-dr.,| $1,200. ‘49 Custom (8) conv., $1,345:|HUDSON—'47 Super (6) sedan, $830. parture division of General Motors 
watatien, wegen, 500. peak. _ 9200. ie a aes taal ‘-4r., $1,200. '47 (8) 3-ar.., $665. 2 at KAISER—'51 sedan. $1,775, $1,800. has been discontinued, according to 
MERCURY — 49 station wagon, $1.460 Standard (8) 2-dr., $1,125.’ '46 club| §700° §725. -— = seas N — ‘49 Cosmopolitan sedan, Frank J. Miller, general sales 
SH—'46 (600) 4-dr., $710. coupe, $780; 2-dr., $790, $630. ‘41 2-dr., | KAISER—’48 4-dr., $66 8 MERCURY — ' ; manager. 
OLDSMOBILE—'41 4-dr., $500, $300. $280. °38 4-dr., $120. LINCOLN — 49 a Sale a 410. '40 a a 325° m rS ar ae 7 : i i 
PLYMOUTH—'49 SD club coupe, $1,400,| FRAZER—'49 4-dr., $1,275. 4-dr., $155. oo eee aa an eS he territory previously covered 
$1,350, '48 SD 2-dr., $1,100, §1,075, | MERCURY—'S0 2-dr., $1,925. "49 2-dr., | MERCURY—'50 4-dr., $2,220°; 2-ar., $1,-| NASH—'49 Ambassador sedan, $1,300, $1,-|Y that office, Miller said, will be 
$975; Deluxe 2-dr., $900. ‘41 SD 4-dr.,| $1,455. 48 conv., $1,130. 935, $2,050%. ‘49 , 70°, '4 : 39 (8) sedan rved by the Philadelphi f- 
: conv., $1,570*. '48| 260; (600) sedan, $1,275. ‘39 (8) sedan, | Served by the adeiphia zone 0 
$490. . 4-dr., $425, $390, $360, $345, | OLDSMOBILE—'48 (95) 4-dr., $1,300*.| 2-dr., $1,025. 47 2-dr.,’ $960. $475. ; | fice at 850 E, L St., Philadel 
$340, $24 47 (68) conv., $1,125; 4-dr., 2 at| OLDSMOBILE—'50 (88) Holiday, $2,795*; | OLDSMOBILE—'49 (88) sedan, $1,800* °s » AMIBOERO WK, acel- 
PONT tac 49 SL (6) 2-dr., $1,700. '42| $1,025, $975. 4-dr., $2,335; (98) Deluxe 4-dr., $2,570*,| 48 (98) conv. $1,450*, $1,550°, '47| Phia 24, of which Harry A. Herold 
6) 2-dr., $590, $400, $300, ‘41 (6) | PLYMOUTH—'49 Deluxe club coupe, $1,375./ 2 at §$2,620*, '48 (6) 4-dr., $1,050", '47] (68) conv., $1,200; (98) conv., §1,150.|/jr. is manager. 
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Roy Erickson as distributor for the | 
|states of Kansas, Missouri, Arkan- | 
|sas, Oklahoma and northern Texas, | 
Eureka manufactures a _ custom-| 


, Auto Personnel 
built line of Eureka-Cadillac hears- 


Alfred K. Burke, director of pro-; with Warner Gear, Rolph served|es and ambulances. 





— = 















representative, 


duction of the Finishes division of|as sales manager of Monroe ©.) oe 
) the DuPont Co., has retired after) (Mich.) Auto Equipment Co. Hart Steel—Westberg 
L more than 35 years with the| es Ed Westberg has been appointed | 
, company. Simultaneously it was| _, . , ‘ lsales engineer f Hart Pressed 
announced that Lyman H. Priday,| Simoniz Appoints Lipps | Steel Corp “Assigned to the north- 
) fa Seen ee SS sdeeetiom aan General Sales Manager eastern states, his headquarters will | 
Dr. Harold E. Goldsmith, ‘now| Charles V. Lipps has been ap- be in Yardley, Pa. 
regional sales manager at Boston, Pointed general sales manager of : che 
| assistant director of production. Simoniz a L-M Appoints Crossette 
comes to sSimon- ’ , * ‘ps 
is a ¢ iz from the Car- Ne Be Service Chief | 
Hull-Ryde Appointed nation Co., where | Murray F. Crossette jr. has been | 
‘ix S he was eastern jappointed service manager for the} 
J To Head Wix Sales di visten tiles fp ee eee > iene York district | MOPAR PLANT CHIEFS MEET—Managers of all five MoPar parts plants are pictured 
The appointment of Arthur Hull- . 5 ury ; “| as they met in Detroit with Chrysler Motors Parts Corp. officials to discuss operations plans. 
e, | Ryde as sales manager of Wix manager. He was previously a district S€IV- | Seated at the table (left to right) are: A. J. Kotcher, manager of the Marysville (Mich.) 
A . ‘ aa 7 He had _. been ice representative for Lincoln-Mer- | plant; W. T. Hein, manager of the Atlanta plant; G. R. Neville, manager of the San Leandro 
ib a . Accessories Corp., associated with cury (Calif.) plant; L. R. Murphy, secretary-treasurer of MoPar; Lee Lewis, operating manager; 
o, { Gestonia, N. ©.,| A. a i = a . A. T. Barnes, manager of the parts inventory branch; Ralph Brosius, manager of the Newark 
: manufacturer of Carnation Since Crossette joined Ford in 1949. He | (Del.) plant, and A. V. Ferris, manager of the Kansas City (Kans.) plant. 
"1 oil filters and fil- | eee as _to had previously been with Wright : 
ib ter cartridges, has Stirkine te +a Aeronautical Corp. for 11 years. | recently was Ontario branch sales Pittsburgh, according to John Gra- 
e, been announced |; acu ered Charles V. Lipps . ae | manager. ham, sales manager of the U. S. 
¥ pH sel ee lucts, in supervisory sales capac- Dunlop Ups Parkes | ads a oanene 
3 P Prior to joining | ities. Sidney Parkes has been appointed U. S. Steel Subsidiary Names ‘eacmeer yoo — mina L. 
- * @ »® sales manager, Industrial Rubber| 7 : ; pp AL rd hata AN cca Shes 
: Wix Jan. 1, 1950, Products divisi Dunlop Tire and | Camerden and Lindsay sales manager in Cincinnati. Both 
yt as special sales , roducts ision, Dunlop Tire and | 
‘ f Eureka Names Jobber Rubber Goods Co. Ltd.. Canada.| Thomas M. Camerden has been|men have had many years of ex- 


Hull-Ryde was The Eureka Co. of Rock Falls,}He has been associated with the|mamed sales manager for the|perience in the employ of the 
Arthur Hull-Ryde utomotive sales | Ill., announces the appointment of'company for 17 years and until!American Steel & Wire Co. in’ parent corporation. 


. manager of the New York Air 
i“ Brake Co., manufacturer of hy- 
5 draulic brakes and related devices. 


: ss & 
; Studebaker Names Link 
1 Appointment of Albert J. Link as 


service engineer of Studebaker Ex- 
, port Corp. has been announced by 
R. A. Hutchinson, president. Link 


, will be attached to the Central and 
South American division. 
S s * * 


Spicer Appoints Buchanan 
Service Parts Sales Chief 
) Appointment of Walter I. Bu- 


: chanan as sales manager of Serv- 
ice Parts division of Spicer Manu- 
facturing division 


of Dana Corp. is 
announced by 
Sam F, Dupree 
jr., divisional 


| manager. David ~*~ +. 
F. Kalish, former- ‘ , 
ly sales manager, . 


will continue with 
the company on 
field sales assign- 
ments. 
Buchanan 


joined the Spicer W.- T. Buchanan 
organization in 1948 as assistant | 


sales manager of Service Parts 
division. He is a native of Illinois | 7 


“et 





and a 1930 graduate of the Uni- | 
versity of Illinois with degree in| 
mechanical engineering. 

* a * 


Dodge Shifts Nutter 


William Braden, Chicago regional 
manager of Dodge, announced the 
appointment of Ralph Nutter as 
















+ ance de ee Highway displays will sell merchandise—they are 
pacity in St. Louis. He entered the selling the best names in America right now! In this 
auto industry 12 years ago. important advertising field no organization approaches 
: jf National Advertising Company for thorough cover- 
Federal-Mogul Ups Muzzy; age, dependable service and complete responsibility. 


Peppiatt Named President 
Guy S. Peppiatt has been named 
president of Federal-Mogul Corp. | 


National Highway Displays with Scotchlite* Reflective 
Sheeting will sell your product anywhere in America, 


land H. Gray 24 hours a day at very low cost. Write for case histories 
a oa and specific information in your own field. National 
a Saleen Advertising Company, Waukesha, Wisconsin. — 
directors. Sa 


Peppiatt, who| 


has been | execu- | AMERICA’S SMARTEST ADVERTISERS 


tive vice-president 


since 1945, has ARE GOING NATIONAL! 


served with the} 
company 22 years. 





Muzzy, who will NAMES THAT GO NATIONAL—Alemite © American Broadcasting Company 
continue in an Auto-Lite ¢ Buick ¢ Burd Piston Rings © Chevrolet © Chrysler © Cooper 
Guy S. Peppiatt active executive Tire © Dayton Tires © Devoe & Raynolds Paint « Dodge-Plymouth 
capacity, has been president 21 Du Pont e Evinrude Motors @ Fisk Tires © Ford ¢ Pox Head Brewery 
years, Glidden Paints © Hamm Brewing Company ¢ Hudson ¢ International 
' é Shoe Company @ Kaiser-Frazer @ Lincoln-Mercury © Martin-Senour Paints 
ie ee te Miller Brewing @ Mohawk Tires @© Nash @ Oldsmobile © Pennzoil 
Walsh Succeeds Payne Pepsi-Cola @ Philco © Pontiac © Pyrofax © Quality Bakers of America 
Announcement was made last Seiberling Tires © Society Brand Clothes ¢ Studebaker @ U. S. Tires 
week by Wm, A. White & Sons, Willys-Overland, and other sectional and local advertisers. i 
managers of Grand Central Palace, 
New York, that James F. Walsh | *Reg. Trademark of Minnesota 
will assume the position of man- | Mining & Mfg. Co., St. Poul, Minn. 


ager of the exposition department, 
Succeeding Fred W. Payne. 
© * » 


Rolph Joins Warner Gear 


E. S. Russey, vice-president and 
general manager of Warner Gear 
division, Borg-Warner Corp., has | 
announced the appointment of R. 
R. Rolph as the division’s Detroit 

» Sales representative. Since 1947 un- 
) til assuming his present position 


ional Advertising Co. 


WAUKESHA, WISCONSIN 
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Toledo Sales Set Record 


By Simon Alpert 
Staff Correspondent 

New-car deliveries in Lucas 
county (Toledo) reached an all- 
time high in May when 1,969 were 
sold. The previous high mark was 
1,605 in April. In May, 1949, new- 
car sales were 1,348, 

Dealers said sales went even 
higher in June, as sales of Chrys- 
ler products mounted. Currently, 
sales of Chrysler-made vehicles 
are running about half of last 
year’s figures. 

Sales for the first five months of 
1950 were 7,972, about 1,500 more 
than the 6,413 delivered in the 1949 
period, 

New-truck sales have also gained 
over last year. Deliveries were 216 
in May, against 174 for May, 1949, 
and 861 in January-May, 1950, 
against 772 for the first five months 


of last year. 
* . * 


Pittsburgh 
New-car sales in the Pittsburgh 
district reached a new high for 
the year in the week ended June 
17, according to the University of 


Pittsburgh. 
i The booming new-car market 
helped to drive the area’s index 


of business activity to 190.9, com- 
pared with 185.9 in the preceding 
week and 144.7 in the same week 


of 1949. 
» 


Cleveland 


Soaring motor vehicle sales are 
dominating the entire Greater 
Cleveland business picture as rec- 
ord postwar highs have been 
reached. 

For the week ended June 23, 
new-car sales climbed to a post- 
war peak of 1,836, bringing the 
year’s total to nearly 36,000—or 








30 percent more than last year 
at this time. 

According to the Federal Reserve 
Bank of Cleveland, the week’s new- 
car sales total was about 100 units 
above the previous week which had 
been the highest in six weeks, 

Sales of used automobiles hit an 
11-week high at 2,812—or 90 above 

the previous week, which had been 
a record, So far this year, accord- 
ing to the bank, there have been 
over 60,000 used-car sales in Great- 
er Cleveland. 

Reports from used-car dealers 
are that cars are moving fast; 
that the expected slump hasn’t 
materialized, and that persons 
buying new cars aren’t trading 
in their old vehicles, but are sell- 
ing direct to another buyer. 

Sales of 191 new trucks marked 
the best weekly total in the Greater 
Cleveland area in well over a year, 
but used-truck sales lagged with 
only 132 transactions reported.- 
(Sanford Markey). 
* + 


* 


New York 

Dealers in the New York metro- 
politan area have been literally 
swamped with orders for new cars 
during the first two weeks of June. 

So heavy has the demand been 
that some dealers were reported 
to have sent agents to nearby 
rural areas in the hope they 
could buy cars from other deal- 
ers by offering up to $200 above 

the dealer’s price. There were 

few takers, 

The heavy demand for new cars 
sent prices for used cars up again. 
Prior to this, used-car prices had 
fallen off somewhat following the 
ending of the Chrysler strike. 

Most dealers in the metropolitan 
area said they are running three 
months behind in their deliveries. 


This is especially true in the me- 
dium and low-priced fields. 
|some models and colors, customers 
are forced to accept a six-months’ 
waiting period. 

At Don Allen Midtown Chevro- 
let, Inc., Carlton F. Kellner assist- 
l}ant treasurer, said: “We have been 


deposits because of our inability to 
guarantee delivery.” 

Kellner said the used-car mar- 
ket had been “very active, pos- 
sibly the busiest in our history.” 
C. Ray Palmer, executive vice- 

president of the Brooklyn and Long 
Island Auto Dealers Assn., declared 
that not only the first full week of 
June but the past month had wit- 
nessed the “heaviest demand we 
had ever had. 

“In spite of the record-breaking 
production, we can’t keep up with 
orders,” Palmer declared. 

At the offices of the Automobile 
Merchants Assn, of New York, Jo- 
seph Farlow, general manager, 
agreed that the past month had 
been extremely heavy, adding that 
the demand for new cars had un- 
doubtedly strengthened the used- 


car market.—(Bernard Brown.) 
* + * 


Columbus, O. 


June started out like a jackrabbit 
for Franklin county (Columbus), 








O., new-car dealers as 1,245 new 
autos were sold in the first 15 
days of the month. 


This was far ahead of the best 
previous sales effort for the first 
15 days of the month set in August, 
when the total was 1,029. 

New-truck sales were just as 
encouraging with 132 sold in the 





first half of June. This topped 





minutes to install 
(Pat. Pending) 


For | 


turning customers away all week | 
because we can’t guarantee deliv-| 
jery any sooner than 45 to 60 days. | 
|\In many cases we have refunded | 





Driving safety requires clear-vision, non-glare rear-view mirrors .. . both outside 
and inside the car. SPEAKER Mirrors not only fulfill the service demands for 
which they are designed but over and above this they are attractive additions to 
any car... streamlined in complete harmony with the beautiful lines of today’s 
finest cars, embodying superb styling, quality and craftsmanship, 
Features include: Fine, lifetime chrome finish .. . non-glare mirrored surface... 
widest range of mirror adjustment . . . friction spring-ball socket stays put 
(doesn’t shake loose) . . . double-gauge brass mirror head prevents buckling and 
assures lifetime service .. . mounts on either left or right side . . . theft-proof ... 
no screws showing (concealed Speaker Snap-Screw) ... permanent body installation. 


Yes ... here’s real EYE APPEAL that spells BUY APPEAL! 
GET SPEAKER MIRRORS FROM YOUR JOBBER! 










SPEAKER 
SNAP SCREWS 
Fasten Fast...5 


WINNER ON DISPLAY 


Philadelphia and Cleveland. 





the previous high mark of 121 
set in the first half of May. 


Final statistics for May showed 


that both new-car and new-truck 
sales in that month established 
postwar records. New-car_ sales 


amounted to 2,282 units, while new- 
truck sales totaled 285. 

The best previous records were 
2,063 new-car sales in March of this 
year, and 259 new-truck sales, also 
in March. 

New-car sales by make in May 
were: Buick, 199; Cadillac, 37; 
Chevrolet, 439; Chrysler, 42; De- 
Soto, 45; Dodge, 64; Ford, 441; 
Frazer, 21; Hudson, 146; Kaiser, 
20; Lincoln, 20; Mercury, 104; 
Nash, 79; Oldsmobile, 155; Pack- 
ard, 73; Plymouth, 129; Pontiac, 
145; Studebaker, 113; Willys, 9, 
and miscellaneous, 1. 

New-truck sales were: Autocar, 
1; Chevrolet, 121; Diamond T, 5; 
Divco, 5; Dodge, 12; Ford, 70; GMC, 
24; International, 27; Reo, 1; Stude- 


baker, 6; White, 9; Willys, 3, and | 


miscellaneous, 1.—(Bert D. Strang.) 
* + 


* 


Detroit 

Wayne county (Detroit) 
established a postwar record for 
new-car sales in May when 17,178 
units were delivered. The best 
previous one-month record was 14,- 
845, set in August, 1949. 

New-truck sales also soared in 
May with 1,446 delivered. This 
was the highest total of new 
trucks sold since Sept., 1949, when 

1,550 were titled. 

Used-car sales by new-car deal- 
ers also climbed in May. There 
were 13,098 sold during the month, 
compared with 10,872 in the same 
month last year. 

Used-truck sales in May did not} 
keep pace, however. The _ total 
slipped to 703 units. This was be- 
low the preceding month’s figure 
of 765, but ahead of May, 1949,| 
when only 584 used trucks were| 
sold. | 

New-car sales by make in May 
were: Austin, 3; Buick, 1,186; Cad- 
illac, 470; Chevrolet, 3,268; Chrys- 
ler, 293; Crosley, 4; DeSoto, 162; 
Dodge, 424; Ford, 5,104; Frazer, 
75; Hudson, 515; Kaiser, 107; Lin- 
coln, 123; Mercury, 1,218; Nash. 
452; Oldsmobile, 908; Packard, 
157; Plymouth, 843; Pontiac, 1,- 
332; Studebaker, 509; Willys, 22, 
and miscellaneous, 3. 

New-truck sales were: Autocar, 
1; Chevrolet, 518; Diamond T, 3; 
Diveo, 10; Dodge, 62; Federal, 35; 
Ford, 643; GMC, 66; International 
57; Mack, 6; Studebaker, 25; White, 
7; Willys, 10, and miscellaneous, 3 
—(Bob Gordon.) 

* 


* * 


Rhode Island 


A postwar high in new-car reg- 
istrations was established in Rhode 
Island during May when 2,778 auto- | 
mobiles were titled, The total was 
the highest for any month since | 
May, 1941, when the alltime record | 
was achieved. 

New-car sales in the first five | 
months of this year totaled 12,457. | 
The total far exceeded the 9,940 
sold in the same period of 1949| 
and was only slightly behind the} 
record 12,562 new cars sold in the} 





first five months of 1941.—(Jack | 
Sullivan). 

* * * 

Phoenix 


The first five months of 1950 put | 
1949 new-car sales records to shame | 
in Arizona. The state reported 10,- | 
015 new cars sold in Arizona 
through May, as compared with 
6,557 units sold for the 
riod in 1949, 

New-truck sales in the first five 


same pe- 





IN ATLANTIC CITY—Crowds at the Steel pier look over the 


Oldsmobile 88 two-door sedan which won the recent 2,178-mile Pan-American road race 
| from the northern to the southern border of Mexico. Hershel McGriff, driver of the win- 
ning car, is at the extreme right facing the camera. This car, with over 22,000 miles on 
its speedometer, has been on display in several cities, including New York, Detroit, Chicago 


dealers | 








| Al 


months of the year numbered 2,434 
against 1,969 for the same period 
last year. During May, 1950, Phoe- 
nix dealers sold 784 new cars and 
136 new trucks.—(Shel Engel). 
-—- a dent 
Adds MG Midgets 
Newman & Altman, Inc. 
ard), 613 S. Michigan St., 


(Pack- 
South 


Bend, has been named the South 
Bend dealer for the 


British MG 
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On or Off With a Quarter Turt 


Heavy %-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each.....$ .2 
Packed 12 to Box- 


Money-Back Guarantee 


IMMEDIATE DELIVERY 
If Your Jobber Cannot Furnish 
Order Direct from . . 


HOUSER ENGINEERING & 
MFG., INC., Bluffton, Ind. 


Over 100 Service Items 
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ALLENTOWN, Pa.—In celebra- 


tion of Mack Trucks 50th year in| were 


business, a new model “A” Mack |ning for long-range objectives. 

left here with a message from! The solution of the traffic cri- trander, opera- 

Mayor Donald V. Hock to 19 may-| sis, Housel said, is to build high- sions manager. 

ors in various parts of the U. S. ways adequate to meet the fu- Marshall : will 
The message calls attention to ture requirements of highway serve ae & epestal 

Mack’s nationwide golden anni- | transportation. ial? . vepeenenth- 


versary celebration and its cur- 

rent educational campaign to in- 

form the public of the importance 
of trucking, motor transport and 
highways to the nation’s welfare. 

Although Mack also has plants 
in New Brunswick and Plainfield, 
N. J., and Long Island City, N. J., 
Allentown was selected for initiat- 
ing this year’s celebrations because 
for years it was the only home of 
the company which opened its Al- 
lentown plant in 1905. 

Prior to the launching of the 
Model “A” truck, Mack executives, 
headed by E. D. Bransome, presi- 
dent and board chairman; the 
board of directors; Allentown’s 


Mayor Hock, and other guests met 
for luncheon at the Lehigh country 


club. 


yuest speaker at the 
was William S. Housel, 


sity of Michigan, who spoke 
“Highways of the Future.” 

Holding that the only way to 
meet the nation’s motor traffic 
crisis is to build highways ade- 
quate for modern motor trans- 
port, Housel said: 

“If America is to have a highway 
system adequate for its motor 
transport, the public must be awak- 
ened to face the realities. And sel- 
fish motives must be submerged in 
favor of the public interest.” 

“Our present highway system is 
in serious trouble,” Housel said. 
“Increase in the use of highways 
has far outstripped the construc- 
tion program, Evidence of their 
inadequacy comes 
sources—the mounting toll of death 
from highway accidents, the rapid 
deterioration of primary roads from 
the ravages of climate, the stress 
of increasing volume and magni- 
tude of traffic and the virtual 
breakdown of farm to market roads 
when subjected to abnormal] weath- 
er conditions.” 


The trouble with our highway 


‘ye CHROME 
PA asaaa tt a ¥3 


NAME PLATES 


DEALERS: 


Mack Marks 50th Year 


Half Century Progress, Educational Program 
Noted in Allentown Celebration 


27 


Marshall Given 
L-M Field Post 


DETROIT.—The appointment of 
Lewis K. Marshall as field rela- 
tions representative for Lincoln- 
Mercury has been 
announced by 
Stanley W. Os- 









|systems, he continued, is that they 
not built by advance plan- 


Speaking on the growth of truck- 
ling as a key factor in our na- 
|tional transportation system, Mack 
President Bransome charged that 
some groups are trying to obscure 
the facts about the importance and 
| position of trucking. “The charges 
| against trucks are simply not true.” 
| Bransome quoted the National 
| Transportation committee, consist- 
ing of, among others, Bernard Ba- 
ruch, and the late Calvin Coolidge 
and Alfred E. Smith. Two decades 
ago it predicted: 

“One thing is certain. Automo- 
tive transportation is an advance 
in the march of progress. It is 


tive of the opera- 
tions manager in 
maintaining _liai- 
son with plants, 
sales offices, and 





Lewis K. Marshall 
selected dealers and customers. 
Since the end of World War II, 





Marshall has been president of 
Northeast Motors, Inc., a Ford 
dealership in Portland, Me, From 
1933 to 1941 he was general service 
manager for the Pontiac division 
of General Motors, after having 
held other assignments in that or- 
ganization. Until recently, he was 
vice-president of the Maine Auto- 
mobile Dealers Assn, 


THE OLD AND NEW IN MACK TRUCKS—Still running on its original 30 horsepower 
four-cylinder engine is this 1906 model Mack truck. Sitting at the wheel is Edwin C. Xander, 
64, who helped build it in that year. Talking to him is Mack's Allentown (Pa.) factory 
manager, T. J. Zeller. Behind the old truck is a new Mack, a golden anniversary Model 
A-40, horsepower: 140. This year marks Mack's 50th year on the American automotive scene. 
The Mack brothers, founders of the company, sold their first vehicle in Brooklyn, N. Y., 
at the turn of the century. Mack is celebrating its golden anniversary this year with a 
series of special events throughout the nation. 


Editors Listen |[c2s.2" 


jcome articulate and take greater 
jinterest in things going on outside 
|factory gates,” he declared. 





luncheon 
professor 
of civil engineering at the Univer- 
on 


from many} 


here to stay. We cannot invent re- 


railroads.” 

Then he noted, “Competition is 
what has made this nation pros- 
per. . . . When and if airplanes 
take over long distance hauling, 
We woOn’t stand in the way of 
progress.” 

The nation, he added, is saddled 
with highways built for another 
age and other forms of transpor- 
tation. What is needed to solve the 


built to meet the needs of modern | 


traffic. 


Strictions for the benefit of the 


public 
tem—as we 


Ford, 


| Articulate Businessmen 


Seen Needed 


PROVIDENCE. 
industry must tell its story simply 
and completely to the American 
if the free enterprise sys- 
know 
survive, Charles J. Seyffer, north- 
eastern regional sales manager for 
National Editorial 
Assn. at its meeting here, 

“That’s why business is becom- 


current traffic crisis are highways — a of the need to be- 


told the 


“That is also why, 
said, 
- Business and 


greater 
it today—is to 
panies.” 


Seyffer told members 


today,” 
“we find business men _ be- 
coming more anxious and willing to 
express themselves on the 
of the day—and to explain to a 
extent the policies, 
ciples and programs of their com- 


of 
NEA he was confident that with 
the help of a free press “business 
will take its rightful place as one 
of the keystones of the community.” 


' i jaasiaiii 
; Rosenberg (Tex.) Deal 


Sold to Burgess and Son 


Lane Motor Co. (Hudson), Ros- 
enberg, Tex., has been purchased 
by M. M. Burgess sr. and M. M. 
Burgess jr. of Houston. 

The firm was organized in 1934 
by James and George Lane, who 
sold it to the Burgess’. The new 
owners said the firm will continue 
under the same name. 


issues 


prin- 


the 














Describing the Mack plant as | 


“the pride of Allentown,” Mayor| 
Hock said the company had helped | 
make the city an important indus- | 
trial center. 

Toastmaster of the luncheon was 
Ted J, Zeller, factory manager of 
the local plant. | 

“The economic health of the 
entire country,” Zeller said, “de- | 
pends on the service and effi- 
ciency of motor trucking. In turn, 
the service and efficiency of mo- 
tor trucking depend on two fac- 
tors—better roads and the sup- 
port of an informed public.” 

Mack’s four plants have a total 
of 8,597 employes, Last year they 
received in wages, salaries, social] 
security taxes, contributions to pen- 
}sion fund and group insurance a 
total of $29,450,909. Mack’s net 
sales last year totaled $78,327,909. 


Alabama Officers 
Discuss Workers, 


Set Oct. Parley 


MONTGOMERY, Ala.—Employer- 
employe relations, renewed mem-| 
bership efforts and plans for this} 
year’s annual convention were dis- 
cussed by officers and directors of 
the Automobile Dealers Assn. of 
Alabama, Inc., at a meeting here 








The Modern Advertising Plate 
With Customer Eye Appeal 


Write TODAY for beautiful full- 
size FREE SAMPLE . . . Yours to 
keep and compare! 


@ NO OBLIGATION © | 
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WHISTLING TANK FILL SIGNAL 















SCULLY, SIGNAL COMPANY 





in 1950 over 1,000,000 cars will 
be factory equipped with 
VENTALARM * Signal 


The car you sell 
deserves one. 










92 First St., Cambridge 41, Mass. 


Crosby Motors. 


last week. 

President George W. Cox of Boaz 
and other association leaders em- 
phasized the importance of build- 
ing stronger ties between the deal- 
er and his personnel. 

This can be done through greater 
stress on employe insurance pro- 
grams, favorable working condi- 
tions and other benefits to workers, 
Cox said. 

Executive Vice-President Frank 
R. Broadway and Membership 
Chairman W. M. Turner of Selma 
outlined plans to obtain 100 per- 
cent association membership before 
the organization convenes in an- 
nual session at Biloxi, Miss., Oct. 
8-10. 

Rush Stallings of Montgomery, 
chairman of the public relations 
and safety committee, reviewed re- 
sults of a statewide traffic safety 
meeting at which auto dealers were 
hosts to the state’s public school 
superintendents. That meeting 
stressed the need for expanding 
driver training. | 





Jones Names MacMillan 
John R. MacMillan has_ been 
named sales manager of George R. | 
Jones Co. (Chrysler - Plymouth), | 
Spokane, Wash. MacMillan was 
manager of the Commercial Credit 


five years president of MacMillan- 
i 









Have You Ordered One 





—for Yourself—for Your Salesmen? 





1 GUIDE 

ft 
RUUD) 
ARAL 
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Heavy demand has forced a third print- 
ing of John Munn's new book, "A Guide 
to Automobile Selling.” 
Here are what prominent dealers 
about the book: 

"Your book impresses me as a most timely, well 


prepared and valuable text." 
B. B. Burns, Decatur, Illinois (Dodge) 


say 


"A&A Guide to Automobile Selling’ is all that the 
name implies! You have covered all of the phases of 
automobile retailing which have any real bearing on 
the subject and every phase is expressed in concise 
language." 

J. Saxton Lloyd, Daytona Beach, Fla. (Buick-Cadillac) 


"| have read your ‘A Guide to Automobile Sell- 
ing.’ | like it. It's good. It's full of the things a 
salesman can get his teeth into. | believe it would 
be particularly helpful in these most trying times 
just ahead." 

M. G. Stevens, New Orleans, Louisiana (DeSoto) 


“Il have read very carefully ‘A Guide to Automo- 
bile Selling," and | want to sincerely compliment 
you, as you have done a fine job. There is no ques- 
tion in my mind but what every dealer and every 
salesman in this business would be better off if 
they had the opportunity of reading this book care- 
fully and were deeply impressed with many of the 
sound fundamental principles which it contains." 

Hildemar E. Johnson, Youngstown, Ohio (Dodge) 


“It is my conviction that there is an army of 
salesmen in this industry who would benefit from 
owning and reading your book, not only once, but 
from time to time." 

L. M. Stewart, St. Louis, Missouri (Chrysler) 

"| think you have done an excellent job in out- 
lining the fundamentals which are so necessary for 
every salesman to follow if he desires to make the 
selling of automobiles his life work. It is brief and 
to the point." 

Fred |. Lyle, New Kensington, Pennsylvania (Ford) 


"| have read a lot of ‘stuff’ on speech and sales- 
manship and | know when I've got the genuine ar- 
ticle, the real ‘McCoy.’ You are making a significant 
contribution in the automotive and sales field." 

Elsworth F. Du Teau, Lincoln, Nebraska (Chevrolet) 


Hurry .. . Get Your Orders in Today! 
$3.50 per Copy Postpaid 





BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


Corp. for 15 years, and for the last | 2666 Penobscot Building 


Detroit 26, Mich. 











POINTERS 


for car buyers 









The Simple Truth About 


“EASY TERMS” 


It is often more convenient to buy a car out of 





income, rather than pay cash. 





So it is 


important to keep this cost as low as possible. For 


But to do so involves additional cost. 
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BIRTHDAY GREETINGS POUR IN—Employes of Mansfield Tire & Rubber Co., 
O., showered G. W. Stephens, chairman of the board, with more than 2,600 birthday | 
greeting cards on his 70th birthday. President of the company for 27 years, Stephens wes | 
| also tendered a civic award as a birthday remembrance. The Mansfield chamber of com- 
merce presented him with a silver tray in token of his years of community service. In 
the photo, Stephens, center, looks over some of the greeting cards. At his right is R. R. 
Weaver, president of the company's 25-year club, and at his left is Louis Heuss, secretary 
of the club. 





| 
| 
| 


Mansfield,| gers... . 


terior becomes—the more gadge s 
it boasts—the more dangerous t 
becomes. Such things as rado 
knobs, ornamental door handle, 
defrosting fans, spotlight handl:s 
and trick sun shades may be hanc , 
accessories, but they can becorr 2 
lethal weapons in a smashup.” 

It was pointed out that all po-- 
sible head-impact surfaces shoul! 
be smooth and that dashboard 
should be covered with a crushabk 
non-bouncing padding. 

* * + 
“QGOME kind of body restrain 

“’ should also be provided,” Pop 
ular Science said. “This can be done 
in the form of seat belts and 
shoulder harnesses or cush- 
ioned body-control panels that can 
be pulled out to restrain passen 


Dye and his Cornell associates 
have two thoughts about prevent- 
ing steering-wheel injuries. One 
is to substitute steering levers 
for the wheel, and the other is 
to provide a telescoping steering 
post that would collapse under 
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instance, twenty-four months of financing service 





costs twice as much as twelve. 





The cheapest and best way to buy on time pay- 





ments is to pay all you can down and pay as much 






per month as you can comfortably afford. 






By Tom Hewitt 
Staff Writer 
YHE THIN MAN is conducting 
experiments to make cars safer | 
at Cornell Aeronautical laboratories 
in Buffalo. 

But the principal in this case is 
not the radio detective but a joint- 
ed, full-size sheet- 
aluminum figure 
of a man. The 
Thin Man’s car- 
test cockpit is a 
horizontal, two- 
dimensional] affair 
that rides on two 


Don’t be misled by so-called “Easy” payments. 





‘Take time to check on all costs as well as services 





proposed when you buy. 






ASK ABOUT THE GMAC PLAN ... The 


PLAN that has helped millions of car buyers to 






MATIONAL SAFETY 
COUNCIL'S 


es 
oa 


satisfied ownership. 








y, 


A Specialized Time Payment Sue ice 


for the following General Motors products | rails mounted on AUTOMOTIVE 
the laboratory NEWS 

CHEVROLET - PONTIAC - OLDSMOBILE oor, In this rig (=m 
t in an is 

BUICK - CADILLAC FRIGIDAIRE hetieed and halted to measure the 


amount of impact a human re- 
ceives in an auto crash. 

The experiments, which are 
conducted by Edward R. Dye, 
chief of the laboratory’s develop- 
ment division, are reviewed in the 
July issue of Popular Science. 

Because cracked skulls are one 
of the major causes of crash cas- 
ualties, most of the experiments so 
far have been directed toward find- 
ing out what happens to a rider's 
head when a car smashes up. 
— 7 * + 


AUTOMOTIVE ‘NEWS WANT ADS have been proven the quickest, least expensive | arpy i 
method of reaching the men who want what you have or have what you want! See ESTS with the Thin Man,” re 
the back pages of this issue. | ports the magazine, show 


in 
De 


THE ORIGINAL 


AUYO-SERY 


*T.M, Reg. U.S. Pot. Off. by LC.P. Co. 


DISPENSER 
Le a | 


DELCO APPLIANCES - DIESEL ENGINES 
Also Used Cars of All Makes Sold by General Motors Dealers 


GENERAL MOTORS ACCEPTANCE CORPORATION 


The Above is One of a Series of Adver- 
tisements Now Appearing in Over 300 
Newspapers Throughout the United States 











ON THESE PROVEN 
PROFIT-MAKERS 
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Every car owner is a prospect for the Auto-Serv Dispenser for Kleenex Tissues! Just the 
thing for homes, offices, shops and stores, too! Standard size Auto-Serv fits under glove 
compartment . . . holds a 200-sheet Kleenex box. It is available in metal with chromium- 
plated face (A) or in block, beige, marbleized brown, antique ivory or pastel grey plastic 
(B). Overall size 103,‘ long, 5%," deep, 2%” high. Priced to sell and easy to install. 


Sales-building pull-out slips in 100 million Kleenex boxes carry the story of Auto-Serv right 

into your prospects’ homes, directing them to go to the local car dealer for car comfort 

installation. Add to this a variety of hard-hitting dealer helps — catalog sheets, counter 

displays, window banners — everything you need to cash in on the big demand for Avte- 
~~~ -Serv dispensers. Miflions of Auto-Serv Dispensersatready in use! 


This all-plastic Auto-Serv is simple 


for home or office use. 
ivory or pastel grey. Sold in twin 


the only proven, accepted tissue 


prices, write today to 


Cornell Holds Tests 
To Make Cars Safer 









POCKET-PACK AUTO-SERV BRINGS YOU ADDED PROFITS 


car doors, it can be quickly removed for use in purse or pocket. 
Offered in black, beige, marbleized brown, antique 


WRITE FOR DETAILS AND PRICES. Plan now to cash in on Auto-Serv .. . 


details about liberal dealer discounts and profits protected by Fair Trade 


GANTNER INDUSTRIES, INC. 


500-pounds pressure. 

Other auto changes advocated by 
| Dye are: 

1. Have all seats except the driv- 
|ers’ face the rear, Driver could 
use a body-restraining device. 

2. Produce cars with heavier car 
frames and with a built-in roll- 
over frame. 
| that at a deceleration of 5G, which ' 


is the minimum in a_ bad ind, Designer Revere 


smash-up, the head of a 180-pound 
Speed Governors 


man, not tensed for the crash, will | 
|hit in the vicinity of the top of 
For All Autos 
The man credited with design- 





the windshield frame with a skull- 
splitting impact of about 3,800 inch- 
pounds!” 

And few skulls, the tests have 
shown, can withstand an impact, 
against something hard, of more 
than 600 inch-pounds. 


“The public . . . must encour- 
age automotive designers and en- 
gineers to build safety into their 
cars,” the article states. “We can 
do this by not demanding useless 





has driven approximately 500,000 
miles in 51 years without a major 
|traffic ticket or accident thinks 
the best way to reduce road acci- 
dents is to put a governor on all 
except emergency vehicles. 


Edward C. Dennert sr., 74, of 
Detroit, said that if a_ vehicle 
speeded past 35 miles per hour in 
the city or 45 in the country the 
governor would start a red light 
flashing on the outside of the car 


The retired auto designer said, 


Unta gged Drivers | however, that his plan is some- 


Sought i un Dallas | thing for the future. 


Dennert offered these tips for 
A campaign aimed at “getting” 


| traffic safety: 
an estimated 35,000 drivers without 1. Use the rear-view mirror fre- 
aoe in Dallas will be launched | quently. 
| Aug. 15. 2. Keep in the 
| A plan. has_ been approved | ever possible. 
whereby traffic blocks will be set) 3. Obey all traffic laws 


up to check licenses of all drivers. | 
Good Gassing 


All motorists without licenses will 
Vilwaukee Station Men 


| be taken to court. 
| The drive is described as another 
Give Safety Advice 
Milwaukee's gasoline station men 


|move on the part of Dallas’ traffic 
commission to curb an increasing | 

are attempting to get motorists to 
| drive more safely. 


‘traffic death and injury toll. 
They have been urged by A. S. 

Frederickson, chairman of _ the 
city’s safety commission, to give a 
short safety message with each 
| tank of gas. 
| The advice is brief as follows: 
| “Please drive carefully when you 
| pull out of here.” 

“Take it easy on the road.” 

+ * 7 


2,000,000 N. J. Drivers 
New Jersey will have 2,000,000 
licensed drivers by the end of 1951, 
it is predicted by State Motor Ve- 
|hicle Director Ferber. There were 
1,778,708 drivers at the beginning 
}of April. 


frills and living-room comforts on 
our Sunday afternoon drives. 
“The more _complicated a car in- 








inside lane when- 






THE SALES BUILDER ON THE 
LEFT WAS MADE FOR YOU!... 
it reminds people on sight that 
for year-‘round motoring com- 
fort the entire family cannot 


choose a more practical acces- 
sory than AUTO-SERV. 


It's PORTABLE for Point-of-sale 
DEMONSTRATION and BACK- 
UP STOCK puts you in business 
IMMEDIATELY. Permits custom- 
er to make quick, favorable 
decision. 















































Horn Warning Issued 
| With Wedding Licensv 
PHILADELPHIA, — Police 

here believe that a wedding li- 
| cense is not a license to blow 
| one’s horn. With each marriage 
license handed out at city hall, 
the customer also receives a 
message from the police. 

It tells the prospective bridal 
couple that it is unlawful to 
sound car horns except when 
reasonably necessary for the 
prevention of accidents. Ending 
on a polite note, the message 
says, “The Philadelphia police 
take this opportunity to request 
that you and your wedding part; 
abide by the above rules whil: 
driving on the streets and high 
ways, especially during you 
contemplated nuptials. Than) 
you and good luck.” 





5 inches long 
3 inches high 
& l inch deep 





and easy to install under window trim of 
Also ideal 


pack box. 


dispenser accessory sold in volume! For 
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us ‘t B l 7 . | O d d oa Buyers Cheerful 
rad.o ootieg Irial Ordere ier Pics 
ndle s, aa ' ver Frospects 
ndl:s Evasion of Sales Tax Is Charged F R 6 °50 
andy | | To Alleged Detroit Ring or hest of ~ 
rd (Continued from Page 1) CLEVELAND. -A note of cau- 
pos- Bae , ; _ tious optimism marked predic- 
houl:] following Detroit firms: Clark Auto|delivered to the Man-O’-War Pub- tions on business conditions by the 
pard Sales (Pontiac), 13111 Woodward | lishing Co., a dummy organization National Assn. of Purchasing 
abl: Ave.: Rund Motor Sales (Oldsmo-|set up by Harper, according to Agents at their 36th annual con- 
bile-Cadillac), 5805 W. Fort St., and | Capt. Edward Cooper of the Mich- gen : 
Frost-Avis, Inc. (Ford), 12625 Grand | igan state police. vention here. 
; River Ave. | Meanwhile, according to court Of those who reported on the 
rain . : 
Pop Authorities claim that the ring | testimony, Rund Auto Sales, was economic outlook, some saw a de- 
done also did business with at least | delivering 88 new cars (39 Cad- cline from the peaks of the first 
and | 30 other new-car dealers in De- | illacs and 49 Oldsmobiles) to the half of 1950, but most thought sec- 
-ush- | troit last year, buying cars on a | Ting. In most “a no license ond-half prospects were better than 
- ean | fleet scale for ultimate resale to plates eee put on t e cars, nor K-F MEN STUDY HYDRA-MATIC—Service managers and mechanics of Kaiser-Frazer dealer-|in the same period of 1949. 
seen | other dealers all over the coun- was any sales tax paid. ships throughout the country have been getting training in servicing Hydra-Matic trans- . ial b 
: try To all intents and _ purposes, | issions which are available in the company's 1951 models. The combination shop and From a survey of industri uy- 
EL 5 1 : it |Rund official id i ost ier lecture work is conducted in small groups by K-F service representatives. One such session|ers, R. C. Swanton, chairman of 
ates Makes invo ved in the sales, it S said in court, Y|is the above at which an Emeryville (Calif.) dealer group learns about the unit from|the association’s Business Survey 
; was said. included Cadillacs, Pon-|thought the cars were destined for | R. W. Nauman, K-F district service representative. ; 
ent- ; , : IF ates hinment ty common carrier to! —__—— _ — —____._|committee, reported 53 percent of 
One tiacs, Oldsmobiles, Fords, Mercurys, | Ship n y those contacted predicted good 
nena "naam Dodges a a ae Fort Wayne, ne , ode oa i "ed a“ Ra got the dollars. If we're guilty, a|pusiness through the end of 1950, 
r is uthorities say at in many : e re: elr dealings | lot of dealers and factory officials|and a levelling off by mid-year. 
ring cases the new cars sold to the ring|(“HARLES WILSON, Rund gen-|with the ring. |haven’t got such clean hands| However, 23 percent saw _busi- 
der were not surplus stock for the sell-| ‘4 eral manager, said that at the| However, Raschid charged, “there | ell ha ; =| ness remaining good through th 
ing dealer, but were obtained on|time of delivery of each car his;has been double evasion here | either. We'll have the right to sub- ol - the a aaa 7 © soma 
4 an over-quota basis from factories, | firm always received a bill of lad-|These people were not licensed un- | pena at a trial, which will hurt a wouldn't vaiaas a guess ond 
yy] These cars later wound up in other|ing stating that the car was to be/der the Michigan Sales Tax act.’ |lot of people a lot more than it} yy] Seven percent pin conan 
iriv parts of the country at prices well| picked up by a haulaway and taken Throughout the examination of | ¥:1) ys.” aah a ion fo 
nai below list, making it difficult for|to Fort Wayne. the defendants, defense attorneys ; a x g e. 
ou new-car dealers in those sections Wilson was not asked to ex- sought to bring the names of fac- 2 ae a in 
to compete with used-car dealers,| plain a check made out for $12,- tory executives into the case. 
| Car | it was said. 653.90 to Rund Motor Sales as “Such transactions,” stated Har- 
roll- | * * & payment for four of the Cadil- |ris, “could not be consummated 
‘TESTIMONY brought out that lacs by Neff Motor Sales of 124 without the blessing of factor 
two of the new Pontiacs sold Sproat St., Detroit, located only -—— oe a . 
by Clark Auto Sales to the ring| ® few miles from the Rund deal- aid E arris’ client, arker, the 
ended up a few days later on a| ership. | | alleged “brains” of the ring: 
used-car lot in Memphis. A Pon-| Authorities say that although | ‘We got the dimes. Other peopl od 
tiac dealer immediately lodged a songs Mag A Fg Ban: A robe by v nN ; 
complaint with the factory, writ- | the eee ee aes e e ; ¢| Y 
ing, “I think these cars are com- on centage ll oc ae ds a 125 Antique Cars 
i ing from Detroit.” e, ne - : 
ign ire re 
who Clark Auto Sales, according to gy did not deny In Buffalo Auto u Re @ DD e € i © N 
1,000 | court testimony, delivered 86 new | thi, allegation. But, they told Cl b P d . 
ele Pontiacs to the ring last year at| jigge Maher, under Michigan law | <4 u arade 
— i ce a ao. pong aoe it is the dealer’s duty, when a ca1| BUFFALO.—Fifty years of auto- ei 
ali | ber . Se cars WeTe|is to be delivered outstate, to select |mobile history, capsuled in what 
the carrier and pay the transporta: | was billed as the “world’s biggest” F 
tion charges involved. |parade of antique cars, marched = *“¢ et. % 
i of Fe ee |through Buffalo last week before Cs in i. 4 iN © N c ts i N G be) 
a ATTENTION!!! | JOSEPH RASCHID, assistant an estimated 50,000 spectators. 
In Wayne county prosecutor, in his} Officially the parade, one of the 
the Out-of-State Dealers | summation, made no attempt to|most colorful ever staged here, rae 
= mone - ||absolve dealers of sales tax liabil- |marked 50 years of service by the aa 
; Detroit's newest and largest ||ity. He agreed with Judge Ma- | Automobile Club of Buffalo. ONE OF THE NATION’S 
aid, 4 ' h 150 el ———— — — Most popular spectacles were the is 
me- used car lot has clean 125 old-time cars. They represented | "ede Mu 
late models to Wholesale. || Service Program mre than 50 makes and came from LASDEIS AID OST MODZSS 
for : eight states and Canada. Forty : PRODU “TION FOUNDRIES 
Draws 91% of came from Michigan aboard a els 4 9 
fre- acai wad aoe diheee « oO D. & C. steamer which speeded its : 
ar shipping Ch ] D | . schedule in order to dock here 30 as 
1en- arrangements made. rysier eaters minutes before the parade. 
ae 5 ¥ New-car models, at least three of ‘ pre 
of te cattars Ceca ee, [me make; nine big floats and as Pll ddt alse Lid 
Leon Magid, Manager || dealers have enrolled in Chrysler's | ny, bands rounded out the line ieee ee 
snaeaitalias Master Technicians Service Confer- Spectators ogied. grinned. lauel a 
ence, according to F. E. Van Hal-| as they recognized nearly-forgotten FOUNDRY DIVISION 
LEO ADLER, INC. teren, Chrysler division director Of | autre De , . ae " 
DeSoto-Plymouth Dealer a. oo es Included was a 1909 Maxwell 
nen 12100 Livernois, Detroit 4, Mich. || |. toaining peageam enrried on in| cae co eee 208 MAIN OFFICE AND MANUFACTURING PLANT 
s to Phone TExes 4-1008 the dealer's establishment to in-|falo), a Pope Hartford roadster, a CHATTANOOGA 2, TENNESSEE 
struct service personnel in the best | Stoddard Dayton, a Stutz, a Stanley 
.8 methods of car maintenance, serv-| Steamer, a Cartercar and a Reo. 
the SSS ———— fice and repair. sates 
ea Training materials are supplied | - 
ach |to the dealer in the form of sound | Bouncing Along 
|slide films, complete instruction | 
guide sheets for group leaders, Rubber Roads Tested 
” are rat agree, "es In Gotham 
and reference booklets on each sub-| , AKRON.—More than 60,000 cars 
LOCKS FRONT OR| ject for each person taking the daily will drive over a section of 
REAR CAR DOORS| | course. rubber-paved roadway recently laid 
From INsiDE!|| The monthly training meetings |" New York's West Side highway. 
000 lare concluded with working dem- This will be the most severe test 
951, onstrations of the service functions|"UDber paving surfaces have yet 
Ve- lunder study and a questionnaire received, according to Firestone of- | 
ere A a » subi * ,n.|ficials, who helped supervise the HYDRA MATIC 
ing SIMPLE INSTALLATION a pe polly ting a A se project with Manhattan Borough = 
WITH DIME OR SCREW DRIVER F eee 8 grades are kept! maoials 
SAF <S require o n ° e i , ; > ¢ 
ood on oS noe mea! a oan a. A one-year certificate is awarded Another experime ntal rubber TRANSMISSION EXC HANGE 
rible accident save a precious life. ito each man who completes 12 con- road was recently laid near Des 
23,000,000 PROSPECTS — SELLS ON SIGHT! || -.outive sessions with = d f Moines, in an area where most of 
SAFE-LOCK fits 23,000,000 cars in use today—all or Ss a grade o traffic will be heavy trucks and/ 
cars with center opening doors except new Stude- 70 percent or better. More than . . y 5 | FO 4 4 USH JO ie 
bakers. Retails at one dollar and is packaged one |! 40,000 Chrysler - Plymouth dealer | ‘Tilers. In all, five rubber road sec-| JMMEDIATE SHIPMENT— 
eye- , 7 s . 2 ‘ ire. . 1 ; 
i. SEE YOUR JOBBER «wo color counter display || employes have already successfully tions have been a a Fire Hollingshead Exchange assures a guaranteed If you wish shipment of 
I- Oe WRITE FOR a 2s completed one full year of this spe- mene s supervision during the past Hydra-Matic unit shipped the same day — wa exchange transmission 
> for you! ne cial training and have received the "utes ween of whber: we ready for installation, with full instructions. before a old "ot 068 
EMDON PRODUCTS COMPANY, DEPT. AN- »-Ver r¢ é s es ; yere received,a eposit Oo ’ 
i, 114 EAST UNION STREET © PASADENA 1, CALIFORNIA one-year award. fused in the New York roadway, | GUA RANTEED PERFORMANCE will be added to your in- 
a | processed, synthetic and natural, | Completely reconditioned, run-in and block voice. (To avoid C.O.D. 

} : y . |but only processed rubber was tested—guaranteed 90 days or 4000 miles. charges, send $160 in 
al N. H. Dealers Hold Shou mixed with asphalt for the motor SAVINGS IN COST— advance). Upon receipt 
Lo CAR DIAPE AS At Toll Road Opening |freight roadway in Des Moines. a a ae : of your unit the deposit 

; 4 : Perfectly overhauled Hydra-Matic Transmis- sa : 
- PORTSMOUTH, N. H. — | in connection wih the many) sion (any model) costs just $95. No worry will be refunded immed- 
1° Protects Floors (UTPS)—An automobile show |TUbber paving projects being| °° sei no weities. — : ’* | iately. Freight f. 0. b. 
g featured the opening of the new |!aunched in different parts of the : ei : ’ Chicago. 
- toll highway at the Hampton- |country, Raymond C. Firestone, Write, Wire or Phone Today for Details 
- Exeter interchange June 24. | vice-president in charge of research = oes 
- | About 125 dealers accepted and development, predicts that: erase , Ds. HOLLINGSHEAD 
| State Highway Commissioner Rubber paving surfaces may ¢ 
’ Does away with mess on show room floor, | Frank D. Merrill's invitation to |help solve the highway mainten- MOTORS CO. 
; Fits snug under car — catches all Grease display new cars at the dedica- | ance and construction problems Authorized Oldsmobile Dealer 
: and Oil Drippings. Snap on easy, made tion ceremonies, according to | confronting our states. When prop- | 2550 S$ Michigan Ave. Chicago 16 
of Grease-Proof Material, Guaranteed. Philip S. Dunlap, president of lerly mixed with asphalt, rubber j Somes CA r 5. 
. Stole make of Cor. Order Todey. -™” | the New Hampshire Automobile |makes roads last longer and re- ee ben of Gene te 
FRANK D. JACKSON, JACK-BILT CORPORATION Dealers Assn. quires less time and money for| na en ip ee fide Mines. = 
- 906.3. ntral Street Konsas City 6, Mo. = : ——|repair and maintenance.” a 
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Wild Rumors Current .. . 


Dealers Told to Avoid 
Panic in War Scare 


(Continued from Page 1) 








the batteries were dead in a few | have increased an average of from 
months. | $100 to $200. 

It might be well, said automo- | One used-car dealer having a 
tive experts, for dealers to warn | number of 1950 Cadillacs on hand 
customers against such foolish- | purchased in the East has priced 
ness. them at $1,300 above new-car de- 
| livered prices here. 
Sales of trucks have also shown 

great increase. Dealers are 
slightly pessimistic about the out- 
look that war is inevitable and the 
production of automobiles will be 
like I was last time,” she said. cut off as soon as war is declared. 

“Lady,” the dealer told her, “it Summ BARNARD. 
doesn’t look like a war is coming. . + & 

But if it does, you aren’t going N Orl 
to be going anywhere, anyway.” ew Urteans 

He was referring to stiff civil- K CREAN trouble has not yet 
ian controls which would prob- affected sales and prices of new 
ably be imposed immediately in |and used cars here as far as the 

public is concerned. Both ends of 


case of war. 
* * # the business are running normal 
REFERRING to mass produc- | With the usual demand for new 
tion, auto experts say that | C4rs. 
everybody will know it if a plant Dealer new-car stocks are prac- 
converts to war production. It 
takes so much time and involves 
so many people that it can’t be 
kept a secret. 
There is, of course, a master 
plan for conversion to war pro- 


* * * 


S FOR cars, one dealer told 
of a woman who drove up {a 
with a 48 Buick and breathlessly 
demanded a ’50 model right away. 
“I don’t want to get caught 





selves more than the public are in 
a dither concerning the war scare 
due to the possibility of conversion 
of plants to wartime material. 


Normal activity and too early to 


duction, and the red tape can {determine any effect is consensus 
be cut to nothing flat. of all new and used-car dealers. 
But still these steps must be Gorpon HeEsert. 


taken: ia dete ' * * * 

1. There must a determina- ° 

tion of the weapons to be built. Memphis 
2. It must be determined who HILE no definite large-scale 
will build what. buying trend has developed 
8. Machine tools mut be built. | here as a result of recent war scare, 
4. Feeder parts plants must be {there is an undercurrent of nerv- 
ousness, and some dealers are put- 


activated. 
ting themselves in position to be 


5. And finally 
stage is reached. ready should panic purchasing 
begin. 


Auto men predicted that this 
would take something like 12 On-the-fence prospects who 
months at least. have been waiting for further 
So, the auto authorities say, | price drops are making up their 

don’t get excited about overnight minds to buy now. 
Rumors early in June started a 


the assembly 


changeovers. They just aren’t in 


the cards. ie ae lrun on tire supplies, which has 

: increased markedly with the Ko- 

Here are reports from various!,can news. One Memphis dealer 
cities: 


had a long-distance call from an- 
other state for 500 tires. The source 
Los Angeles of this rumor has not been trace- 
OUTHERN CALIFORNIA new /|&ble, but the content of it was 
and used-car sales have reached |that tires were to be rationed. 
tremendous proportions since the A survey of both wholesalers and 
feeling that 
hysterically slanted news reported 
late models'either by the press or radio com- 





announcement of the Korean situ-| retailers reveals the 
ation. 
Used-car prices on 







AUTO TURNTABLES 


The Finest at Low Cost 
No Wiring—No Foundation—No 
Anchorage—No Assembly —No 
Installation 
Macton Turntables consist of only 
a 2 parts—the base holding the 
driving mechanism and the runway. Anyone can put it 
together in a jiffy. All you do is plug in—turn on the 
switch —and Macton starts working for you with motion 
that means attraction and more sales action. 


Many Other ATTRACTIVE Features: 


© Collector Rings make possi- @ Interchangeable steel top 
ble lighting inside the car. 4 ft. dia. at slight addi- 
@Takes 300 Watts to tional cost for display of 
ex —, Sef motors, accessories, parts, 
solutely Safe. * iti * 

®@ Capacity 4500 Ibs. cata” Geers 


Representatives wanted, exclusive territories open 


MACTON MACHINERY CO., INC. 217 Locust Avenue * Port Chester, N. Y. 


Only $495.00 


F.0.B. Port Chester 
Order Today or Write 
for Literature 


BINDER for 
Automotive News 


requests from our 

readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 
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DEPT. 


A NSWERING many 





|mentators could easily touch off a| virtually new. Most of them say 





tically depleted. The dealers them- | 


|too-plentiful late model used cars, 


| affect production in the automotive | 








TOP VOCATIONAL STUDENTS CITED—Officials of the Cincinnati Automobile Dealers 
Assn. present awards to the top students of the Automotive division of Central Vocational 
high school at honor day ceremonies. Left to right H. V. Bodine, C. & D. Auto Supply 


Co.; William Foster, Parkway Lincoln-Mercury, Inc.; C. Dabney Thomson, Thomson Bros., 
Inc. (Dodge) and president of CADA; C. A. Cronin, Cronin Motor Co. (Ford). chairman 
of CADA's vocational training committee; Frank Schirmer, first prize winner and co-op at 
Covington (Ky.) Buick Co.; Kenneth Huey, second prize winner and co-op at Jamison Mo- 
tors, Inc. (Nash), and Ray Breitfelder, third prize winner and co-op at McLaren & Son 
Garage, Glendale, O 


raid on automotive supplies.—| they have no intention of stock- 
LorRENA ABBOTT. ing up in expectation of boom. 
* ¢ ¢ Policy on prices is one of watch- 
Boston |ful waiting with little or no varia- 


{tion on price scale. New-car deal- 
ers report continued shortage. With 
unfilled orders still piled up in low- 


ELIEVE too soon to assess ef- 
fect Korean _ trouble. | 











[backlogs ‘and are trying to satisfy |sriced, Car jfield, many, expect 
as Korean situation develops.— 
Dealer Ad Advises: Howarp Jacoss. a 
‘Buy Now or Else’ Chicago 


DALLAS. — Alexander Motor 
(Dodge) took a full-page news- 
paper ad here last week to warn 
customers that “war is already 
here.” The ad advised customers 
to buy their “dream car” at 
once, or face the danger of go- 
ing through the war with an old 
car. 

Dealers in several Texas cities 
reported they were deluged with 
customer demand for tires. 


—* here report that al- 
though the critical Korean situ- 
ation has had no immediate effect 
upon new or used-car sales and 
used-car prices, the trend in de- 
mand has been sharply upward 
during the past several weeks. 

They attribute this development 

to war talk and a fear that if 
hostilities break out, automobile 
factories will be converted to 
war production, thereby cutting 
off the building of motor vehicles 
for public use. 

New orders and no cancellations 
have been the rule. Used-car prices 
have been firm. Buyers are request- 
ing earliest possible delivery on 
orders placed now and previously. 

~-Met ADAMS. 


Willow Cottage 
Hosts 10,000 
K-F Purchasers 


WILLOW RUN.—Kaiser-Frazer’s 
most popular retail sales outlet is 
|a Cape Cod cottage situated in 
| wooded Willow park on the plant 
grounds. 
ae ttl Maintained for the comfort of 
industry. K-F customers who come here for 

Sentiment is that before week's | factory delivery on their cars, it 
= gg sel ctng 7 — rn |e . = of over a 

ecause e public, as one|though only beginning its ir 
Gealer Ge thn Otte er ca” | We te teak trae ant 
rhile they can. i e peak season sti ° 

No change was evident in prices|come, the cottage currently is en- 
of both new and used cars. Con-|tertaining more than 200 guests a 
sensus is that it is too early for|week. Miss Hadley says future 
price change.—JoHN GUNTER. reservations may double the pres- 

ae Se ent total. 
New Orleans Customers stay at Willow cottage 

JEW and used-car dealers in this ae ee a Save neeny 
~™“ area agree it is too early to : a, one 
evaluate effect of Korean eects several hours. Meanwhile, guests 
on sales and prices of new and|US€ the cottage facilities, tour Wil- 
ened akin ot — ee partake of 

Deale . _| K- ospitality. F 
tremely spotty. ‘two used-car eal | , Customers taice factory delivery 
ers report excellent sales Monday mainly because of freight savings. 
and Tuesday, but say most of the This is reflected by the Willow Cot- 
sales have been pending from three ee record waich shows that the 
days to a couple of months. eading states in factory deliveries 

Used-car lots presently are on the West Coast, headed by 

: ; : . California and Washington, far ex- 
ceeding such nearby states as Ohio 
and Illinois. 





customers prior to Fourth of July 
week-end. 

Public knows cars scarce, which 
may account for no noticeable rush. 
Tuesday's headlines may move not- 


but no stampede yet.—-Harry Sran- | 


TON. 
* + * 


Atlanta 


HE Atlanta used-car market 
generally experienced a_ lull 
Monday and Tuesday as a result of 
what observers felt was the Korean 
situation. | 
Most dealers here believe that the | 
buying public—-for both new and 
used cars—is largely waiting for 
more definite news that might 








over- 


flowing with cars, many of them 





Roberts Joins Long Beach 


Bob Roberts, formerly a Buick 
dealer in Monrovia, Calif., has been 
appointed used-car manager for 
Long Beach Buick. 


Hull-Dobbs Acquires 


26th Ford Outlet 


EAST TOLEDO, O.—The Hull- 
Dobbs chain, together with W. 
R. Johnson, Memphis, has pur- 
chased the Ford dealership of 
Garland M. Buckeye here. The 
dealership is the 26th in the 
Hull-Dobbs chain. The firm will 
be renamed Johnson Ford Sales. 

Johnson has been with Hull- 
Dobbs for 14 years. Buckeye, 
who acquired the dealership five 
years ago, plans to open a used- 
car lot here soon, 








REO HONORS TESTER—Joseph S. Sherer 
ir., left, president of Reo Motors, is shown 
as he presented a wrist watch to Leon B. 
Royce, senior test driver for Reo, at a ban- 
quet in Lansing recently. Royce was honored 
for a safe-driving record covering an esti- 
mated 2,150,000 miles over a 43-year period. 


















Dealer Invents 
Device to Check 


Car Salesmen 


DETROIT, — Jimmy Collins, a 
Chrysler dealer here, has patented 
a mechanical, visual-recording de- 
vice, which enables sales manag- 
ers to keep a current check on each 
salesman’s quota and performance. 

Called the sales dispatcher, the 
device is marketed by the Collins 
Sales Engineering Co. 9616 E. 
Outer Drive, Detroit 5. Collins, who 
several years ago, originated a 
stock-control system called the Vis- 
U-Lizer, is president of the sales 
company. 

The sales dispatcher is a large 
board which can be folded and 
locked when not in use. Panels for 
each salesman are placed on the 
board, and there is also a panel for 
a cumulative record for all of the 
dealership’s salesmen. 

The lefthand side of each sales- 
man’s panel is used as a permanent 
record to list quotas and deliveries 
for each month of the year. Also 
listed are such activities as used- 
car deliveries, appraisals and dem- 
onstrations made, cars’ tagged, 
hours canvassing, etc. 

The righthand side of the panel 
has sliding aluminum bars, on 
which are recorded new and used- 
car deliveries, appraisals made and 
demonstrations made. The sliding 
bars are filled in daily by a clerk, 
so that a current record is always 
available. 






Pynn Helps Trainees 

Two New Hampshire towns, eight 
school safety patrols and three high 
schools were presented awards for 
their driver training courses as the 
climax of the Belknap county high- 
way safety conference. Among 
those participating in the confer- 
ence was Leander Pynn, proprietor 
of Pynn’s Garage, Ford dealership 
in Meredith, who stressed the auto 
inspection phase of highway safety. 


DO YOU 


NEED? 


PROVEN DEALER FORMS 


NEW CAR ORDER PADS 


“LET'S TRADE” PROPOSALS 
A Real Sales Aid 


SALESMAN'S DAILY 
ACTIVITY REPORTS 


USED CAR ORDER PADS 


"50-50" GUARANTEE and for 
“AS-IS" SELLING 


USED CAR CONTROL RECORD 
and SALESMAN'S REPORT 


"MY DAILY WORK" 


Salesman's Pocket-size 
Prospect Book 


FREE SAMPLES 


On Request 


Modern Selling 
Methods 


P.O. BOX 666 LOUISVILLE 1, KY. 








|INAME PLATES 


ew: PRECISION CAST... 

N ELIMINATING ALL DIE COSTS 

Quantities as low as 100 may be 

ordered with original design for every 
iob! Proof of design submitted for 
approval. Heavily chrome plated. 

Write for details. 











PRECIS! 
29th & McKean Sts. 
Phila. 45, Pa., Dept. A? 
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July May Set Record... 


Crisis Seen as Sales Spur 


(Continued from Page 1) 
situation may also cause a rise 
in used-car prices. 

At least, used-car prices should 
remain steady until the war threat 
is lessened. 

* * * 
— an alltime record for new- 
car sales was established in 
June appears likely on the basis 
of reports from various metropoli- 
tan areas. 

A postwar weekly record was 
set in Cleveland during the week 
ended June 17 with the sale of 
1,836 new cars. This eclipsed the 
best previous postwar effort of 
1,756, established in the preceding 
week, which ended June 10. 

An almost identical perform- 
ance was cataloged in Pittsburgh. 
New-car sales there in the week 
ended June 17 were the highest 
of the year, topping the preced- 


WHITE-WALL TIRES 


REALLY CLEANED 
SPARKLING WHITE 


es 


WITH °S.0.S.- 


CAR OWNERS! 
Experts agree 
nothing cleans 
white-wall tires 
like S.O.S. 


now available in 


BUFFALO 





DAILY...Black and 
1, 2 or 3 additional 
colors. 


SUNDAY... Black and | 
one color. 


on : | 
Peta sac | 
BUFFALO eae 
Courier | 
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BrET Iba 


EXPRESS 

i a a 
REPRESENTATIVES 

OSBORN, SCOLARO, MEEKER & SCOTT 
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ing week, which had been the 
highest in 1950. 

Columbus (O.) dealers could also 
claim a postwar record. New-car 
sales in the first 15 days of June 
amounted to 1,245 units—the high- 
est first half of the month total 
for Columbus since the war ended. 

* * * 

JEW-TRUCK sales in both Cleve- 
and Columbus showed 
plenty of strength. In Cleveland, 
191 new trucks were sold in the 
week ended June 17—the highest 
weekly total in more than a year. 

New-truck sales in Columbus 
during the first half of the month 
amounted to 132 units. This was 
11 units more than were sold in 
the first half of May, a month 
which saw 285 new trucks sold in 
that city. 

New-car sales in New York 
City totaled 7,218 during the 
week ended June 17. This was 
6.3 percent below the 7,741 new 
cars sold there in the same week 
of 1949, but dealers blamed lack 
of cars, rather than lack of cus- 
tomers, for the decline. 
Continued strength was appar- 

ent in the Akron market for new 
cars. Sales in the week ended June 
17 were 533, while for the preced- 
ing week the total was 506. Before 
June, new-car sales in Akron had 
topped the 500 mark for a week 
only three times this year, 
* o * 

AR makers added to the evi- 

4 dence that sales in June were 
tremendous. Chevrolet announced 
that 88,581 new cars and 25,551 new 
trucks were sold in the first 20 
days of the month. The total was 
the highest in the company’s his- 
tory for the first 20 days of the 
month. 

Oldsmobile listed 11,437 cars 
sold in the second 10 days of 
June, and 10,924 in the first 10 
days. The 20-day total of 22,361 


32,077 Buicks 
Sold in 20 Days; 
Record Sighted 


FLINT.—Buick sales totaled 32,- 
377 cars for the first 20 days of 
this month, pointing to a new sales 
record for June, according to Ivan 
L. Wiles, Buick general manager. 
Sales were 44.6 percent higher 
than in the same period a year 
ago when 22,851 cars were sold, 
Wiles said. Deliveries for the sec- 
ond 10-day period this month were 
16,146. 

Buick has sold a total of 262,907 
cars so far this year, more than 
half the 500,000 goal for 1950 by 
Wiles. | 


| 


+* land 





Council 


(Continued from Page 1) | 
ment, that best results for both} 
factories and dealers will come from 
dealer-factory councils with dealer 
representation resulting from elec- 
tion of council members by dealers 
themselves through a democratic 
process of elections in zones and 
districts. 

The committee statement 
pointed out that the effective- 
ness of existing dealer councils, 
elected by dealers, is ample evi- 
dence of their value to dealers 
and factories. Therefore’ the 
NADA industry relations com- 
mittee is placing major emphasis 
on the elected dealer council 
phase of its recently-evolved long- 
range 10-point program. 

“Elected dealer-factory councils, | 
in lines which now have them, con- 
tribute greatly to dealers’ confi- 





dence and sense of assurance of 
teamwork and cooperation between 
their factories and themselves,” | 
said the committee statement in 
conclusion. 


Walsh Takes Packard 


Arthur L. Walsh, with the Pack- 
ard organization since 1936, has| 
formed the Chicago dealership of | 
Packard-South Shore, Stony Island | 
Ave. and 71st St. He is president | 
and general manager of the com- 
pany, which occupies a sales and 
service building with 40,000 square 
feet of space. The structure was 
formerly a Packard branch. 


How Makers Fare .. . 


units was well above the 16,172 
sold in the first 20 days of June, | 
1949, 

Buick also claimed a marked in- 
crease Over last year with 32,377 
new cars sold in the first 20 days 
of June, 1950. Buick reported this 
was 44.6 percent better than the 
same 1949 period. 

Estimates of new-car sales in 
May have also been revised up- 
ward. Thirty states have reported 
212,727 new cars sold in May. Since 
these states normally account for 43 
percent of the national registration, 
sales in May are estimated to have 
been above 493,000. 

* * + 

JEW-TRUCK sales in May have 

been reported by 29 states, 
which listed 37,342 units sold. The 
29 states usually account for almost 
43 percent of the national total, so 
an estimated 87,802 new trucks 
were sold during May. 

The May total fell below April's 
new-truck sales mark of 92,241. 
Impressive as the new-truck sales 
figure for April was, it could not 
match the 96,266 new trucks sold 
in March of this year. 

New-truck sales in March were 
the third highest in the indus- 
try’s history. Only in April and 
May of 1948 was the March fig- 
ure surpassed. In April, 1948, a 
total of 108,168 new trucks were 
sold, while in May of that year, 
the total was 100,614, 

March was an even greater new- 
car selling month. The total of 
495,885 new cars sold during that 
month was the _ second highest 


Four 
Months 
1950 
CHRYSLER CORP. . 
Chrysler 
DeSoto 
Dodge . 
Plymouth ; 
FORD MOTOR CO. 
Ford 
Lincoln Feit 
Mercury ” ienbis 
GENERAL MOTORS . 
Buick ... ; ‘ 
Cadillac . 
Chevrolet 
Oldsmobile 
a 
KAISER-FRAZER 
Frazer 
Kaiser ee 
ANGLIA-PREFECT 
MME. asi6 suvsaicvcbessevs 
CROSLEY ‘ 
HUDSON 
PME, vasinoescns 
PACKARD ... 
STUDEBAKER .... 
WU ESTED exscesscsiorsassorenee 
MISCELLANEOUS . 


TOTAL 


468,764 

. 363,111 
10,142 
95,511 


. 853,044 
157,394 
21,935 


3,131 
11,398 


2,010 
2,189 
44,464 
49,431 
23,188 
94,479 
8,314 
1,538 


1,757,652 


—Automotive N 


alltime 


of March. 
The total 


Profits from my parts inventory ? 


Yes ...if you can do what many other auto dealers have 
done —get 2 to 3 more parts turnovers a year. Yes. . . if 
you can prevent costly overstocks, avoid shortage of fast- 
selling items, maintain balanced inventory. 

Definitely yes, if you can get this kind of positive, accu- 
rate control over inventory —and, at the same time, cut 
operating costs up to 50%! 

We've already shown hundreds of firms how to make 
these profits —with Kardex. We'd like to show you, by 
sending you a copy of Remington Rand’s new, authorita- 
tive 24-page study, “How To Get Profits From Inven- 
tories.” 

It’s packed with helpful facts, figures, charts that will 
show you how to attain a realistic picture of your inven- 
tory status... whether your position is safe or precarious 

. . Whether you’re acting on facts or guesswork. Send for 
your copy today. 

Send for this timely, free book 

By showing you how to get these and other money-saving 
results, “How To Get Profits From Inventories” may be 
worth its weight in hundred dollar bills to you... many 
times over. For your free copy, simply fill in and mail the 
handy coupon ... today. 





MAIL TO: 
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age ¥ 
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regvenTOReS 


315 Fourth Avenue, New 







Profits From Inventories.” (KD375 


NAME_ 
sens 
COMPANY 
STREET 
CITY ‘ cane 


195,362 
28,375 
20,318 
56,416 

253 


_. 427,109 
113,100 
133,506 


14,529 


340 


of 471,215 new cars 
sold in April is exceptional when it 
is considered that the strikebound|tory. 


Management Controls Library, Room 1771A, 





Remington. Bland 


Yes, send me my FREE copy of your new 24-page book, “How To Get 
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New-Car Registrations—4 Months 


1950 

Pct. 
Gain or 

Loss 
—9.53 
—1.22 


Pct. 
Share 
of 1949 
Sales 


20.65 


Pet. 
Share 
of 1950 
Sales 
11,12 
1.61 
1.16 
3.21 
5.14 
26.67 
20.66 
58 
5.43 
48.53 
8.96 
1.24 
24.30 
6.43 
7.60 
83 
18 


Four 
Months 
1949 


264,902 
36,334 
29,193 
63,641 

135,734 

307,965 

245,043 
13,351 
49,571 

503,142 

109,524 
25,498 

219,473 
70,878 
77,769 
23,427 

7,754 
15,673 
2,172 
391 
4,311 
46,988 
39,796 
29,019 
50,321 
7,992 
09 1,955 
100.00 1,282,881 100.00 
ews Compilations from R. L. Polk & Co. Data 


1.32 
5.38 
A7 





monthly total in history. Only the} Chrysler Corp. contributed only 13,- 
peak of 514,478 new-car 
sales in May, 1941, stands in front 


176 units to the total. 

April sales were high enough to 
get the month into sixth place on 
the list of alltime top-selling months 
in the automotive industry’s his- 
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Stiff Controls Due 
If War Comes 


(Continued from Page 1) 


lectively more united on this crisis 
than at any time since Pearl Har- 
bor. 

War jitters may have been re- 
flected in the fluctuations of the 
stock market following the Presi- 
dent’s decision, but Congress, the 
press, and the public generally 
gave no signs of being jittery 
about it. On the contrary, theirs 
was a patriotic response, 

In event of a national emergency 
the President would hand the 
NSRB bill to Congress and ask 
speedy approval. While the actual 
language of the document is being 
withheld, its general terms are 
known. 

The bill is said to have 20 titles, 
and its acceptance by Congress 
would give the President poten- 
tially greater control over the lives 
of American citizens and Ameri- 
can industry and trade than was 
exercised in World War ITI. 


+ * * 
oe manpower title is said to be 
far-reaching. It is understood 
to authorize a virtual labor draft, 
if such is deemed necessary. 
Controls planned for the home 


front in event of a third world 
war would be much stiffer, it is 
said, than those imposed in the 


last conflict. 

A problem under discussion and 
study by NSRB men at the mo- 
ment is how and where the gov- 
ernment might step in to subsi- 
dize a quick expansion in such 
key industries as steel. 

One of the first things the NSRB 
would do would be to convert about 
$900,000,000 worth of “phantom” 
orders into live contracts for ma- 
chine tools. These orders, declared 
essential elements in getting ready 
for war, have been in the files of 
the American machine tool indus- 
try for months, the press was told. 

The tools would be used in con- 
verting civilian production lines to 
tanks, aircraft, shells and guns. 
. * + 


7 program would start in event 
of war with the Department of 
Defense forwarding telegraphic or- 
ders for large-scale production. 
Stop orders on civilian production 
would be issued as quickly as pos- 
sible. 

An NSRB official said that man- 
ufacturers probably would be per- 
mitted to complete lines already 
in process of production. This 





War Fears Raise 


Excise-Cut Doubts 


WASHINGTON.—The _ $1,100,- 
000,000 excise-tax reduction bill, 
which was being debated in the 
House last week, may be pigeon- 
holed as a result of American 
intervention in the Korean war. 

“If this means war,” said an 
influential Democrat, “we will 
have a tax increase in the next 
30 days—not a decrease.” A Re- 
publican member of the tax- 
framing House Ways and Means 
committee, Rep. Kean of New 
Jersey, said “developments in 
the Far East may make it com- 
pletely unrealistic to reduce any 
taxes.” 








NASH OFFICIALS RETURN FROM EUROPE—Shown leaving 


month's visit to Europe ere R. A. DeViie 


would include the making of auto- 

| mobiles along with other goods. 

| The mobilization law, as now 

| drafted, would give the President 

| broad powers to reorganize and 

| streamline the government for 
war, creating and merging agen- 
cies as needed and possibly re- 
distributing their authority. 

An NSRB spokesman, charged 
with the planning of industrial 
mobilization, said agency officials 
believe the stand-by preparations 


are quite up to date and ready 
for any demands. 
* * « 


” EY elements of the mobilization 
blueprint, he said, would give 
the President authority to: 

1, Create a system of priorities 
and allocations. 

2. Invoke wage and price ceil- 
ings. 

3. Censor communications, includ- 
ing mail, cable and radio. 

4. Revive full export and import 
controls. 

5. Impcse an excess profits tax. 

6. Set up a new version of the 
War Labor Board. 

7. Control employment by vari- 
ous devices. 

8. Requisition 
for war. 

9. Seize plants, mills and mines 
where necessary to meet war pro- 
duction needs. 

NSRB officials believe, accord- 
ing to the spokesman, that ap- 
plication of a quick freeze to the 
national economy would prevent 
such a rash of inflation, hoarding 
and wage spiraling as marked 
this country’s hesitant, step-by- 
step approach on the home front 
in 1941. 

Once the freeze was in force, he 
said, adjustments could be made 
and relief granted in cases of in- 
dividual hardship. 

While it is difficult to find any- 
thing definitely reassuring about 
the debacle in southern Korea, at 
the week end in Washington the 
feeling prevailed that the Presi- 
dent’s action was quick and proper 
and that it is more likely that we 
have averted a third world war 
rather than started one. 


supplies needed 


* * t 
I EVELOPMENTS in the inter- 
national situation from here 


on will determine whether a tax 
bill will be enacted by Congress 
or pigeonholed. The consensus of 
tax authorities here is that if the 
outlook gets worse the Administra- 
tion may agree to let the legisla- 
tion go onto a siding when it 
reaches the Senate this week. 

If conditions develop to a point 
where additional revenue might 
be needed for national defense on 
a scale greater than now pro- 
vided in the pending omnibus ap- 
propriations bill, it is conceivable, 
sOme members of Congress say, 
that the proposed excise cuts 
might be dropped altogether and 
the corporation tax _ increase 
voted. 

The view of the Commodity Ex- 
| change on the intensification of the 
|Korean situation was expressed 
|last week in a heavy industrial and 
|dealer demand for rubber in the 
futures market. Most other com- 





|}modities also shot upward, 


the Queen Mary after a 
(left), vice-president of manufacturing, and 


H. A. Lewis, vice-president. The two executives visited various foreign operations of Nash- 
Kelvinater in Europe and studied the international situation In reference to the corpora- 


tlen's firture fereign developments, 





BIS FELLOW RATES 21,500 POUNDS—The 


3000 series tractor pictured above is powered 


by one of Federal's refined high torque engines. Engine has a 339-cubic-inch displacement 
and develops 131 horsepower. Gross vehicle weight for this unit is 21,500 pounds, with a 
tractor-trailer combination rating of 42,000 pounds 


Federal Introduces Series 
Of Light, Medium Trucks 


By Bernard Brown 
Staff Correspondent 


NEW YORK.Federa! Motor 
Truck unveiled here last week its 
new Style Liner light and medium 
trucks, 

At the meeting of some 400 deal- 
ers and the press, George Ham- 
mond, president, asserted that the 
dealer organization is the real 
backbone of the company. 

Carl Loud, general sales man- 
ager, also praised the dealers and 
told them that the new line was 
what they had been asking for. 

The series incorporates more than 
100 new and improved features. 

Cited in the new line are larger 
cabs with “floating ride” construc- 
tion, better driving vision,“ swing- 
lift” fenders for easier engine ac- 
cessibility and shorter wheelbases 
that will allow tighter turns. 


66% inches wide at shoulder height 
and 77 inches wide at the bottom. 
It is of all-steel welded construc- 





tion with a one-piece top and is 
strongly reinforced throughout for 
extra durability. 

Driver vision has been increased 
60 percent through use of a one- 
piece, full width, bent safety plate 
glass windshield. Corner support 





jliam Newman, 


| New England area 





posts have been made stronger but 
are narrower for increased visibil- 
ity, Federal says. 

Cab seats are 59 inches wide and 
designed to accommodate three 
men. They are upholstered in 
Naugahyde covering. 

Other cab features claimed in- 
clude chrome-trimmed _ instru- 
ment panel; large, indirectly 
lighted dials and controls; push 
button starter and provisions for 
radio and clock on instrument 
panel. 

The cab also has two screened 
top ventilators, double seal insula- 
tion for all-weather protection, 
chrome hardware, draft-free win- 
dow ventilators, sun visor, dual 
arm rests, dual electric windshield 
wipers, large dome light and dual 
cab marker lights. Cab doors are 


Crabtree Joins 
Willys’ Sales | 
TOLEDO.—Appointment of Paul} 


B. Crabtree as an assistant special 
for 


sales representative 
Overland was an- 
nounced last week 
by William S&S. 
Venn, general 
sales manager. 
Crabtree _ will 
serve under Wil- 


New York and 


regional manager. 

A Hudson deal- 
er for the past 
year, Crabtree 
prior to that was Philadelphia re- 





Paul B. Crabtree 


gional manager for Hudson. Crab- | 
tree joined that firm in 1935 as a/| 
the | 
metropolitan New York area, serv- | 


wholesale representative in 
ing later as district manager for 
the Washington, Virginia, North 
Carolina and metropolitan Phila- 


built with three hinges and are 


|} equipped with a special hold-open 


device. Air conditioning with heat- 
er and defroster and thermostat 
control is also available, 

Sheet metal is constructed as an 
integral unit and rubber mounted 
on the frame to prevent transmit- 





The cab, wider and roomier, with | 


built-in slip-free running boards, is | 
: lip-free & |is a feature claimed for the new Federal 





DASH POPS OPEN—Fingertip accessibility 


trucks. The hinged push button panel on the 


instrument board gives accessibility to all | 


electrical wiring. All circuits are individually 
fused on a multiple fuse block mounted on 
the dash in the engine compartment, accord- 


ling to the company 











Willys- | ® 





delphia and New York territories. 


ting of frame shocks into the 
structure. The “floating ride” con- 
struction of the cab, cowl, fenders, 
hood and radiator as a single unit 
eliminates distortion from frame 
twisting and road shocks—greatly 
lengthening the life of cab and 
sheet metal, say Federal engineers. 

The “swing-lift” fenders are 
said to offer 100 percent greater 
accessibility to the engine, ac- 
cessories, steering and _ front 
brakes. Front fenders are de- 
signed to raise on a concealed 
hinge by releasing a clasp. 


Other accessibility features in- 


j}axle and 
|shorter turning radius. 


on the instrument board which 
| gives accessibility to electrically op- 
erated gauges. 

Tool and battery compartments 
| have been installed in stepwells 
on each side of cab. The battery 
| can be serviced from a panel in 
| the cab floor and is removed or 
installed through the _ stepwell 
panel, 


Mechanical improvements in the 
series include a wider track front 
shorter wheelbases for 
Front and 
rear springs have been lengthened 
and front springs and shackles 
have been rubber bushed. Spring 
cushioned radius rod drive for im- 
proved axle alignment and longer 
spring and axle life is standard 
on most models, says the company. 


Axle housings are forged from 
high carbon steel. A choice of sev- 
eral axles of varying capacities 
and ratios in single speed, two 
speed and two speed double reduc- 
tion final drive are available. A 
two speed high and low range 





| ter 


| 





clude a hinged push button panel | series. 


|gear shift 


selector has been located on the 
lever for driver con- 
venience. 


Propeller shafts have been de- 
signed for minimum angle drive. 
Pre-lubricated and shielded cen- 
bearings are mounted in 

rubber. 

Frame rails are deeper with wid- 
er flanges and frames are cold 
riveted and constructed with ample 
cross members for extra strength. 
Standard side rail dimensions for 
all wheelbases to 196 inches are 
9 inches by 3 inches by \% inch, and 
for longer wheelbases 9'« inches by 
3 inches by 5/16 inch. Deep chan- 
nel front bumpers are mounted di- 
rectly to the frame for vehicle pro- 
tection. 

Several refinements and improve- 
ments in Federal power plants are 
claimed. A choice of four high- 
torque truck engines with ratings 
to 131 horsepower are available in 
the new series. Engine features 
include full pressure lubrication, 
crankcase ventilation, copper lead 
main and connecting rod bearings 
and seven bearing tocco-hardened 
counterweighted and balanced 
crankshafts. Vibration dampers 
tre also standard on larger engines 

The radiator core is cradle 
mounted to prevent stress and 
strain from road twists. All units 
have pressurized cooling and 
shrouded fans. Thermostat and 
bypass are also provided in the 
cooling system to help warmup 
and maintain proper water tem- 
perature for cool-weather opera- 
tion, 

The new line, comprising 10 mod- 
els, is available in the 1800, 2500, 
2900 and 3000 series with gross ve- 
hicle weights up to 24,000 pounds 
and tractor-trailer weights up to 
42,000 pounds. Eight wheelbase 
lengths are offered in the series 
ranging from 136 inches to 250 
inches. Cab to axle dimensions are 


|from 60% inches to 174% inches. 


Federal will continue to manu- 
facture its full line of heavy-duty 
models in addition to the new 





FENDERS SWING FREE—A feature of Federai's new ‘Style Liner’ series trucks is its 


“"swing-lift’’ fenders. Both front fenders can be raised u 


on a concealed hinge by releasing 


a clasp, giving accessibility to the engine, accessories, steering and front brakes, the 


company says. 
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Major Strike Threats 


Fade in Au 


HE labor situation this week 

can be described as “all quiet, 
except on the western railroads’ 
front.” The past seven days have 
seen three major strike threats 
against the auto industry dissolved. 

The peace-making develop- 
ments included settlement of the 
Briggs dispute, sufficient progress 
in Hudson’s negotiations with the 
UAW-CIO to cancel the strike 
threat at that plant, and the 
return to work of Ford forge 
employes in Canton, O. 

In addition to settling these dis- 
putes, the UAW also signed a pen- 
sion agreement with Kaiser-Frazer 
Corp. and settled its difficulties 
with F. L. Jacobs Co., Detroit parts 
maker. 

* * * 
.— fact that comparative labor 
peace was achieved following 
the outbreak of hostilities in Korea 
as probably just coincidental. 

There is considerable specula- 

tion, however, that labor may 
retrench somewhat in its de- 
mands on employers, at least as 
long as the international situa- 
tion remains dangerous. 

A strike against any basic indus- 
try at this time would probably 
bring censure on the unions in- 
volved. This factor may have 
strong influence in the switchmen’s 


strike, which has virtually stopped | 


the operations of five western rail- 
roads. 
* * * 

F THE switchmen decide to 

spread the strike to the other 
western railroads, however, this 
would seriously reduce new-car de- 
liveries to western and southwest- 
ern states. 

Even more serious is the threat 
of a strike on or after July 15 
against more than 200 other rail- 
roads. This stoppage is imminent, 





Packard Names 
Boscow to Head 


Pacific Sales 


DETROIT. Roy Boscow was 
named Packard's Pacific divisional 
sales manager last week by Karl 
M. Greiner, Pack- 
ard sales vice- 
president. 

Boscow has 
more than 27 
years of automo- 
tive and sales 
background, in- 
cluding operation 
of his own deal- 
ership in the San 
Francisco area, 
where he will 
open offices for 





Roy Boscow 
Packard. 

He started his career in 1923 as 
a Ford salesman in Portland, Ore. 
He has since held other sales and 
production posts in Detroit and on 
the West Coast. 

Packard’s Pacific division, Grei- 
ner explained, comprises all of 
Arizona, Utah, Idaho, Washington, 
Oregon, Nevada, California and 
parts of Wyoming and Montana. 
Six zone sales offices, located at 
Portland, San Francisco, Los An- 
geles, Salt Lake City, Reno and 
Phoenix, will come under Bos- 
cow’s supervision. 


to Industry 


junless agreement is reached with 
the Brotherhood of Railroad Train- 
men, the Order of Railway Conduc- 
tors, and the Railroad Yardmasters 


lof America (AFL). These groups 
are legally free to strike after 
July 15. 


The demands of the three un- 
ions are the same as those of the 
switchmen. All want a 40-hour 
work-week with 48 hours’ pay. 
All have rejected a fact-finding 
board’s recommendation that they 
| settle for a 40-hour week with 
an 18-cent increase in pay. 

Meantime, Briggs, which the 
UAW had scheduled to strike last 
Monday (June 26), avoided a shut- 
down by offering a Chrysler-type 
|pension and a five-cent hourly pay 
boost. 

o * + 

— UAW claimed the Briggs 

contract was the most attrac- 
tive from an economic viewpoint 
in the present round of negotia- 
tions. The pension formula is $100 
|a month, including social security, 
for employes of 65 with 25 years’ 
| service. 

Medical and insurance benefits, 
similar to those achieved from 
Chrysler, were also included in the 
pact. The union estimated the cost 
of these at three cents per hour 
for each Briggs worker. 

Although Hudson was still nego- 
itiating with the UAW at press- 
'time Thursday (June 29), it is re- 
|ported that agreement 





month, depending upon changes in 
|the federal Social Security act. 
* * * 

HE UAW executive board had 

authorized its Hudson negoti- 
ators to call a strike, if further 
progress had not been made in the 
negotiations. 

UAW Local 157 signed a new 
three-year contract with F. L. 
Jacobs Co. which brought a wage 
boost, vacation, hospital and in- 
surance benefits, but no pension 
plan. 

The agreement, which covers 
only the Detroit operations of the 
Jacobs company, stipulates that 





has been | 
|reached on a pension plan which | 
would pay as much as $117.50 per 


pensions will not be discussed as| 


a bargaining issue until the new 


contract ends. 
> . * 


HE jurisdictional dispute be- 

tween the AFL and UAW un- 
ions in Ford’s Canton (O.) forge 
plant was resolved when the UAW 
executive board clamped down on 
Local 542 officials. 

William M. Owen, suspended 
president of UAW Local 542, and 
other officials of the local were 
suspended by the executive board, 
which named Patrick J, O’Mal- 


Pittsburgh Assn. 


Names Chairmen 


PITTSBURGH. Appointed as 
chairmen of the various standing 
committees of the Pittsburgh Auto- 
mobile Dealers Assn. are: 


Cc. W. Tyson, legislative and 
legal; G. C. Dewar, membership 
and dues structure; J. J. Lawlor 


jr., publicity and public relations; 
A. H. Schwartz, safety; E. F. Con- 
nell, highways and roads, and H. 
T. Berner, auditing and budget. 








one MOTOR FREIGHT ASSN. ELECTS 
dent, as Chester G. Moore, chairman of the 
of the American Trucking Assns. Drohan Is @ 


icago association, congratulates William F. 


DROHAN—Si Fisher (left), retiring president 
Drohan (right), newly-elected presi- 
board, smiles approval. CMFA is an affiliate 
trustee ef Keeshin Motor System, Chicago. 


|Dealers Assn. will 
| reception and get-together party at 
|the Grand Union hotel. 
| orchestra will be on hand for danc- 


ley, UAW regional director, ad- 
ministrator of the local. 

The executive board’s action end- 
ed a four-day strike at the plant 
which had threatened to cause a 
nationwide shutdown of all Ford 
plants. 

The UAW accused Owen of con- 
spiring with the Brotherhood of 
Blacksmiths, Drop Forgers and 
Helpers (AFL) to void the UAW 
contract at the plant. 

+ * + 


N REACHING accord with Hud- 

son and Kaiser-Frazer, the UAW 
has now concluded pension agree- 
ments with all auto makers except 
Willys and Packard. 

The union’s five-year agree- 
ment with K-F provides overall 
pensions of $100 a month, and 
under the Social Security act 
amendments now pending in Con- 
gress, could go as high as $125 a 
month for eligible employes with 
25 years’ service Or more, 

The plan’s features include: Min- 
imum overall pension of $50 a 
month, payable to employes with 
five years accredited service who 
wish to retire at or after age 65. 

For employes retiring with more 
than five years’ and up to 25 years’ 
accredited service, the pension will 
be $50, plus $2.50 for each year 


of over five. 
A DISABILITY pension proviso 
grants a minimum payment of 
$30 a month to any employe per- 
manently and totally disabled after 
15 years’ service. The amount is 
increased $1 for each year over 15. 
This payment is in addition to any 
federal Social Security benefit. 


Under the new agreement, 
Kaiser-Frazer pays six cents per 
hour for each employe. The pen- 
sion plan is in addition to a com- 
pany-financed program providing 
health and insurance benefits, 
which was set up in 1948, and into 
which K-F now pays 734 cents 
| per hour for each employe. 

; Approval of the new pension plan 
j}at U. S. Rubber Co. has been voted 
by stockholders. The program guar- 
j}antees a minimum pension of $100 
|to employes retiring at 65 after 25 
'or more years’ service. 

~Bos Gorpon 


[New York Assn. 
Completes Plans 
For Parley 


ALBANY.—The program for the 
27th annual convention of the New 
York State Automobile Dealers, 
July 16-19, was completed last week 
at conferences between A. Bigs- 
bee, general convention chairman; 
George Gardner, state association 
president, and C. D. Henderson, 
executive vice-president. 

The work of the convention will 
get under way on the afternoon of 
the 16th for directors and county 
vice-presidents, who will hold a 
meeting at that time. The meeting 
will be followed by the annual re- 
ception for the press and dinner. 
That evening also, the Tri-County 
be host at a 








* * * 





A 10-piece 


ing and entertainment acts will be 
presented. 

Next morning will be the annual 
meeting and election of directors 
and an address by J. Saxton Lloyd, 
past president of the Florida Auto- 
mobile Dealers Assn. and former 
head of the Florida state advertis- 
ing commission. New York State 
Motor Vehicle Commissioner Clif- 
ford J. Fletcher also will address 
this meeting. 

A short business meeting will be 
held at 10 a.m. July 18. This will 
be followed by “carsmetics” a 
demonstration on automobile recon- 
ditioning. Fred Haller, presMent of 
NADA, will wind up the morning 
program with a brief address. 

Afternoon speakers will be Irvin 
W. Walls, past president of the 
Texas State Dealers Assn.. and 
Vernon E. Vining, merchandising 
consultant to Westinghouse Elec- 
tric. Their talks will be followed 
by an open forum and question 
period in which all dealers may 
take part. Then the directors will 
meet to elect new officers. 


Sa fe-T-Seal on Market 


Safe-T-Seal, 1273 Westwood Blvd.. 
W. Los Angeles, is an ignition 
sealer said to stop drowning out of 
motors, promote quick starting and 
give better gas mileage. 

































THEN THE CROWDS CAME—AIl types of hauling equipment were displayed at the 1950 
annual Truck, Trailer and Equipment show held in Los Angeles June 22-25. An estimated 
30,000 persons viewed the exhibits. 


Los Angeles Truck Show 
Breaks Attendance Mark 


LOS ANGELES. An estimated 
30,000 persons attended one of the 
biggest automotive events on the 
West Coast since before the war— 
the 1950 Annual National Truck, 
Trailer and Equipment show, held 
here June 22-25 in Pan Pacific au- 
ditorium. 

The four-day event broke all rec- 
ords for the show, which has been 
sponsored by the Automotive Coun- 
cil of Los Angeles since 1932. 

“The 200 exhibitors,” said M. D. 
Tubbs, general manager of the 
show, “were unanimous in declar- 
ing that a great number of direct 
sales had already resulted from 
the show. This assures a larger 
and more important show in 1951, 
which will carry on our tradition 
of a national show representing 
all phases of the automotive in- 
dustry.” 

Conducted in conjunction with 
the show was the finals of the 
truck roadeo sponsored by the Mo- 
tor Truck Assn. of Southern Cali- 
fornia. This event saw 44 truckers 


vie in a two-day contest of skill | 


and accuracy. 

Winners were: Herman W. Rape, 
Bekins Van and Storage Co., light 
service trailer class; Harry Nay- 
lor, Signal Trucking Service, full- 
trailer class; Earl C. Forbes, Pacific 
Intermountain Express, heavy semi- 
trailer class; and William S, Ben- 
son, Pacific Intermountain Express, 
straight truck class. 

John E. Carroll, president of the 
association, presented the awards. 

From the opening ceremonies 
when Mayor Fletcher Bowron cut 
the blue ribbon until the final night 
the auditorium was jammed, as was 
the open-air area adjacent which 
was also chock-full of exhibits. 

Attention focused on the 200- 
pound Boeing turbine truck motor 


in the Kenworth display; on the 
Hercules Motors’ exhibit; and on 
the motor arena where gigantic 


Fruehauf trailers, Trailmobiles and 
other highway trailers stood in 
rows. 

Tubbs paid praise to the mem- 
bers of his committee: H. G. Lar- 
son, who headed special events; R. 
F. Labory, who handled sales; and 
W. K. Stevenson, who acted as pub- 
licity chairman. 

Others on the committees were: 
H. H. Eden, C. L. Fernau, on sales; 
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SIGNS WITH K-F—General Manager John 
P. Ottino of Costello Motors, yneetae. Ww. 
Va., signs a Kaiser-Frazer franchise with K 


vising. Affiliated with Hudson for 10 years, 
the stello firm will be K-F distributor in 
the Wheeling area. 


|L. H. Chaille, Col, L. L. Beards- 
lee and F. B. Brace, publicity; and 
Tabery Corp. officials, Chet Bill- 
ings, show superintendent, and 
Fred Tabery, show coordinator. 

| “Our 1950 show firmly fixed the 
|eyes of the entire nation upon the 
|West as the hub of the motor 
|transportation industry, and full 
praise goes to the volunteers who 
| Staged the event,” Tubbs said. 


Dodge Displays 
Power Wagon’s 


Use on Farm 


BLOOMINGTON, Ill. Demon- 
strations of the Dodge four-wheel- 
drive Power Wagon, and farm, 
}construction and logging imple- 
ments designed for use in conjunc- 


tion with it, have been held at 
|Illinois State Normal university 
|farm here. 


The Power Wagon, demonstrated 
|with a new hydraulic lift, per- 
|formed such farm operations as 
| plowing with a three-bottom mold- 
board plow, discing and harrowing. 
|Other demonstrations showed it 
powering belt-driven equipment, 
fence erection, earth-moving, land- 
leveling and winching. 

The Power-Wagon, which has a 
94-horsepower engine, four-speed 
transmission, two-speed transfer 
case and closed cab, does the work 
of a tractor in powering the im- 
plements and equipment demon- 
strated. When not in such use, it 
does the work of a conventional! 
truck, Dodge says. It has an eight- 
foot steel express body and a max- 
imum payload of 3,000 pounds, 

A dual power take-off is avail- 
able to deliver 536 revolutions per 
minute at the tail shaft to operate 
many types of machinery, or to 
drive a nine-inch diameter belt- 
pulley drive to power many items 
of auxiliary equipment at a belt 
speed of 3,124 feet per minute. The 
|power take-off also operates a 
|front-mounted winch with a 7,500- 
pound capacity. 

The Power-Wagon also operates 
balers, fertilizer spreaders, buzz 
saws, post-hole diggers, double-disc 
harrows, bog harrows, combines, 
sprayers and many other types of 
farm implements, according to 
| Dodge officials. 


FTC Order Hits 
Realflex Ads 


W ASHINGTON.—Martin and Isa- 
bel Goldstein, trading as Realflex 
Products Co., Brooklyn, were or- 
dered last week by the Federal 
Trade Commission to discontinue 
using names of well known manu- 
facturers to designate or describe 
|the spark plug cable sets or other 
} automotive specialties they sell, 








| The order specifically prohibits 
|use of the names “Champion,” 
| “Goodyear” or “Eveready.” The re- 
|spondents also must stop repre- 


senting in any manner that their 
spark plug cable sets are made by 
the companies named or by any 
other concerns engaged in the 
manufacture and sale of automo- 
tive specialties. They are also di- 
rected to cease representing that 
their products are made with cable 


en|Of the same quality as that used 
S. Moyer, Cleveland regional manager, super-/on U, S, planes in combat or are 


manufactured from new and un- 


}used cable. 
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34 
Holiday to Cut Week’s Total . 


Auto Output Remains’ 
At Record Level 


(Continued from Page 1) 


| Sappters report that GM output 
shows no signs of tapering off 
for the rest of the summer. The 
| corporation is not expected to 
change over to new models until 
mid-November, 


It would appear that the auto 
industry’s model changeover plans 
generally depend now on the inter- 
national situation. Packard, of 
course, is already down for such 
activity. 





a total of 185,660 units, according to|tion accounted for an _ estimated oe oo 
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Automotive News’ estimates. 
* * * 

HAT effort compared with a to- 

tal of 199,111 vehicles—165,860 
ears and 33,251 trucks—for an all- 
time high mark the week before. 
Contributing to that volume was 
Saturday activity at nearly all Ford 
and General Motors plants. 


In the past week’s production 
aggregate was the 3,000,000th pas- 
senger car to be built in a U. S. 
plant this year. So far in 1950, 
the nation’s producers have turned 
out an average of 510,000 cars 
each month, 

June’s record production volume 
brought this year’s total car out- 
put to 3,105,357—more than 700,000 
above the first six months figure 
for the peak year of 1949. The best 
previous month’s output had been 
May this year, when U. S. plants 
assembled 582,404 cars and 121,582 
trucks for a total of 703,986. 

In June, 1949, U. S. production 
included 496,863 cars and 103,365 
trucks—a total of 600,228. This 
brought the 1949 totals to 2,388,797 


163,847 in June as follows: Chrys- 
lers, 21,356; DeSotos, 16,113; Dodges, 
45,461; Plymouths, 80,917. Dodge 
also built an estimated 16,042 trucks. 
Overall, it was the best month in 
Chrysler’s career. 

Ford had its best postwar 
month, but June volume did not 
threaten records set up during 
the Model T days. However, 
Ford is apparently not satisfied 
with a June (1950) outturn of 
188,597 cars and trucks. 
Beginning Wednesday (Ford 
plants will be down today, July 3), 
Ford will begin double-shift opera. 
tions in its Dallas plant, to be 
followed by similar action at Buf- 
falo July 10, and Norfolk, Va., July 
17. 

General Motors turned out an 
estimated 369,951 cars and trucks 
in its U. S. plants last month, as 
compared with 309,401 in March, 
this year, the corporation’s’ best 
previous monthly effort. 

* > + 
= June volume was 
particularly tremendous, result- 
estimated 160,310 cars 


AISER-FRAZER turned out an 
estimated 17,483 cars in June, 


only 30 of them being Frazer mod- 
els. It was K-F’s best month’s out- 





put since July, 1948, and the com- 
pany reportedly plans further pro- 
duction increases this month. 

Hudson’s June output of an 
estimated 16,983 cars was its best 
accounting since January, 1949. 
Operating two shifts, Hudson is 
currently building around 800 
cars daily. 

Nash’s June output of 19,406 cars 
was only slightly below the peak 
it established the month before 
when Saturday assembly was util- 
ized. 

Studebaker set up a new-car pro- 
duction record for itself in June— 


28,813. So far this year Studebal er 
has built 148,854 cars, or about “64,- 
000 more than at the same point in 
1949, which was a peak year for 
the company. 

It isn’t likely that July pro 
duction of cars and trucks in thi 
country will approach that of las: 
month. Due to the July 4th holi- 
day, the industry as a whole wil! 
get off to a slow start, 

Next week, however, full-scale 
operations will be the rule again 
and Saturday activity will probably 
be just as widespread as it was 
last month. 
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AUTOMOTIVE NEWS, PENOBSCOT BUILDING, 
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unopened, the same day received 








“Kindly pdvdebee 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 


cars and 626,874 trucks. Truck out- 
put in U. S. plants so far in 1950 
totals 656,074. 
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ing in an 












and 49,031 trucks. So far this year 
Chevrolet has built slightly more 
than a million vehicles in its U. S. 
plants. 

All other GM car divisions also 
had the best months in their his- 
tory, with Buick building 53,899; 
Cadillac, 11,553; Oldsmobile, 39,138, 
and Pontiac, 46,819. 

On the basis of orders received, 


will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 


+ « 


1s all makers were prom- 
inently represented in_ this 
year’s record June volume, A ma- 
jority of them individually had the 
best month in their history. 
Chrysler Corp’s production come- 
back was remarkable. The corpora- 


Ca, Truck Output Estimates 








HELP WANTED 


EXCELLENT OPPORTUNITY for experi- 
enced service manager. General Motors 
dealer, handling Cadillac and Oldsmobile 
in city of 200,000, near the East Coast, 
has attractive position as service man- 
ager available. Applicant must have 
good technical knowledge of both prod- 
ucts, broad experience in handling cus- 
tomers and employes, knowledge of 
































= work and sales promotion. Apply 
By Automotive News ron _ c/o Automotive News, De- 
PASSENGER CARS 
(U. S. PRODUCTION ONLY) WANTED 
Week Week Jan, 1 Jan, 1 Progressive Dodge dealership requires 
Faded Same Ended Total to to services of high-class truck salesman. 
om 3, = => —_ =. => Liberal proposition for the right man. 
CHRYSLER _ 36,569 25,199 38,161 163,847 486,408 376,610 GOFFE MOTOR CO. 
Chrysler 4,688 3,061 4,921 21,356 63,365 52,101 PUEBLO, COLORADO 
DeSoto . 3,582 2,113 3,746 16,113 48,013 39,503 
Dodge ... 10,303 7,144 10,691 45,461 119,065 105,499/ assisTANT SERVICE MANAGER, with 
Plymouth 18,046 12,881 18,8038 80,917 255,965 179,507 chorenge anpevtonee in Chrysler Corpor. 
FORD .. : $2,396 25,822 $5,520 154,972 475,906 806,534 ation cars, ate experience, re erences 
Ford | 24:307 19,758 27,186 118,246 873,915 620,030| Mr. Tadlock, “Satenens Mote Go. ate 
Lincoln 755 975 742 3,042 16,654 17,667| Pearl St., Sioux City, Iowa, 
Mercury , 7,334 5,089 7,592 33,684 85,337 168,837 wen ee Parts manager, experienced in 
GENERAL MOTORS .. 65,884 49,033 72,060 311,819 1,059,809 1,495,285 | Gealership and ia ce eee 
Buick .. 11,846 8,043 11,976 53,999 204,000 270,130 in fast growing N. M. city. Give full 
9 Q94 2, 553 ¥ J details: age, marital status, i 
ne ~ 25°835 37 739 160°310 sia 056 150.389 ‘ive Senn Eek te S141, c/o Automo- 
. 20% ’ 7 ” ve News, Detroit fs 
Oldsmobile 8,517 6,448 9,046 39,138 140,520 196,770 _ 
Pontiac . 10,401 7,359 10,508 46,819 156,590 230,942 POSITION WANTED 
KAISER- FRAZER 4,160 1,909 4,146 17,483 38,079 44,153] To encourage this classification for the 
Frazer e 117 an 30 6,009 9,680 = a apert ie — 
, a 
cltiiser Go 4160 1,792 44146 17,458 82,250 84,478 rates, namely: 7/2. ‘cents, per word for one 
= 7 " .. insertion or two insertions o e same 
HUDSON 3,844 1,595 3,879 + 16,983 81,564 + — 74,966 || CoPY at 12/2 cents per word. Cash in 
NASH .. 4,498 3,434 4,365 19,406 76,866 107,396 — 
PACKARD . ‘ : 2,700 ; 2,875 50,623 31,941 
STUDEBAKER ... 6,544 4,750 6,501 28,813 112,780 148,854] — Ine WANTED 
A ERESTED in th y~ 
WILLYS-OVERLAN D+ 1,018 ; = awn ; +an0 15,962 16,454 ices of an expert top ceuaaaenent eaten: 
— tive with more than 25 years’ successful 
Total Cars, U. S. . “155, 067 115,538 165, 860 721,232 2,403,548 3,105,357 poe tend in the retail and_ wholesale 
~ ¥Station wagons and Teapehers. *Revised, a ee na aoe a ee oe . 


covers all dealership management duties 
as well as factory executive responsibili- 
ties. My experience, ability, financial 
success and character will be verified by 
factory executives, leading dealers, finance 


COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 
































R executives and bank officials. I am inter- 
Week Week dan, 1 dan, 1 ested in operating or reorganizing a deal- 
Ended Same Ended Total to to ership for the owner, buying an operat- 
July1, Week, June 24, June, July2, July, | ing interest in a successful dealership. 
1950 1949 1950* 1950 1949* 1950* buying a successful dealership outright 
CHEVROLET ; 11,284 8,035 13,045 49,031 222,135 250,666 ee ee pe ee 
, x © © 8 ). vé . st. + 
CROSLEY " ; 8 4 2 25 214 192 catenins ona ianeviewe will be 
DIVCO .. 90 712 109 344 1,942 1,934 ibd in strictest confidence. Write Box 
DODGE 3,742 2,771 3,711 16,042 86,093 34,888 _4 60, c/o Automotive | News, Detroit | 26. 
FEDERAL. .... er 1 35 41 160 760 864| OFFICE MANAGER—ACCOUNTANT. Six 
FORD 7,108 5,561 7,807 33,625 106,810 183,854 pears. B rpg ac counting experience, 
GMC... 2,214 1,664 2,455 9,101 49,247  55,764| rience all phases autamotine systems es 
INTERN ATION AL 3,178 3,782 3,004 13,097 715,339 60,866 dealer operation. Box 4150, c/o Auto- 
. 9 motive ews, Detroit 26. 
— eo o a = ae cam GENERAL MANAGER—-SALES MANA- 
. +E e > ied, 8 y s’ - 
STUDEBAKER 1,072 1,444 1,072 4,636 39,480 26,710| ence a uauaaer’ Gasiala Chane, 
WHITE . 324 152 8327 1,355 4,597 6,658 Pontiac. Supeernsenain for insurance 
WILLYS-OVERLAND. 945 986 902 4,206 «29,942 = 19,487 | Work. Adapt merit’ to ‘new’ surround. 
MISCELLANEOUS 292 353 292 1,277 8,620 7,111] ings quickly. Box 563, Bell, Calif. 
Total Trucks, U. S. 30,598 __ 25,050 33,251 134,215 630,541 656,074 
ete tak An | EXCESS SHOP EQUIPMENT? 
We, Bos eeeseseseeessteseees se 185,660 140,588 199,111 855,447 3,034,089 3,761,431 | Why not sell that extra equipment now 
Total Cars, Trucks _— | standing idle in your shop? 
Canada ...... 9,196 7,374 9,228 39,588 141,585 187,221] An advertisement in this section is the 
Grand Total, answer! 


Cars and Trucks See rates at start of this section. 





U. S. and Canada ....194,856 147,962 208,339 895,035 3,175,674 3,948,652 
*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel AUTOMOTIVE NEWS 
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DEALER SERVICES 





SALES OR GENERAL MANAGER. Inter- 
ested only in securing position with a 
General Motors dealer, preferably Chev- 
rolet or an allied dealer. Age 35, mar- 
ried, dependably sober, college education, 
pre and postwar experience in all phases 
of business including managing, sales of 
new cars, trucks, used cars and apprais- 
ing. Definitely experienced in supervis- 
ory and job relations training. Can 
competently handle any size dealership. 
Will consider any location in the United 
States. Will give more specific and de- 
tailed information to any answer of this 
ad upon request. Box 4154, c/o Automo- 
tive News, Detroit 26. 





experienced in all 
departments of a ‘‘Big Three’’ dealer- 
ship. Successfully operated General Mo- 
tors and Chrysler dealerships in Detroit 
and Chicago regions and have an out- 
standing record as a sales producer, or- 
ganizer and profitable operator. If you 
are in need of a reliable and experi- 
enced man with these qualifications, 
please reply to Box 4149, c/o Automotive 
News, Detroit 26. 





ACCOUNTANT - OFFICE MANAGER, ex- 


perienced business manager, General Mo- 
tors, Packard systems; 25 years’ account- 
ing experience, 15 years’ public account- 
ing, part auditing automobile agencies; 
middle-aged, college graduate. Box 4132, 
c/o Automotive News, Detroit 26. 

MANAGER, 42, 
qualified to supervise personnel and as- 
sist in management of dealership. Have 
volume dealer experience with Chevrolet, 
Oldsmobile, DeSoto-Plymouth. Thorough- 
ly qualified as treasurer. Experienced in 
budget and daily operating control. Have 
GM business management’ experience. 
Prefer West Coast or Florida. Box 4156, 
c/o Automotive News, Detroit 26. 


SERVICE MANAGER, 25 years’ experi- 
ence with large-volume Ford and Chev- 
rolet dealers. Thorough knowledge of 
all phases service department. Excellent 
references. Box 4155, c/o Automotive 
News, Detroit 26. 


SERVICE MANAGER. A MERCHAN- 
DISER. Many years of Ford and Lin- 
coln-Mercury experience. A volume op- 
erator and cost minded. Desires to 
locate out of Detroit. Location no object. 
Full knowledge of all service, parts and 
body shop operations, Available July 
Ist. This may be the answer to your 
labor absorption problems. Box 4142, 
c/o Automotive News, Detroit 26. 


GENERAL MANAGER with 14 years’ ex- 
perience, postwar and prewar, as auto- 
mobile salesman, sales manager and 
general manager. Thoroughly under- 
stand all phases of garage operation, 
including service and reconditioning prob- 
lems and costs. Particularly Chrysler 
products. Experienced in training shop, 
parts and sales personnel. Will accept 
sales management during ‘‘get acquaint- 
ed’’ period. Financially able to buy stock 
in company if required of manager. Will 
only consider position in Rocky Moun- 
tain areas or west of Rockies. Age 44, 
married, one child. Box 4153, c/o Auto- 
motive News, Detroit 26. 














GM DEALERSHIP ACCOUNTANT and 


office manager. Twenty years’ experi- 
ence, College trained. Now employed, 
but desire to make new association in 
Detroit area, Fully acquainted with all 
phases of dealership operation, Excellent 
references on request. Box 4134, c/o 
Automotive News, Detroit 26. 


WANTED. College graduate 
with accouting major, perfect GM rec- 
ord rating and three years merit diploma, 
18 years’ accounting experience. 14 years’ 
dealer experience with 800-car dealer, 
wishes position with smaller dealer in 
Midwest with opportunity to purchase 
interest in business or advance, Box 
4152, c/o Automotive News, Detroit 26. 


Capable of full 
dealer management. Fifteen years as 
service manager for Olds-Pontiac and 
Chevrolet. Rated by these divisions of 
G.M. as tops in the field. Married—col- 
lege grad. Age 44. Want connection only 
with high grade dealer in West, South 
or Southwest. Please give full details of 
your proposition in first letter. Reply to 
Box 4133, c/o Automotive News, De- 
troit 26. 














married, with 
over 10 years’ of exceptionally good ex- 
perience in new and used-car field, Or- 
ganized, trained and supervised sales 
force up to 18 men. Excellent refer- 
ences. Box 4151, c/o Automotive News, 
Detroit 26. 





SERVICE MANAGER, PARTS MANAGER 


—Chrysler Corporation cars. Excellent 
references, stable, thirty-seven, married, 
three girls. Now employed as aircraft 
executive—wants change. Box 4143, c/o 
Automotive News, Detroit 26. 


| 
| DEALERSHIP 


INVENTORY. Parts and 
accessories—oflice and equipment, un- 
biased and complete. Buy or sell your 
dealership with our figures for complete 
satisfaction. Talbot’s Automobile Dealers 
Inventory Service, 4690 Newport, 
13, Mich. Phone Valley 2-9377. 


REAL ESTATE AVAILABLE 


650 ELEVENTH AVENUE. Approximately 
14,500 square feet, per $1.25 a foot. Be- 
tween 47th and 48th Streets, West, New 
York City. First class office space, 
almost new. Second floor, Albert B 
Ashforth, Inc., 12 E. 44th St., New York 
City. MUrray Hill 2-1100. 


DEALERSHIP AVAILABLE 


AGENCY—One of the ‘‘Big Three’ 
Detroit, Michigan. On 
one of the busiest thoroughfares. Com- 
plete facilities, sales, service, retail, 
used car operation, bump shop, etc 
Showing excellent net profit. Box 4161, 
c/o Automotive News, Detroit 26. 


DEALERSHIP IN COLORADO, now hand- 
ling Ford, located in center of industrial 
and recreation area, serving better than 
50,000. 50-100 units per year. $20,000 
will handle. Write Box 4139, c/o Auto- 
motive News, Detroit 26. 








AUTO 
in Wayne county, 





DEALERSHIP AVAILABLE—Lifetime op- 


portunity. Large dealer 25 years pres- 
ent franchise, $2,250,000 annual volume 
and one of best and most favorably 


in area desires partner with ap- 
$50,000 to assume active 
management. Present dealer, desiring 
semi-retirement, will give favorable lease 
on modern building and leave $50,000 in 
business, which can be taken over in its 
entirety during next 10 years on basis 
of depreciation volume of tools and fix- 
tures and current model parts. No ac- 
counts receivable, goodwill or used cars 
to buy. Present owner will continue on 
part-time basis with use of famous name 
at reasonable salary, and is in position 
to furnish unlimited financial aid to 
successful operator of proven ability in 
prewar market. Replies from principals 
only in strictest confidence. Box 4159, 
c/o Automotive News, Detroit 26. 


known 
proximately 





FOR SALE. Northern Wisconsin dealer- 


ship. Now have Pontiac car and GMC 
truck franchise. Brick building, parts 
office and shop equipment. Write Box 


4157, c/o Automotive News, Detroit 26. 


OWNER HAS OTHER INTERESTS and 
wishes to retire from a clean and profit- 
able dealership, located in a prosperous 
Ohio town of 10,000, handling General 
Motors cars and independent truck, 1949 
sales $200,000. Write Box 4158, c/o Au- 
tomotive News, Detroit 26. 


DEALERSHIP WANTED 


GOOD CHEVROLET or BUICK FRAN- 
CHISE. 100-125 car, 3-10 population 
Prefer Florida. Experience, reference, 
money, confidential, no bonus. A. F 
Tietbohl, Margaretville, N. Y. 








WANTED—CHEVROLET or FORD dealer- 
ship in New Mexico, Texas or Florida. 
Box 4138, c/o Automotive News, De- 
troit 26. 


BU SINESS OPPORTUNITIES 


AUTOMOBILE FRAME and front end 
alignment garage. Well established, mod- 
ern Bear equipment, over $35,000 annua! 
business. Building available for sale or 
lease. Located Central Illinois, city of 
100,000. For sale by heirs to settle es- 
tate. M. E. Morris, 1530 N. Grand Ave 
Springfield, Il. 


USED CARS FOR SALE 


AKRON'S 
AUTO AUCTION 


EVERY THURSDAY 1:00 P.M. 
DEALERS ONLY 
Auctioneers: 

“Col."" Carl E. Marker, Jimmie Leichty, 


Harvey Boyer 
BUY AND SELL WITH 


"Mac" 
The Liberal Scotchman 


H. C. TURNEY AUTO SALES 


156 E. Center St. 
Akron, Ohio Blackstone 312 

















Detroit ° 








—— 
-—— 
— 


Loc 


| | 


Deal: 


915 I 


atl 


At 


194 


43rd 
St 


Hi 


TUES 
12 Ni 


660( 


WEE 


Mem 





324 


= 








AUTOMOTIVE NEWS, JULY 3, 1950 35 


“ ad } y : > | idiomas > 
baker USED CARS FOR SALE | USED CARS FOR SALE USED CARS FOR SALE SHOP EQUIPMENT WANTED | MISCELLANEOUS 


WANTED. DeSoto and Plymouth neon | 

















a oa window signs, also neon used-car sign. IMMEDIATE DELIVERY 
int i Van Andel and Flikkema Motor Sales, | 
| f = LARGEST PENNSYLVANIA a A U T Oo — AUTO AUCTION Inc., 2204 Plainfield N. E., Grand Rap- New Improved Model 
a SRE SA I multiple boring | Automatic 1951 BraKinGs 
AUTO AUCTION Dealers Only WANTED — Interested in multiple boring . 7 
ro A U [ T 1 @) N bar, State age, condition, and_ price. | Complete with Controlled Steering t $5445 
- EVERY FRIDAY NOON | at Heintzelman’s, Inc., P.O. Box 3071, Or-| Guide Cables & Brake Hook-Up 
tase | MONTPELIER, OHIO ee cam poeez | “8 DEAL 2:-:: 282 
Plast | In the Heart of Lancaster County —At— ‘ Mend 4k Week ____ ANTIQUE CARS FOR SALE "BY Scene $295.00 
holi- LOW MILEAGE, CLEAN CARS very : ” ay o very FOR SALE, — ny ee ee Meets 1.C.C. Requirements 
» will FOR DEALERS ONLY HORSEHEADS, NEW YORK No Miss in Nearly Four Years! eles een tn 8-cylinder, pk 
6 Miles North of Lancaster, Pa EVERY FRIDAY We Are Recognized and Patronized | Roris-RovcE 1934 town ‘Sedan, like new. | QUICK-TOW, Bumper- 17 50 

waoale Located iles North of Lancaster, Pa. by Dealers Far and Wide Fred Cozzi, 1101 Diversey, Chicago, Ill. | to-Bumper Tow Bar ° 
es | Manheim Auto Sales Average number of cors and trucks |____ MISCELLANEOUS | «= Vs Type MOTO-MATIC 
t was & Auction. Inc. —140 per week. Our location and 


Tow : Guide, $32.50 


new, modern sales pavilion is un- 


Phone 202-W4 DANVILLE, PENNA. YOU CAN PAY MORE 


































































































a eit Red Arrow - Fulton - Velvac 
ee eee ° BUT CANNOT MATCH I 'catety Chains (set of 2)... $2.50 
55 miles west of Toledo, Ohio. WE STOCK PARTS 
. You will always find real action at 50 miles south of Jackson, Mich. The NEW V Type Protecto Covers °* Carrying Bags 
KEN SCHAEPER'S both these auctions. 100 miles east of South Bend, Ind. MOTO-MATIC TOW BAR SALES COMPANY 
i. Rene, 100 miles N.W. of Dayton, Ohio. Exclusive Factory Distributors 
AUTO AUCTION R. D. WEST, Prop. 6 TOW : GUIDE —- an ; 
In Continuous Operation Since 1943 Jos. E. Johnson Tex Rickard . . DE 2.0700 Nites: | DO $350 
EVERY THURSDAY ; . Audtaaitens We Are in the Geographical ede Misha dueie 40 SO, CLINTON ST., CHICAGO 6, ILL. 
Dealers Meet at the Cross-Roads of America uct Center of Auto Industry le Denver: KE 2323 — Los Angeles: OL 9782 
INDIANAPOLIS, INDIANA 
Col. R. V. Martin, Auctioneer Telephone 9009 Sunday and Monday Tows and Guides Motor Cars 
915 N. Illinois St. Phone Lincoln 5383 ; 
AUTOMOBILE A GREAT SALE—YOU WILL LIKE IT Twin Leaf Chain Couplers 
AUCTION MONTPELIER AUTO oii, Ss aie eae Ee 
s ; a St numa. AUTO LITERATURE 
ATTENTION DEALERS 111 28 Miles From Chicago Loop AUCTION COMPANY p to 5, . Vehicles 
e Vy Mile East of Illinois State Line on Route 30 7 EXCISE Smith's “Marketing of Used Automobiles” 
At Greatl Reduced Prices EVERY FRIDAY — I! A.M. Woodruff, Jenkins, Drake, —, $32.50 WW ASNeL Wits tex S079 
y 175 CAR AVERAGE (* Co-Partners . p> tinailen th nie 
< S We have actually sold an average o c/o Automotive News, De 
ts and 1948 orn Seine Plymouth an per sale since the day we started. WRITE TODAY FOR LITERATURE 
t, un- ALE 
i your Excellent Bodies -:- Good Motors were ary ny Sell WHEEL! NG ILLINOIS FACTORY SALES DIVISION ENGINE REBUILDING — Crankshaft 
omplete : AUTO AUCTION PILOT DISTRIBUTING CO. grinding and metalizing. John P. Hughes 
Dealers All Cars Formerly Used for George Lawson and Bud Fennema Every THURSDAY Noon BATTLE CREEK 9, MICHIGAN Motor Co., Inc., 800 Commerce St., 
Detroit | Cab Service in Phila. Owners ; 15 miles. north of Chicago limits on Route 45 Lynchburg, Virginia. 
f Phone or Witte Dutch Stuart, Auctioneer Outen wuehee Avenue—Phone 98 ‘ - - —_—_—- 
> 3 . le: ealers Auction in tC) ount 
E D or Auto Auction (Chicago). 35 years experience in the hen 
tmately THE R. A. COMPANY PHONE 4111-4051 DYER, INDIANA | motive Business, 
ot New | 43rd & Locust Sts. © PHILA, PENNA Res. Lansing, I 730 or 107R eukadteamemaaieraamaton FOR SALE 
st, . . “7 . 
space, SH d 7-1700 — Morris Freed = : 
pert B. pen \. =_ Hert oy | SPECIAL LINCOLN, 9-passenger limou- | All Equipment for Ford Motor Rebuilding Department. This 
w York EVergreen 2-0400 Herbert e | sine. Armor plated, bullet proof glass | : luded is: 
Indiana's Oldest Auto remanent. Used by the White House | equipment bought new three years ago and less. Included is: 
—— n vashing on. uilt in 1942. Has new EXCELLO Boring Machine 
_ AUCTION cor leeks ond tens like mew. ie sencen | VAN NORMAN Crankshaft Grinder 
Three’ FOUR YEARS OLD | foi Ses aie edi able offer refused. Mel Haugh Lincoin- | CLAYBORNE Dynamometer 
an. ° . eld in a Big Cool Building Mercury Dealer, 18033 Livernois, Detroit, | VAN NORMAN Head Planer 
com: Hastings Auto Auction le the Heart of Downtown Mich, Un. 4-970). 00 No. 500 VAN NORMAN Valve Regrinder 
p, ete. DEALERS ONLY | INDIANA USED CARS WANTED ° 
x 4161, EVERY TUESDAY NIGHT | INDIANAPOLIS, WANTED. 1926 or 1927 Pontiac, any | plus smaller items necessary to rebuild 400 motors per month. 
. COOPERSVILLE, MICHIGAN Every Wednesday—12 Noon — . Te sone - | This equipment will be sold for a fraction of original cost. 
w hand- U. Ss. 16 RAIN OR = eago, Ill, | 2a aad, W. W. WALLWORK FARGO, INC. 
dustrial ae 150 to 2 BUSES FOR SALE | 820 N. P. Avenue 
, a. Cars Pass Through the Auction Block FOR GALE. 1042 Word school bus new | Fargo, North Dakota 
aa 85% to 90% Mercury motor, newly repainted, 48-pan- 
Sold to Good Solid Buyers sunger, aioe Wayne body. Seats re- 
= ° ef Make Your Reservations Now! cently repaired. Price $1,795. Can be 
ga Philadelphia Ss 3 Bring Your Cars Early! a. Park Chevrolet Co., Ebensburg, | 


7 1048 BARMH GrunnY bra” a ‘sseni amen 
ro | BIG DEALER AUCTIONS “DEALERS ONLY OR, Wo eense Avaliable June" 261090 FORD PARTS EXCHANGED 


When Buying or Selling . . . Your 















































‘gues TUESDAY THURSDAY FRIDAY Wie Cheles ts | Eee ns | 
| BU S WANTED “en: : 
- ge 12 NOON 12 NOON 8 P.M. CLARKE AUTO AUCTION WANTED. 1949 high school pupil passen- For months we hounded the factory for more parts. “Ship Us Anything—We 
“eo 1125 N. MERIDIAN ST 
er in its ° . . aaiecsieke mae "actee Can Sell Them,"’ was our cry. Now we find our stock out of balance. For 
2 GILBERT _ ROBINSON Otto Schmidt jr., Inc., Dodge Dealer, example, we have thousands of No. 51A-18045-46 front shock absorbers, and 
No ac- - ; ; Summit, N. J. : : : ' 
sad cars Automobile Auctioneers EALERS | ———_FRUGKS WANTED hundreds of other pam. = would like to wane list for list. Let's swap! Send 
tinue on 6600 N. Broad St. Phila, Pa. ATTENTION D WANTED — AUTOMOBILE TRANSPORT, us your overstocked items inventory. Genuine only, please. 
us oo , 1949 late model Whitehead & Kales. Mechani- | 
post = PLENTY OF CARS AND BUYERS cal handling system or traffic engineer, . R IN 
pity in WEEKLY PRICES MAILED ON REQUEST | Chevrolets-Fords-Plymouths | {i'" 0", without tractor. | Spaniol a O'MEARA MOTORS, INC. 
ety Tel. Livingstone 8-3000 Okla : 
° sl aiid — | EAST HARTFORD, CONN. 
. 4159, Make us your headquarters for whole- | WANTED—Four-car auto transport. Me- | 
ean sale buying when in Philadelphia. po ee a ee. Write giving | 
e u varticulars including conditi and 
as We always have a large supply of in” Vi Gam "lem an pe 
2, parts AUTO AUCTION low mileage cars on hand. Lawrence, Toledo, Ohio. | 
rite Box TIM ANSPACH PARTS FOR SALE | - 
oit 26. Write - Phone - Stop In 
— 1175 Washington Ave. - | Maney Motor Co. Auto Auction 
alae He R. AR, Ine BUICK PARTS : 
d profit- e « FAe Re ° . ALERS ONLY 
(For Dealers Only) ; 
“General EVERY MONDAY re 7 12 NOON 42nd & Sansom St. Phila. 4, Pa. hee anne eta Sales Start at 12:00 Noon (C.S.T.) 
ck, 1949 EV 2-2300—I. E. Spati | ‘ : : 
aio. Ais Member of N.U.C.D.A. and N.A.A.P.A. ergreen patig | OF GENUINE BUICK PARTS" | Auctioneers: Col. Bill Suddarth and Col. _—, : 
a | | Every Thursday very Friday 
| Wholesalers: We are Quantity 
—— | Shippers of All General Motors’ MURFREESBORO, TENN. HUNTSVILLE, ALA. 
Be: THE TUESDAY SALE — 11:30 A.M. Parts... . Same Day Service | Phone 111 Phone 3188K) 
eference, On Mail Orders and Inquiries. Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 





oe FORT WAYNE AUTO AUCTION All Shipments on C.O.D. Basis | ——. - . 
a —DEALERS ONLY— ROBERTSON BUICK CO. | eral <a mca aa a OE =) 


ee _ Sis. _ |New Subscription Order 








(In the Heart of the Nation) 1000 S. Wabash Avenue | 
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| | 
| | 
a -1254 | CHICAGO 5, ILL. 
ont end Phones: E -5209 | | 
d, d- a arias die ° 
5 annual OUR ONLY GUARANTEE: YOU MUST BE SATISFIED | TRUCK EQUIPMENT WANTED ! Send Automotive News to Address Below | 
sale or | WANTED. Stake and platform bodies. & oO 
city of a Manufacturers please quote lowest possi- or ne Year $8 or Two Years $14 
_— WEBSTER MARKER MOTORS, INC. - ‘wholesale a aean a aa van || for hi h h k ° O h d CT] d ae 
n /e., ° platform bodies. Sizes 8-foot, 9-foot, 12- | wn 1 
324 W. Main St. Ft. Wayne, Ind. Fant: S4c@ant and 16-foot aoe comer Me : c cneck is attacne : or sen 
— eo wy ae in the East. Box | | 
| 4162, c/o Automotive News, Detroit 26. 
saad saat re ae aa | ‘SHOP EQUIPMENT FOR au AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. | 
|25- BERGER PARTS TABLES for sale.|j yo | 
bee finer eens eam awmenp eee TE | TOR. aid.5 ath aca 5-0 4 48's hw Xa aa eseipio and Wheto ala RR RES we aa wR 
EXECUTIVE COACH | Wisconsin. Price includes glass and di-|| 
Ni viders. Gustman Chevrolet, Kaukauna,|| |................ | 
c Wisconsin. eM a PERS Te eee renin ins nica 
_ A real palace on wheels. Bedroom, living room, snack bar and "an “ae eae ee i juteeweciegieers iis eomagseshO eae | 
kitchenette, modern bath, air conditioned traveling and stand- $500. Will sell for $250. Write, wire or | l 
ss se r4 i aoe ° call Freeman Ford Co., Wilcox, Ariz. Street Address Zone No 
‘eiaay. ing. Built on ACF Brill chassis. Original cost approximately ee a ma rees phe en met ee 8 NF eS A REST Ge Hae ee Te TTS Ee ee he kee | 
$80,000. Commissioned in '48. Accident to owner causing phy- || — FN ae ean Sia tae Mi ha tie iii cicccccvieenceeeee 
sical handicap forces this sale at $27,000. Dealers protected. || DYNAMOMETER DYNAMOMETER |! | 
Would like to purchase fairly new equip- | TRADE CONNECTION: | 
METAL COATING CORPORATION = ee, i mae. model, ; Car Dealer [] Truck Dealer [] Manufacturer [1] | 
s st, and other motor equip- 
\LES 1215 West 37th Street | ment for sale. | Jobber [] Insurance [] Financial [1] Supplier [1] | 
a CHICAGO 9, ILLINOIS CAUONER MOTOR CO. t Wicks cacaeuakanei eat eatenis Wmied eae 
1e WAYNESBORO, VA. 1! 7-3-50 ; 














When they want a Convertible 


| them one for *1745* 


that “converts —all the way 


This smart-looking 1950 Hillman MINX Con- 2 Convert it to a half-way position and you have a 3B With top down, and folded away, this car will 
© . ; ines © ’ 
coupe de ville that looks to be worth twice its price. sell to the sportsman or the youngster who has a 


Makes its owner the envy of all. yen for the open road. 


e . ° ° Ss ° 
vertible outshines anything in its price class 
and will outsell any competition at $1745.* 


Its stability and balance enabled U. S. owners to drive it through ice and 


Not too large... Not too small... 
snow all winter without chains. That also accounts for the fact that it is one of 
Just right or and it SELLS the fastest selling British cars in Canada. Roadability is a matter of sound engi- 


neering and the Hillman has it. You'll recognize that the minute you drive it. 


Here is a car inet gives a full-sized man a comfortable ride with Fo the men Whe Wats to cell © cor thet Aes eservihing—inchalinn aa 
full meron. Yet it travels 30 to 35 miles on a gallon of gas— profit—at $1495* for the sedan and $1745* for the convertible the Hillman 
out-size comfort with in-size economy. MINX franchise is the answer. Write or wire ROOTES MOTORS, 27-11 
There are sound reasons for the popularity of the Hillman MINX. Bridge Plaza North, Long Island City, N. Y., or 403 North Foothill Road, 


On dry summer roads, it cruises along at over 60 miles an hour. Beverly Hills, Catifornia. 


HILLMAN 


A Product of the Rootes Group 


*F.O.B. your nearest Port of Entry 


Pt 
— i 


pe So 
i 


Parts and Service. Hillman Styling. The finest British $499 Down Payment. ) ou 
dealers have parts available on craftsmanship combined with can put your customer beh nd 
the American look...a long-lined, the wheel of a Hillman for un- 
high-stvle car. der $500. 


———— 


Rides as Soft as aHeavyCar! Power. Gets away like a scared Popular for 40 Years. On 
Front coil springs and double- rabbit. The most agile and flex- mountain passes, country roads 
acting shock absorbers on all ible in its class. New power- or boulevards, Britain’s most a moment’s notice, from coast 
four wheels. plus engine. popular carin over100 countries. to coast. 
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